








| 





: 
ra 


” 


— <= : 
= cs 
pa lal 
semen 
i ; 
Cc) UT 
Lil Sa al 
— =H i A) Eh i 
— EIST Eee! . 
7 — 














Gim 


ante, 


Model Number 
NHC-480-F 






lower 
Maintenance Cost! 







Revolutionary! 





Terpjp; 
Greater Veitie / 


! Economy! § 


No (ner ease / '/t Lasts 
in Surface Brightness: | Longer! 





en vo 
Pr 

> 

wi 


Pom 


i 
i = er 
gtd 

ee 

aot “ae j 


— 


Ao aw 


Y- 9] Be engineers offer 
re 3 Fluorescent Fixture 
@ tht—brilliance without 
Plarger diameter lamps, of 
5. Fachieve a new high in intense 
Bon without any increase in sur- 
‘ 3 flliance. 

“a you seek the best in fixtures— 
ae LEADER . . . When you want the 
: 3 latest in lighting progress—choose 
} “a ER... When you are looking for the 
; hi st for your dollars—choose LEADER! 
KADER Fluorescent Fixtures—sold and 


Ri :installed only by the better electrical 


EVAR errr? agenee , 


wholesalers and contractors. 


or? OF 
tee Send for mechanical details—today! 


Der ELECTRIC COMPANY 


Mat KEDZIE AVE. + CHICAGO 18, ILLINOIS 
PETORY - 2040 LIVINGSTON - OAKLAND 6, CALIFORNIA 






































sO 





ELECTRICAL WHOLESALERS — Ads like this are appearing in who use or specify fuses to buy New Economy “Time-Delay” 
magazines with over 200,000 circulation, directing men Fuses and Links from you. Are your stocks complete? 


 & GREATER PROTECTION 


















, 
Economy “Time-Delay” Renewal Links 
allow maximum blowing time on start- 
ing and overloads within the 135% to 
200% range where most overloads 
occur, thus preventing unnecessary 
blows and costly stoppages. 
he 
ww ” . 

How “TIME-DELAY” Links Operate 

) 

* Areas A and B are calibrated to control flow 
of current, so as to meet the maximum of all 
requirements of the “Standard for Fuses”. 

Area A consists of sections or bridges which 

. control flow of current to sections C, which 
absorb heat and result in time delay. 

e 

| Area C consists of heavy cross section zinc 

t to absorb excess current, allowing maximum 

f blowing time on starting loads and overloads. 

e See your Electrical Wholesaler. 

A 

Po { 8 

ie 

e 

ie 

! 

d 

al 

s. 

SEND FOR NEW CATALOG 

Y 2322 

*s } ECONOMY FUSE AND MFG. CO., 277 crcenview ave, chicago 14, 1Luinois secassseranstes 
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CHANGE OF ADDRESS 


Director of Circulation, Electrical Wholesaling 
330 West 42nd Street, New York 18, N. Y. 


Please change the address of my Electrical Wholesaling 
subscription. 


Name 
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you need to sell 







America’s biggest market 


we, git ra 
Yes, the Curtis Sfore-Lifer” provides unexcelled general illumination . .. it has sparkle and efficiency 
- - «if produces Vertical Illumination (washes the walls with light) ... and if is designed for low-cost 
insfallation and maintenance. e It utilizes the excellent characteristics of the new 75-watt, T-12, 96-inch 
fluorescent lamp . . . features instant starting . . . more lumens per foot of lamp, and 96 inches of un- 
inferrupted light per hizninaire. @ Plastic side panels, achieve a pleasing low-brightness effect while 
providing brilliant illumination fo vertical surfaces such as shelves, counters, mannequins, efc. « Amer- 
ica’s tetail sfores are today's biggest lighting market... get your share with the Curtis ‘‘Store-Lifer’’. 
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CATALOG No. 53-A 


Curtis ‘‘Wall-Strip”, using one 40-watt T-12, 48 in 
fluorescent lamp, is particularly recommended 
for illuminating shelves, wall cases, etc. It also 
directs a portion of the light to the ceiling, where 
it is diffused into the sales area. Can be mounted 
to the wall at any desired distance from the ceil 
ing, either as individual units or continuous lines 
Easy, quick installation and maintenance. 





: 5 ge ate SOL 
CATALOG No. 2246 
A small, highly practical downlight, utilizing one 
7 side-prong PAR-38, 150-watt projector flood or 
spot lamp. Lamp can be adjusted, from the floor 
to any angle 0° to 35° from vertical and 0° to 
360° horizontal. Provides punch lighting for coun 
ters, show cases, mannequins, and other areas 
where “Attraction Zone” lighting will give maxi 

mum sales appeal to merchandise 










URTIS LIGHTING, INC. 


6135 WEST GSth STREET, CHICAGO 38, ILLINOIS 
CHICAGO, .TORONTO..NEW YORK 
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Plugs and Receptacles 


are circuit breaking and 
SAFE without additional 


disconnect equipment. 





Grounding 

a Grounding pole is longer than the others so 
wegundedier contact in the grounding circuit is made first 
the receptacle and broken last. 

housing. \ 





The are formed by pulling the plug is instantly 
\ snuffed in the confined insulated arcing 

Arktite Plugs and \ chamber. 

Receptacles are 

made in two styles. \ 

With either style % 

the portable appli- % 

ance is grounded 

before it is energiz- 

ed and remains 

grounded until af- 

ter it is discon- 

nected. 


Each plug contact fits closely the opening 
of its individual arcing chamber. 


The arc is broken while the plug contact 
is still a considerable distance inside of 
the arcing chamber. There is no danger 
of the arc traveling over to the other side 
of the circuit or to the housing. 





——Two-piece plug is easy to take 


Arktite Style 1 is for uSe apart and reassemble. 


under conditions where 
it is acceptable to use 
the contact of the plug 
sleeve with the recepta- 
cle housing to complete 
the grounding safety 
circuit. The extra 
grounding conductor in 
the portable cable is 
bonded to the plug 
handle. 


Direct-pressure clamp insures 
postive grip on the conductor 
cable. 


> CROUSE-HINDS offers 
the only complete line of 
circuit breaking plugs 
and receptacles—2O 
Amp. to 400 Amp., 250 
volt D.C., 600 volt A.C. 


Complete listings are in the 
Condulet Catalog. 


Arktite Style 2 (illustrated here) 
has an extra grounding pole which 
is protected against dirt and 
corrosion. This grounding pole 
forms a parallel circuit with the 
plug and receptacle housings and 
assures continuity of the grounding 
safety circuit under severe service. 





The green line 
indicates the 
grounding 
Sectional View safety circuit. 


CROUSE-HINDS COMPANY 
; Syracuse 1, N.Y. 


ffi¢es. Birmingham — Boston — Buffalo — Chicago — Cincinnati— Cleveland — Dallas — Denver — Detroit 
Pittsburgh — Portlar » F I 


Grounding conductor is bonded to the Arktite Style 2. 
plug handle. 


icinn Houston — Indianapolis — Kansas City — Los Angeles — Milwaukee — Minneapolis — New York — Philadelphia 
i, Ore — San Francisco — Seattle — St. Louis— Washington. Resident Representatives: Albany — Atlanta — Baltimore — Charlotte — New Orleans — Richmond, Va — Salt Lake City 
CROUSE-HINDS COMPANY OF CANADA. LTD., Main Office and Plant: TORONTO. ONT 
SA es NRL TSS EEE SOUT A 
4 . 
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this is the sensational NEW Smiithenaft- 
TURRETER “Series 5” 


THIS IS SMITH- "FASLOC“RELEASES THE EN- 
CRAFT'S EXCLUSIVE TIRE REFLECTOR — DOES 
"EASLOC" CAPTIVE AWAY WITH SNAPS AND 

FASTENER. SCREWS — AND IT'S LARGE 
ENOUGH TO GRASP 


EASILY. 

WHEN “FASLOC" IS 
CLOSED, THE INTE- 
RIOR IS SEALED OFF 
AND PROTECTED 
FROM EXTERNAL 






































THERE ARE NO CORNERS 
ON REFLECTORS TO 
CATCH DIRT OR MOIS- 








LIFETIME PORCELAIN ENAMEL 
W=CLOSED-END REFLECTORS HAVE 
fa UNUSUALLY HIGH REFLECTIVITY 
AND EFFECTIVELY RESIST CORRO- 
SION — EVEN UNDER THE MOST. = 


















































TURRETER "SERIES 5" IS 4 , 
AVAILABLE WITH OPEN ai me ne | a 
END REFLECTORS, TOO, THE HOUSING IS 
FINISHED IN NE en en REALLY RIGID, FORMED 
WHITE SUPERCOAT OF ELECTROLYTIC ZINC- THERE ARE PLENTY OF 
BAKED OR is on 2 mk COATED BONDERIZED KNOCKOUTS — THAT 
$1 { -—7——— STEEL FOR LONG FIX- SIMPLIFIES INSTALLA- 

s TURE LIFE. a TION. 

= hedhandisd HH i i | 
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THIS UNIT IS AVAILABLE 
FOR 2 OR 3. = 40-WATT 
LAMPS. 






















AVAILABLE IN 4 OR 8 FOOT 
SECTIONS — THAT CUTS 
PINSTALLATION COSTS. 
































—AND — WITH ALL THESE__ 
ADVANTAGES — IT COSTS 
US NO MORE TO SPECIFY 
SMITHCRAFT TURRETER 


“SERIES 5". ie 


; we 
Nos 






























HAS THE NEW 5" 
TURRET LAMPHOLDER 
— HOLDS THE LAMPS 
SECURELY AND SIM- 
PLIFIES CHANGING O 
LAMP. 


TURRETER "SERIES 5” IS 
EQUIPPED FOR ANY TYPE OF 
MOUNTING — ANOTHER IN- 
STALLATION COST-SAVER! 






MUNIN) My » 


y) ANG 


Turreter “Series 5" by Smithcraft is a heavy-duty industrial fixture, 

designed specifically to meet the most exacting industrial require- 

ments. Low initial cost, simplified maintenance and installation, 

comfortable cut-off from lamp glare, high construction standards 
. these and many other exclusive Smithcraft fixtures are im- 

portant reasons for specifying the Turreter “Series 5'' — by LIGHTING DIVISION 

Smithcraft, manufacturer of America's finest fluorescent fixtures. CHELSEA 50, MASSACHUSETTS 


Ay 
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\ PYLE-NATIONAL 
FFLOODLIGHTS: 


for Permanent Heavy-Duty 
Floodlighting 





Pyle-National floodlight equipment is designed 
and constructed to withstand the most severe 
operating conditions. Complete range of types 
and sizes are available. 


RUGGED cast aluminum housings with tight 
sealing doors and door glass joints—positively 
dust proof and moisture proof—give maximum 






PORTABLE 


10”-127.14"-16" , 

100 to 1000 watts protection to reflectors and lamps and reduce 
cleaning and other maintenance to an absolute 
minimum. 


STRONG, galvanized cast iron bases and 
brackets of many types are provided for simple 
mounting and accurate adjustment in all loca- 
tions. 


pre, 28 
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FLUSH—107 for Pit or 


e Subway Wall or Ceiling ADVANCED DESIGN of the carefully molded 

| 0 dli ghtin g ee eee and highly polished reflectors and lenses insure 
ee 9 0 - the highest optical efficiency—thoroughly an- 
nealed for maximum toughness. 






Write for catalog 2100 giving complete in- 
formation. 


The services of our trained and experienced 
floodlighting specialists are available at all times 
SHORT RANGE—107-12” 


for Woll Mounting to advise and assist in installation problems. 
100-150-200 watts 


K@ THE PYLE-NATIONAL COMPANY 


SINCE 1897 1352 NORTH KOSTNER AVENUE, CHICAGO 51, ILLINOIS 
DISTRICT OFFICES and REPRESENTATIVES in Principal Cities of the United States 
CANADIAN AGENT: The Holden Co., Ltd., Montreal e EXPORT DEPARTMENT: Internationa! Railway Supply Co., 30 Church St., New York 





CONDUIT FITTINGS + PLUGS and RECEPTACLES « TURBO-GENERATORS + LOCOMOTIVE HEADLIGHTS - MULTI-VENT AIR DISTRIBUTION 
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No. V-1720 


Etched glass with 
ivory trim and clear 
bands. Hugs ceiling. 
20-inch spread. 


No. V-1 920 


Ivory tinted glass with 
colonial brass gallery 
and brass accent trim. 
Delicate doily design 
on clear glass center. 





we 


VIRDEN VALUE 





? No. J-514 


' fi | Sparkling crystal 
ae ; j highlight design with 
; AY | canary yellow, rose, 
blue or French crystal 
background. 14-inch 


No. J-411 


Softly tinted ceramic 
finish with sparkling 
clear highlights. In 
rose, blue, French 
crystal or canary 
yellow. 














for living room © dining room « bedroom 


Sheer loveliness in glass! This group of Virden units with its 
soft colors ... graceful shapes ... subtly etched decoration 

. and sparkling elegance . . . fits a wide variety of interiors. 
Clean, modern lines, plus a traditional touch that has real 
customer appeal. Top that with Virden value ... based on 
Virden mass production “know-how”... and you've got a 


lively combination for more sales. Ask your Virden wholesaler! 





John C. Virden Company * Cleveland, Ohio 


“Ag 
4 aehe ~ etd +44 "LCaA«U ghey AAs , as r 
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Complete hoist weighs less than 12 Ibs., yet 
has Yaton capacity, with large factor of safety. 


The only puller-hoist made with a single 
control for UP and DOWN and Automatic 
Free-Wheeling. Universal operation —handle 
operates on either side for lift or pull. 


Quick action, Ratchet-type. Easy to rig — 
quick to use. Operator can also vary lift per 
stroke. High efficiency means less fatigue. 


JIFFY LIFT IS IDEAL FOR: 


Tightening Guy Wires Pulling Cables and Messenger Wires. 
Skidding or Lifting Heavy Equipment 
Machinery Pulling Motors, Wheels, etc 

General Maintenance 


Installing and Repairing 
. Lift ng in Close Quarters 
In short, for any Lift or Pull. 


ORDER FROM YOUR JOBBER — MONEY-BACK GUARANTEE 
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JASPER BLACKBURN PRODUCTS Corp. 


Builders of Quality Products for 15 Years 
ST. LOUIS 6, MO. @ PHONE CENTRAL 3007 


Mail Coupon Now for Wlustrated Folder 


JASPER BLACKBURN PRODUCTS CORP. 
First, Madison & Clinton Sts., St. Louis 6, Mo | 





Send me, without obligation, Illustrated Circular describing the 
Blackburn Jiffy Lift Hoist & Puller, prices on same, and name of 
nearest jobber 


| Your Name & Title i 
i Firm Name ; { 


4 Address ie 
ee Ee ES ER Ee 
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SIDE BY SIDE 
SELLING THESE 
GREAT PRODUCTS 


Laytex RU and RUW Building Wire 

All standard types of Building 
Wires and Cables (R, RH, RW, 
T, TW, etc.) 

Laytex Service Entrance Cables 

Aluminum Wires and Cables 

Underground and Overhead 
Cables 

Mining Machine and Locomotive 
Cables 

Electrix Plugs 

Royal Master Portable Cords 

and many other types of elec- 

trical wires and cables 


ELECTRICAL 


WHOLESALING 
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BECOME A U. S. RUBBER WHOLESALER 


As an Electrical Wholesaler teamed up with United 
States Rubber Company, you're part of a profit- 
winning pair. 

First of all, you handle products that are sure 
sellers — because they are beyond competition. 
Laytex RU and RUW, Royal Master and the new 
Neoprene Covered Service Entrance Cable are only 
a few of the many “U. S.” products with sales points 
that quickly convince the shrewdest buyer. 

Second, each U.S. Wholesaler is teamed up in 
each selling effort with the “U.S.” Salesman, backed 
by the big “U.S.” sales force from coast to coast. 
He works side by side with a manufacturer who 
gives him practical help, who likes the job he does 


U.S. RUBBER COMPANY ADS LIKE THESE 
ARE WORKING FOR YOU AND WITH YOU... 
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and the way he does it. 

Wholesalers have always been indispensable to 
“U.S.” They carry inventories, handle credit and 
collection jobs, help build up new products, new 
markets. They keep their fingers on the pulse of the 
electrical business, are heavily responsible for mak- 
ing “U.S.” Rubber the wire-and-cable leader it is 
today. 

As a wholesaler, you should take advantage of 
this opportunity to team up with “U. S.” for profits. 
Write today to Electrical Wire and Cable Depart- 
ment, United States Rubber Company, Rockefeller 
Center, New York 20, New York. 





UNITED STATES RUBBER COMPANY 


BEYOND 
COMPETITION 


Developers and manufacturers of 
better electrical wires and cables for every need 








ete 











These Ads Appear in: 


Contractors Electrical Equipment 
Chicago Electrical News 
Electrical South 
Electrical West 
New England Electrical News 
Municipal Signal Engineer 
Electrical World 


UNITED STATES 
RUBBER COMPANY 


yard US. 


a 
GET A BIGGER SHARE OF 1949 BUSINESS — 
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In a specification, it denotes the exact 
kind of lighting performance desired. ‘‘G"’ stands 
for General Diffuse lighting distribution; “45” for 
45° side shielding; “30” for 30° end shielding; 
“2” for a brightness in shielded zone of not more 
than 2% footcandles per square inch; ““P’’ means 
Pendent mounting. 

For a fixture, those symbols mean that Electrical 
Testing Laboratories, Inc., after photometric tests, 
find it has those performance characteristics. 
Thus, it is now possible for the specifier to express 
simply and precisely the lighting performance he 
wants. And the buyer can now buy fixtures and 
know in advance how they will perform when 
installed. For, in addition to the Index System 
rating, complete photometric data, together with 
coefficients of utilization are’ supplied for each 
Fleur-O-Lier fixture, 

And the Fleur-O-lier label certifies that the fixture 


is “right’’ mechanically and electrically. 
Fleur-O-Lier Gives Complete Information — 


All the data needed to make an intelligent choice 
of fixtures is provided by Fleur-O-Lier. You get— 
1. An Index System Rating 
2. Photometric test data 
3. Coefficients of Utilization 
4. Certification 


You're sure when you insist on Fleur-O-Lie?. 





2116 Keith Building * Cleveland 15, Ohlo 


Fleur-O-Lier is net the name of an individual manufacturer, but of a group of 
fixtures made by leading manufacturers. Participation in the Fleur-O-Lier program 
is open to any manufacturer who complies with Fleur-O-Lier requirements. 





¢ CERTIFIED 
ines m accordance 


with Test 
Requirements of 
Specifications of 
Fleur-O-Lier Manufacturers 


ELECTRICAL TESTING 
LABORATORIES. INC. 
NEW YORK WY 
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SELL THE g ONE BELL that meets 
every # installation condition... 


Whatever your customers’ requirements are in a bell 





system, certain standards of tone, signal strength, me- 
chanical dependability, installation factors, obviously 
determine their choice. Check the following features of 
the new Edwards Adaptabel— and see how faithfully 


they reflect the most critical requirements: 














T. LOUDER & CLEARER. 
Adaptabel’s tone is pure and penetrating — 
easily heard above all clamor. Size for size, 
it’s far louder than any bell now made. In 
fact, the 6” Adaptabel is more powerful 


than most 10” old-style bells! 


2. FITS ALL MOUNTINGS. 


Almost without exception, Adaptabel 
fits every standard conduit box, 
whether concealed or surface type. 
Mounting is equally simple in non- 


conduit work. 


e 3. MECHANICALLY SUPERIOR. 


Precision-built to a radically new (pat. 





#8 COWS (OOREe LoCerm 
oo Put BOTT 


v ow OF BELL 
FT OF Am OFF Hamer 






pending) design that actually compen- 
sates for normal wear, Adaptabel has no 
springs or contacts to adjust...no ex- 
posed mechanism or connectors to rust, 


corrode or collect dirt. 


m& A. CHOICE OF TYPES. 


Edwards new Adaptabel is available in 4, 
6 and 10” sizes—with voltages, as required, up 
to 250 volts, 60 cycles. 


SIMPLE, ECONOMICAL INSTALLATION 





1. Mount plate on wall or 2. Connect wires. Large 
on any switchbox convenient binding 
outlet box, Condulet or posts give plenty of 
Wiremold type fitting working room. 





3. Juste slip Adaptabel \ 4. Last step... just push 
on the sturdy hanger... . Adaptabel home and 
nothing complicated. secure with exposed 
\ screw. Job is finished. 
oe EDWARDS COMPANY, INC., Norwalk, Conn. 
WRITE TODAY FOR ILLUSTRATED BULLETIN In Canada: Edwards of Canada, Ltd. 





14 ELECTRICAL WHOLESALING—May, 1949 














ip 


19 














“ “ 
owto make anoman (%} 
v uv VEN if your prospect isn't in a buying mood, 
Sa oS ' i here’s how to keep from going away empty- 
handed. Remind him that you handle General Electric 


lamps and make sure he has plenty on hand. Every 
customer you call on needs lamp bulbs. And since 
G-E lamps are tops in preference, it often only 
takes a suggestion from you to clinch a sale. 








<a 





‘ Rate 
» a . Ay ¥ & 
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THE REPLACEMENT MARKET for fluorescent lamps is 
getting bigger every day. Help your customers 
get all the light they pay for by reminding them 
to replace worn-out tubes with new General 
Electric fluorescents. 


JUST ABOUT EVERYONE uses incan- 
descent lamps somewhere in his 
plant or office. G-E makes all 
types and wattages for every 





requirement. 
a, EE Pt aay oS Ss CN ache Se wee ae at : 
MOE = Res : ig ee RP ALO MEE ALP nee 
MORE AND MORE places being lighted by G-E Vg : 
slimline fluorescent lamps! Point out they're : y a 
; ‘ a Qacw * 
the newest in fluorescent—instant starting — Kes.” ee" tL 
extra long — more efficient. You can often Pd 
sell a whole installation! + AND DON'T FORGET G-E 
J ' miniature lamps! 


They can add up to a 
good-sized order be- 
cause they’re used in 
sO many ways—in 
elevators, indicators, 
instruments — hun- 
dreds of other places. 





EVERYBODY USES LAMPS... 
THE EASIEST TO SELL ARE 





G-E LAMPS 
GENERAL @@ ELECTRIC 
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ONE SOURCE or SUPPLY 
ONE ORDER 


























“A symbol 
of satisfaction” 

















KNOXVILLE |. TENN. 
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Type ND1B Dublbrak 
Circuit Breaker Panel- 
boards combine the fin- 
est features of automatic 
thermal trip with quick- 
acting, double make and 
break connections. Indi- 
vidual, hegyy-duty type circuit breakers provide automatic 
oneniesniall anaes overload or short circuits. Standard or 
narrow column types for easy installation ... assembled to 
fill individual needs with long, trouble-free service. 





Capacities: 15 to 50 amperes, 4 to 42 branch circuits, 125 volts 
AC or DC, 3 or 4 wire solid neutral mains. 








"Tas value of any panelboard lies within! Make cer- 
tain you buy long-lasting, trouble-free performance 
for lighting branch circuit service. 

Whatever your preference—circuit breakers or switch 
and fuse... whatever your needs... few or many... 
Panelboards are standardized in design, but tailored 
for your particular installation. 


Shown here are but three () Panelboards... all Under- 
writers’ Laboratories, Inc., approved ... any one of 
which will fill your panelboard needs... all of which 
will supply the dependable, long-lasting performance 
you want. 








Type NACIB Thermag 
Circuit Breaker Panelboards 
are tailored to fit your needs. 
The thermal-magnetic ac- 
tion of the individual circuit 
breakers provides time-lag 
characteristics on momen- 
tary, harmless overload, and instant and automatic protec- 








| 


tion against short circuits or dangerous overloads .. . in 
hotels, stores, institutions, and public buildings. These /use- 
less panelboards are available in a variety of sizes .. . fur- 


nished in standard or narrow column types... and built 
for long-lasting performance. 

Capacities: 15 to 50 amperes, 120 volts AC only—4 to 42 branch 
ircuits with 3 or 4 wire solid neutral mains. 


cocaine ent: 


LNTIP Safety-type Panel- 
boards combine single pole, 
heavy-duty tumbler switch 
and plug fuse into a four cir- 
cuit standardized section. 
The & Tumbler Switches are 
of quick-make, quick-break 
type with double break contacts. All parts, including switches, 
are applied from rear, providing safety under all operating 
conditions ... year after year. The & LNT1P Panelboard is 
excellent for practically any industrial or commercial installa- 
tion requiring panelboards for centralized switching control. 





Capacities: 30 amperes, 250 volts, 4 to 42 branches, for 3 or 4 
wire solid neutral mains 


Ask for Bulletin 301 


Frank eldam Electric Co. 


ST. LOUIS 13, MISSOURI 


Makers of BUSDUCT * PANELBOARDS © 
EQUIPMENT © SAFETY SWITCHES ¢ 
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Cold Cathode 











Slim Line 
+ Planned Lighting 





T ° ‘ a iad 

here’s a “visible” difference in 
Marlou Selective Slim Lighting 

whether you need Marlou creative 





standard commercial and indus 





trial fixtures, or Marlou specially 
designed lighting developed with 
your architect. Our own con 
trolled production of fixtures and 
cold cathode tubes assures you of 
uniform, consistent quality always. 
Marlou fixtures are fashioned to 
provide 927 reflectivity, are en- 
vineered with removable hinged 
louvers to expose working areas. 
They reflect the latest in practical, 
modern design, and for the in 
herent quality offered, they are 


your best buy always. 


Sold Through 
Electrical Wholesalers 


WRITE FOR ILLUSTRATED 
DATA-PACKED CATALOG 


MARLOU UGHTS 


50 South Avenue 
Fanwood, New Jersey 





Series Operated Cold Cathode Industrial Lighting 
Project for one of America’s Major Industries 


Designers and Manufacturers of Distinctive Lighting for Industry 
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\ yITH types UBN and ABN Hazard Service En- 


trance Cables, black and red Okobestoprene 
Tapes are now wrapped over the individual insulated 
conductors in the place of the old style color coded 
braids. And another layer of Okobestoprene Tape is 
wrapped over the bare neutral conductor as a moisture 
seal and for additional outside protection. 

Okobestoprene Tape, a recent development of The 
Okonite Company, combines asbestos fibres with neo- 
prene. It’s unusually resistant to moisture, mildew, 
acids, alkali, weather and is flame-resistant. 

In service entrance cable use, this means there’s no 
moisture absorbing fabric to wick in water. In the 
manufacturing process, the heat of the saturating 
operation of the outside braid covering, actually seals 


 — ABARD *:; 


insulated wires and cables for every electrical use. 
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these tape layers into solid moisture-resistant sheaths. 
This new construction also provides extra flexibility 
to the cable because the Okobestoprene-sheathed con- 
ductors can twist and slide more easily within this 
flexible armor. 

A third important advantage of this new Hazard 
construction is that there is no inside saturant to 
seep out onto the bare neutral conductor. And as 
the bare conductor itself is wrapped in a layer of 
Okobestoprene Tape, it is protected from the outside 
saturant. Thus you always have a clean concentric 
conductor to work with. 

For further details see your Hazard supplier or 
write Hazard Insulated Wire Works, Division of 
The Okonite Company, Wilkes-Barre, Pa. 
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: Ice Cream 
Dolly Madison 


MO AMD TURNED UST FLUO om 


“st. 
HY freezer 


ical 


Fast 


You can double—triple—sell more home ice 

cream freezers than you’ve ever sold before 

—now, simply by using these gorgeous, 

natural color FREE displays—to promote 

the sale of Porter-made HUSKY HAND 

FREEZERS and DOLLY MADISON ELEC- 

TRIC FREEZERS. Watch them move when 

you put them out where shoppers can see 

them! Super-quality, feature-packed, 

tj) 2HUSKY and DOLLY MADISON 

Dolly : tl freezers are America’s biggest sellers. 

’ Madise# Backed by PORTER’s FREE promotional 
suvenes enane® : plan for you—they are sure-fire profit- 
makers—for you. But Hurry—the supply 


is limited—-Write for your displays today! 


USE THEM 44 WAYS 


These easy-to-use displays are ideal for window, counter, 
table or floor displays. They will sell freezers all year 
‘round—in winter as well as summer. 


CORPORATION 


America’s Largest Manufacturers 


of Home Ice Cream Freezers YEARS OLD 


HOME OFFICE: OTTAWA, ILLINOIS — EXPORT OFFICE: 201 NORTH WELLS STREET, CHICAGO, ILLINOIS 
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the yellow f 

BUG-A-W.: AY an 


once they learn whatet 
, ; * 
It’s the ideal answer fom 


garages, terraces, boat houges, & - 


business booster for roadside standsgwa “Re; * 


Youll like BUG-A-WAY bulbs because they ‘are 


a complete new source of sales. A new point 


for adding to your regular bulb profits. 


BUG-A-WAY insect bulbs come in two sizes — 


60 watt and 100 watt. The ceramic coating 
won't peel, chip or wash off. 
Handy 3-lamp carton triples sales. They're 


simple to display in their sturdy package ay 


easy to carry, easy to store. 


Like to know more about BUG-A-WAY bulbs? 


Just mail the coupon. 


you CAN BE SURE...1F ITS 
—_—_— 


Westinghouse 


the name you know in LIGHT BULBS 
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DPE Profits are high , 
maw AY. bulbs — every 

yey Salers sell ‘em! 
: DUR SES! —No wonder they sell 
so many BUG-A-WAY bulbs, with 
all this display material! 








we! 








Boost BUG- A-WAY profits 
with this colorful display 
material and ad mats. 








ace ad Wa 


Lamp Division, Westinghouse Electric Corp. EWH 
Bloomfield, N. J. 


Gentlemen: | want to make some summer profits with BUG-A- 
WAY bulbs! Send information. 


Nome 
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engineered for 
ee ee ee ee 


merchandised for 


VOLUME SALES 


YOU'RE INVITED TO WRITE FOR 
THE COMPLETE CATALOG OF 


ality ELECTRIC WIRES 


CORD SETS * TROUBLE-LITES 
FUSES * CHRISTMAS LIGHTING 


ROYAL ELECTRIC CO., INC. © PAWTUCKET, R. 
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CHAMPIONS 
EVERY 
TIME 








Wii 4 >” 


Just cast your eyes on that perfect chamfering, examine closely the 
precision cut threads .. . look at all the other outstanding features 
that assure championship performance for the contractor and fatter 
profits for the jobber. It’s easy to see why Conduit Pipe Products 


easily take first place wherever quality and price are competitive. 


They're easier to stock, easier to sell . . . be sure your sfocks are adequate. 


CONDUIT PIPE PRODUCTS CO. 


COLUMBUS, OHIO 





PIPE COUPLINGS - PIPE NIPPLES + ELBOWS, 90 AND 45° 


RUNNING THREAD « GOOSENECKS + WALLPLATES + EMT FITTINGS 
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any Sold by Leading Wholesalers 


PENN-UNION ELECTRIC CORPORATION 


Erie, Pa. 


Canada: Dominion Cutout Co., Ltd., 250 Richmond St. West, Toronto, Ontario 
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—that’s the new 
material for a SP 


ecific job 
profitable drafting room 
f the way 
ices every step © 
est yor right off your General 
for real help in 


A specific wiring 

idea in planning 

ke t 

To help you ™e 

we've picked five tailor-made goa ait 
Electric distributor's shelves. Loo 


your planning - 


for a productive, 


+» UNDERFLOOR WIRING is the ideal system for this kind of 
equipment. G-E Fiberduct raceways or Q-Floor Wiring 
provide for outlets in the floor practically anywhere, any 
time they’re needed. As room arrangement is changed—as 
desks are moved—as electrical appliances are added—out- 
lets can be moved or added, too, in a matter of minutes. 
For a drafting room that keeps pace with the times, give 
t flexibility with G-E Fiberduct or Q-Floor Wiring. 


- MERCURY SWITCHES are General Electric’s silent switches 
you've heard so much about. They’re made for spots where 
people constantly flip lights ON and Orr. After years of 
yperation, they keep on doing their job well. A pool of 
mercury flows from the open to closed position silently— 
with no apparent friction or wear. G-E mercury switches 
it wherever standard switches fit—carry a full 10-ampere 
ating. 


*Trade-mark Reg. U.S. Pat. Off 





— 
Here's how 
we're telling your customers 


about the complete 
General Electric line. 
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3. TYPE TW WIRE. Here's another good bet for the installa- 
tion that’s going to stay modern in the years ahead. 
Small-diameter, long-life General Electric Type TW wire 
conserves space in conduit—leaves room for additional 
wiring later on, without additional raceways. This smooth, 
thermoplastic wire is an installation-timesaver, too, be- 
cause it pulls through conduit easily—makes cutting and 
tripping a fast operation. 


4. CONDUIT, of course, should be General Electric White— 
the rigid conduit that’s hot-dip galvanized to stand up 
through the years. Wherever installation plans call for long 
life and low maintenance costs, specify G-E White. 


5. HEAT-RESISTANT Deltabeston* fixture wires are a “must” 
in a location like this. Where lamps burn continuously, 
heat-beating Deltabeston wires are a wise precaution. Make 
sure they're part of every fixture you buy. And, to make 
your fluorescent installation complete, specify G-E Watch 
Dog* starters. They automatically cut out blinking lamps 
—keep lighting continuous and even. 


Why not get the habit of looking to your General Electr ¢ distributor 
for ideas and advice—as well as for wiring materials? He has a full 
line of materials to choose from—and a wide range of experience 
he’ll gladly share with you. Contact him for information—or write to 
Section K16-526, Construction Materials Department, General Electric 
Company, Bridgeport 2, Connecticut 


GENERAL @@ ELECTRIC 
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, Fast 
HOW TO FLAG DOWN SOME Busway Sales | 


@ STRESS THESE FEATURES 


Fs) %, EXPLAIN THEIR CONVENIENCES 







CAPITALIZE ON THEIR REPUTATION 








Yes, Trumbull’s Lvp FLEX-A-POWER® is a big money-maker that’s 
easy to sell for these reasons: 

The units are easily and quickly put together . . . no special engi- 
neering skill is required for installation. This means that many ex- 
pensive time and labor costs are eliminated for a /ower installed cost. 

Not only is tvp prefabricated, but it is pre-engineered so that 
you can predetermine electrical performance 
before actual installation. This advantage is 
an important factor in minimizing voltage 
drop and in keeping machine efficiency high. 


LONG-LIVED MATERIALS — 


Another advantage — LVD FLEX-A-POWER | 
materials do not deteriorate even under the 
most severe operating conditions, thus assur- 
ing years of satisfactory service without costly 
maintenance repairs. 


ADAPTABLE, ‘‘TAKE-APARTABLE’’— 

LVD FLEX-A-POWER is readily adaptable to 
any power distribution problem you may have. 
Fast to install, its convenient “‘take-apartabil- 
ity” allows you to relocate your LVD system 
without the cost of replacing a single part! 

Learn more about how Lvp can bring you 
increased sales. Write for Circular TEC 152. 
THE TRUMBULL ELECTRIC MANUFACTURING 
COMPANY, Plainville, Conn. 








Men Who Observe the Best Electrical Practice Make It a Practice to Use 


TRUMBULL(T) ELECTRIC | 
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Here It 1S—the 8-foot instant-start fixture 
\ that really puts T-12 Slimline lamps to work 


—— 


) MORE LIGHT PER FOOT OF FIXTURE / 


YYLVANIA’S new 8-foot Slimline fixture — the CL-296 — is a 2-lamp 
Ss louvered unit scientifically designed to capitalize on the many 
unique advantages of 75-watt instant-start Slimline lamps in 
the new T-12 diameter. These amazing new 8’ lamps deliver more 
lumens per foot than former Slimline types — but with 22% less 
surface brightness. At the same time, they provide a 20% increase 


in maintained lumens over the life of the lamp. 


But to make the most of these lamp advantages, you’ve got to 
have a fixture designed specifically for T-12 operation. And that’s 


what you have — in Sylvania’s CL-296. Here’s why: 


Louvers and reflector are skillfully engineered to deliver maxi- 
mum light output with minimum surface brightness. For example, 
when pendant mounted, the CL-296 has an approximate photometric 


| efficiency of 85° and distributes 55° of its light upward and 45% 


downward, Its angle of cutoff is 30° lengthwise and 30° crosswise. 


Reflecting surfaces are finished in Sylvania’s exclusive high- 


temperature baked Miracoat — with a reflection factor of not less 


than 86%. 


Hanging Features—On jobs calling for long rows of light — 


store aisles. offices. ete.— the CL-296 is a money-saver because this 


unit can be installed in much less time than two 4 units. For 


pendant mounting, a single-stem set is used at each end. For 


continuous rows, one joining assembly replaces the end caps. 


) 

Maintenance Features! 

l . ° ‘ , . 
Relamping is quick and easy — because the luminous side-panels 
ire readily removed without disturbing the louvers. Sylvania’s 

l . , ° 
new Butt-On Slimline Lampholders permit lamps to be snapped 

; into place in a jiffy —and hold them firmly by spring pressure. 

J 


\nd because these lamps are instant start, there are no starters to 


replace at any time. 


The CL-296 is UL approved, and is equipped with a HPF 
ballast of approximately 38 watts. for 425 milliamperes operation. 
Length is 9714”. width 15-7/16", overall depth only 6”. 


Like 


ith lamps and. in installations of 25 or more at one time, carries 


all Sylvania fixtures, the CL-296 is delivered complete 


rs 


lvania’s famous one-year guarantee, 
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SYLVANIA 
ELECTRIC 


FLUORESCENT LAMPS, FIXTURES, WIRING DEVICES, SIGN TUBING; LIGHT BULBS; 
PHOTOLAMPS; RADIO TUBES; CATHODE RAY TUBES; ELECTRONIC DEVICES 


Mail this coupon today! 


Sylvania Electric Products Inc. 
Advertising Dept. L-6405 

500 Fifth Avenue, New York 18, N. Y. 
Gentlemen: Send full particulars on your new CL-296 Instant 
Start Fluorescent Fixture. 
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of High Quality Boxes, 
Covers and Fittings Designed 
for Maximum Ease of Installation 


MEETS EVERY NEED 


The Line Includes 


(In All Required 
Types and Sizes) 


OUTLET BOXES AND COVERS 
SWITCH BOXES 


LOCKNUTS AND BUSHINGS 


CONNECTORS 
INSULATOR SUPPORTS 


FLOOR BOXES AND ACCESSORIES 





CONDUIT BENDERS 
CAST IRON JUNCTION BOXES 


SERVICE ENTRANCE FITTINGS 


STRAPS AND STAPLES 
GROUNDING FITTINGS 
THREE-PIECE CONDUIT COUPLINGS 
MARCHAND CLAMPS AND PLUGS 


CAMPBELL BOXES AND ACCESSORIES 


STEEL CITY ELECTRIC COMPANY | 


1207 COLUMBUS AVENUE, PITTSBURGH (12), PENNA. 


ELECTRICAL WHOLESALING—May, 


194° 








= 


oo a 


—. 


_——l eC yr —" 


49 











_— 








\\ 
} 
reliable starting 
SU 7 low operating costs 
V \\ full fluorescent lamp life 
1 
\} 
) 
4 
ors, 
use CERTIFIED STARTERS 
® Satisfactory fluorescent lighting perform- = 
ance depends to a large degree on the starters you use. 
You are assured best results ...in starter life... in lamp life... 
and in maintenance costs... when you use Certified Starters. 


Certified Starters are made to precise specifications, then are tested 
and certified by Electrical Testing Laboratories, Inc., an impartial authority. 
That’s why you can always rely on Certified Starters. 


® You'll recognize Certified Starters by the Certified 


shield on the case and on each starter. 


ertified Fluorescent Starter Manufacturers 


2116 KEITH BUILDING ° CLEVELAND 15, OHIO 
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ACCEPT NO 
suastiTuTé FOR 
ACME ELECTRIC i" 


PERFORMANCE 
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HELP ACME ELECTRIC DEALERS | 
SELL MORE TRANSFORMERS 


Every Acme Electric advertisement tells prospec- winter selling. The Acme Electric transformer line 
tive buyers about the features of design, quality, is complete for year-round profits. 
construction and better performance of Acme Elec- 


tric transformers. These advertisements will help THE ACME ELECTRIC LINE 
you sell Acme Electric transformers for new uses, IS HELPING SALES IN ‘AO 


in new fields. And its year-round selling, too. Air 


Industrial, commercial, residential, manufacturing, 
in every industry, Acme Electric transformers have 
applications. Competitively priced. Profitable dis 
counts. What lines interest you? 


A C M 7 E L a C T R | C CO » e 0 we A Tl 0 N Luminous Tube Transformers—Fluorescent Lamp 


615 WATER ST. CUBA, N,Y., U.S.A. 


cooled power transformers have no off-season. 
Lighting transformers and sign transformers balance 
sales volume over spring, summer, autumn and 


Ballasts—Cold Cathode Lighting Transformers and 
Ballasts—Mercury Vapor Lighting Transformers— 
Door Bell, Chime and Signaling Transformers — 
Safety Transformers—Voltage Regulating Trans- 
formers—Step Down Transformers—Control Trans- 
formers — Warp-stop Transformers — Air Cooled 
Power Transformers—Battery Chargers. 





30 ELECTRICAL WHOLESALING 





May, 1949 








19 



















ciercngusiinmmeretegy ¥ 








ene ae once 























ug ALE cf 


Helping you sell wire and cable with Aleoa 
E.C.* Aluminum conductor. 

This hard hitting campaign in The Satur- 
day Evening Post is showing your prospects 
how aluminum wire and cable mean more 
current per dollar. 

In addition, business paper advertising is 
supporting your sales efforts in the archi- 
tectural, contracting and industrial fields 
all prime sources of big volume orders. 
Aggressive sales work by leading wire 
manufacturers throws customers your way. 


Aluminum is here to stay as a conductor 


metal 


and gaining more acceptance every 











<P THE SATURDAY EVENING 


JANUARY 15, 1949 5 
















THE STRA CAREER 
OF MATON BES 
Pus 


THE STRANGE CAREER 
OF MILTON BERLE 


THE STRANGE CAREER 
OF MILTON BERLE 


®) ROSEHY SvivenTE® 


A Complete Novelette 


day, as buyers learn they save big money 


when they figure it in aluminum. Dow t let 
the business pass you by! 
Aleoa makes light, 


E.C. Aluminum: 


strong, conductive 
leading wire manufactur- 
ers draw. strand and insulate it. and sell it 
under their own trade-marks. They have it 
in sizes and needed types of 
insulation approved by Un- 


Laboratories. Ask 


your supplier 


derwriters 


The BIG 
difference 
is in your 
COSTS! 


about it. or 
write ALUMINUM COMPANY OF 
AvertcA. 1442 Gulf Buildine. 


Pittsburgh 19.) Pennsvivania. 
*h Electrical Conductor Aluminum 





ALUPAINUMA 








SREY 
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FOR ELECTRIC WIRE AND CABLE 

















ine of a series of 
yt are appearing 
Gpagolarly in ELECTRICAL 
"CONSTRUCTION AND 
MAINTENANCE, ELEC- 
TRICAL WORLD; and 
ELECTRICAL WEST. 

























® Ads like these help win friends and influence 


customers 4 br Central Conduit Distributors. That's why we continue to : 









advertise Wthese days of unprecedented demand for conduit. Every | 
aig 

monfft anotherad talks about you . .. how you divide every shipment of 

Central Con equitably and of your efforts to serve your customers 





o3, 
promptly and @fficiently. These ads also direct buyers to you... not only 
for Central Conduit but other electrical supplies as well. 


But advertising %§ just one way we are trying to help you. Steps have 
been taken and More are being planned to increase your customers’ 


supplies of Central Rigid Steel Conduit. 





SPANG-CHALFANT 


Division of The National Supply Company 
GENERAL SALES OFFICE: Grant Bidg., Pittsburgh, Pa. 


District Offices and Sales Representatives in Principal Cities 
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FOR COMMERCIAL AND INDUSTRIAL AP 





2 Wire 3 Wire 10 AMPERES, 250 VOLTS — 15 AMPERES, 125 VOLTS — A.C. OR D.C. 
3 Pole 4 Pole Available in various combinations to meet specific requirements. 

CATALOG NUMBERS 
$ Male plug interior in steel enclosure, 2 Wire 2 Wire 3 Wire 
cadmium plated finish. Complete with 2 Pole 3 Pele 4 Pole 

sponge rubber dust-tight bushing and 

cable grip. Maximum cable diameter Duplex receptacle complete with 

Y2 inch. Appr. net weight '/4 Ib. heavy gage steel cover with gasketed 
8713 8714 flaps, cadmium plated finish, and type 


FS single gang cast iron conduit box. 


Female connector interior in steel en- Appr. net weight 35 Ibs. 


closure, cadmium plated finish. Com- 








plete with sponge rubber dust-tight 
bushing and cable grip. Maximum 
cable diameter !/2 inch. 


weight '/, lb. 


Appr. net 


724 ; 
. Duplex receptacle complete with .060 


inch brass flush plate without flaps, 
brush brass finish. Fits standard 4 
inch outlet boxes with raised covers. 


Single receptacle complete with heavy hiiiin. walt wilead Ge We 


gage steel cover with gasketed flap, 
cadmium plated finish. Fits types FS 
and FD conduit boxes. 
weight '/> Ib. 


Appr. net 





8862 8863 8864 
8703 8704 
7 Single male receptacle interior in 
flanged steel casing, cadmium plated 
finish. Appr. net weight '/g Ib. 
Single receptacle complete with heavy 
gage steel cover without flap, cad- 
mium plated finish. Fits types FS and 8942R 8943R 8944R 





FD conduit boxes. Appr. net weight 


%, Ib. 
Single receptacle complete with .060 
8803 8804 inch brass flush plate without flap, 
brush brass finish. Fits standard 4 
inch outlet boxes with raised covers, 
Duplex receptacle complete with 


, , or single gang switch boxes having 2 
eavy gage steel cover with gasketed inch minimum depth. Appr. net weight 


apn % Ib. 


cadmium plated finish. Fits 
types FS and FD conduit boxes. Appr. 


net weight 5% lb. 





8734 










8842 8844 


8843 


Single receptacle complete with cast 


Duplex receptacle complete with aluminum conduit fitting and cover 


heavy gage steel cover without flaps, 
cadmium plated finish. Fits types FS 


and FD conduit boxes. Appr. net 


with gasketed flap, corrosion resisting 
finish. Tapped for '/2 inch conduit, 
one way only. Appr. net weight ¥% lb. 


weight V/> lb. 
Write for new,12-page Catalog EL49-5 
Sold through Electrical Wholesalers 






8833 £834 








SALES REPRESENTATIVES IN PRINCIPAL CITIES 8792 8793 8794 


RUSSELL & STOLL COMPANY, INC. 


Precision-Built Electrical Equipment 
125 BARCLAY STREET, NEW YORK 7, N. Y. 
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Model No. 3020—4-Lamp 
SLIMLINE with Louver 


a 


Company, were 
ile 
Pennsylvania. A modern — sa 
showroom cOmPISUTY 40208 Slim- 
HELL Mode! ™v- a 
aon aanenee to achieve oer g 
lighting level of 50 foot ¢ 








Clark Pontiac 






















































Stores, Beau- . 
< Rexall Drug »" . 
» ta a tha non as. An exceptional! — aa | 
ay «ey ” mont, Texos- ated by the use © . 


atmosphere a ITCHELL Model No. 


7a 
ja &o= . srow M : an 
PPP ttl ma 5208 Slimline fixtures. Result: © ONG 


erage of 75 foot candles. 
av 













: h 
\ jorists, Pittsburgh. 
Lubin & Smalley Fi ' ~ MITCHELL 









¥ requi . 
in this flor! 
show wind 


st shop, 95 we 
ow illumination. 







— 





“SLIMLINE” 
Lights them AU 


Rion: across the country, businesses of every 
kind are turning to MITCHELL “Slimline” to 
get the “selling” light they need. It’s uncanny 
how one installation sells another—in whole 
communities the commercial lighting swing is 
to MITCHELL “‘Slimline”’. 


Progressive businessmen prefer this hand- 
some, smooth, powerful lighting that creates a 
traffic-building sales-inviting atmosphere. 
They like the way MITCHELL “‘Slimline’”’ puts 
appeal into merchandise, makes it more de- 
sirable and easier to sell—the way it produces 
measurable increases in sales and profits. 


This user acceptance builds volume business 
for the wholesaler. MITCHELL “Slimline” in- 
stallations are easy, smooth jobs for the con- 
tractor—time-saving profitable business. And 
utility men can recommend this superior light- 
ing with confidence. 


Whether it’s automobiles or lilacs— 
MITCHELL “Slimline” lights and sells them all! 


Write for complete descriptive 
literature covering MITCHELL 
Slimline fixtures. Ask for Bulle- 
tin No. 322 describing 4-Lamp 
units; Bulletin No. 339 describ- 
ing 2-Lamp units; Bulletin Ne. 
334 describing spotlight units. 
for use with Slimline fixtures. 













First Choice in Lighting 


+ = 

Mitchell Manufacturing Company 
2525 Clybourn Avenue « Chicago 18, Illinois 

in Canada: Mitchell Manufacturing Company, Ltd., Terente, Canada 
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As a contractor, I hear the complaints when fixtures prove unsatisfactory. 


I can’t afford repeated customer gripes, so I handle only fixtures 
that are equipped with Certified Ballasts. 


They assure me— 
Full lamp life Quiet operation 
Rated light output Reliable performance 


Certified Ballasts are made to rigid specifications—then tested 
and checked by impartial Electrical Testing Laboratories, Inc. That's 
why they’re really reliable. 
By insisting on Certified Ballasts I keep service worries 


to a minimum and keep my customers happy. 





CERTIFIED | 







‘ ERTIFIED BALLAST MANUFACTURERS 


Makers of Certified Ballasts for Fluorescent Lighting 





2116 KEITH BLDG., CLEVELAND 15, OHIO 
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manufacturers for over 30 years 
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representatives in principal cities 




















—— ~ ELECTRICAL WHOLESALERS —————— 
This message will also appear in a broad list of publications that are 
read by the men you seek to influence .. . your prospective customers 











A typical BullDog DF-30 Switch- 
board. BullDog manufactures 
s Vacu-Break Safety Switches °* 
aes SafToFuse Panelboards * Su- 
perba and Rocker Type Lighting 
Panels * Switchboards * Circuit 
Master Breakers * ‘‘Lo-X"' Feeder 
BUStribution Duct * “Plug-in” 
BUStribution Duct * Universal 
Trol-E-Duct for flexible light- 
ing * Industrial Trol-E-Duct for 
portable tools, cranes, hoists. 


Master-control engineered 
to your plant problems 


EET the switchboard that considers both today 
Vl and tomorrow in bringing you power control .. . 
the BullDog DF-30 type. Engineered to your present 
needs, it is still flexible enough to take future changes 

stride. 

BullDog DF-30 Engineered Switchboards are con- 
tructed compactly, but provide spare space for 
possible extra requirements later on. In addition, 
ndividual switch units are interchangeable, making 
possible quick replacements when circuit loads change. 

Switch units in DF-30 Switchboards are the famous 
BullDog SAFtoSWITCH units, approved by Under- 
writers for all sizes from 30 to 1200 amperes inclusive, 
600 volts and less. 


Phantom view of a DF-30 
SAFtoSWITCH unit, showing 
the frictionless ball-bearing 
guide mechanism. Separate 
fuse and switch compartments 
prevent accidental contact 
with live parts while replac- 
ing fuses. In OFF position, 
fuses are disconnected from 
both “line” and “load”. 
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SAFtoSWITCH units in BullDog DF-30 Switchboards 
have ball-bearing action, greatly reducing friction 
Quick, simultaneous double-break switch action cuts 
dangerous arcing. In “OFF” position, both “line” and 
“load” are disconnected, eliminating feedbacks. 

Main circuit-breaker protection, transformers and 
metering equipment can be built into your DF-30 
Switchboard. Ask your local BullDog Engineer for 
full information. 


BullDog Field Engineers welcome the opportunity 
to sit in with you during the early planning stages 
of a building project. Their knowledge of electrical 
distribution layout can mean savings in installation 
costs, as well as efficiency and reliability in actual 
operation. Why not take advantage of this service? 


BULLDOG ELECTRIC PRODUCTS COMPANY 
DETROIT 32, MICHIGAN * FIELD OFFICES IN ALL PRINCIPAL CITIES 
IN CANADA: BULLDOG ELECTRIC PRODUCTS OF CANADA, LTD., TORONTO 





HEADQUARTERS FOR ELECTRICAL DISTRIBUTION 
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ON THE 


FOR THE JOB 


Cutler-Hammer MB-4 Multi-Breaker 


JOB 








with the Easy-Add-On Units Meets Every Need 


The Cutler-Hammer Type MB-4 
Multi-Breaker is an achievement that 
offers important advantages to the 
contractor and to the wholesaler. 

In appearance and construction 
the Cutler-Hammer MB-4 is unlike 
any previous Multi-Breaker. In this 
new MB-4 Multi-Breaker, to a basic 
4-pole unit, additional single-pole 
Multi-Breaker units can be added at 
any time simply with the aid of a 
screwdriver. 

Now the contractor can make up 
just the Multi-Breaker he needs on 
the job for the job. To the funda- 
mental unit he simply adds from one 
to four “add-on” units as the number 
of circuits and their capacities dic- 
tate. Further, any of the “add-on” 
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units can be changed on the job 
AFTER the complete Multi-Breaker 
is installed if the circuit requirements 
change; just a simple change, not a 
major operation. No delay. No 
trouble. 

With the C-H Type MB-4 Multi- 
Breaker, the wholesaler can offer max- 
imum service with minimum stocks, 
minimum investment, minimum in- 


eee 


CUTLER-HAMMER 








ventory. He can furnish exactly the 
Multi-Breaker needed for each job 
without maintaining a large and com- 
plex assortment of complete Multi- 
Breakers incorporating the many 
combinations of breakers possible. 


The Cutler-Hammer MB-4 pro- 
vides Thermal-Magnetic trip for lag 
on harmless overloads but instant 
trip on short circuits. Electronically 
calibrated like all Cutler- Hammer 
Multi-Breakers for dependable per- 
formance. 70 ampere mains for small 


homes. 100 ampere mains for large 
homes. Breakers from 15 to 50 
amperes. Underwriters’ approved. 


Available in flush or surface mount- 
ing. CUTLER-HAMMER, Inc., 
1327 St. Paul Ave., Milwaukee 1, Wis. 
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Because of its all-around serviceability...its simplicity of construc- 

tion ... its ease of handling ...and, more than that, its long-lived 
service, RoMarine-RoPrene is the practical and economical cable 
for underground or overhead installation. 

Installed aerially, in ducts, on open racks, 

or by direct earth burial, RoMarine, a high 
quality moisture resistant insulation... 
plus its all-resistant RoPrene (Neoprene) 

sheath . . . provides double protection 


,on 
oie 
sv : ess 
















jn tori against power failure. 
im 
ne* soll “ . F - 
rezistone® sort . Specify RoMarine-RoPrene for: Underground 
e 


Net-work Circuits « Transformer Leads + Pole 
Riser Cables + Station Control Circuits + Service 
Entrances « Industrial Plants + Rural Electrifica- 
tion * Airport Lighting » Outdoor Theater Sound 
and Lighting. 


Available as single and multiple conductor in a wide 
range of sizes. Write for Specification RR-] today. 
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ALL-STEEL EQUIPMENT In¢.—s00 Kensington Ave., Aurora, Illinois 
: “A BOX FOR EVERY NEED” 
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COLD 


CATHODE LAMP 


plus a fixture designed 
especially for it! 


Here is a new, ultra-modern cold cathode lamp, @ Simplified installation and inexpensive mainte- 
with a fixture engineered and designed to go with nance 


it, that not only gives your customers the light The new Cutler cold cathode fixture, for both com- 
they want, but is sturdy, rugged, and long lasting! mercial and industrial plants, consists of: 
. all selling features! 








For easy replacement, there is a new, rugged |. A rigid steel body in white baked enamel 


porcelain push-pull action socket (illustrated). 2. New rugged porcelain push-pull action 
Other features include: sockets 
@ Long life (over 15,000 hours burning) 3. HPF brick-type transformer 


@ High degree of intensit ffici 
9 sed ne and 4 amnes | Every fixture bears the Underwriters’ Labora- 
@ Eye appeal and low surface brightness tories Seal Of Approval. 


ONE YEAR GUARANTEE i= 3 


1 | eS : 


Cutler Cold Cathode Lamp. 


2026 N. 22nd ST.* PHILADELPHIA [ig 


| 
| 
| 
| 
| 
| 
Name | 
| 
| 
| 
| 
| 
| 
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SLIMLINE fixtures that will delight 


your customers on looks, performance and price. Instant light 
without starters. Flush and pendant mounting, for single or 
continuous row. 2 and 4 tubes. Length 96’. 100, 200, 300 MA. 
Simplicity of construction makes installation and service easy. 
Straight metal perforated sides and stamped metal ends, white 


enameled, with bright-metal trim. 










Wim. PENN eiuorescent Licht MeRS. 


1639 SOUTH BROAD STREET +> PHILADELPHIA 48 = PA. 


Newest additions to attractive line of 
commercial & industrial fluorescents 


RECESS units that are most adaptable, efficient and 


economical. Beautifully designed for 2, 3 and 4 tubes (40-watt), 
single or continuous mounting. These are your fixtures for 


recessed lighting. 









Wm. PENN #2-48 R.0.T. (Also 3 & 4 tubes) 
Open-type troffer for direct, high-intensity lighting. 


Oe 


Wm. PEN #2-48 R.G. (2 tubes only) 
Good looking unit with hinged shield of Pentacor glass. 
Efficient delivery of diffused light. 





Wm. PENN #2-48 

For shadowless light in schools, offices, drafting rooms, etc., 
this unit has an attractive louvre that drops down for con 

venient cleaning and servicing. 


Write for Catalog of complete Wm. PENN line 
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A SAFE 
AND STEADY SELLER 





“SECURITY” —THE FRICTION TAPE MADE BY 


TAPE DEPARTMENT 


U. S. RUBBER BLDG., ROCKEFELLER CENTER, NEW YORK 20, N. Y. 
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Instinctively—electrical contractors reach out 
for things they know and trust. 

They trust “Security” because they know it 
stands up in service. It has high tensile strength. 
It is free of pin holes. It does not unravel when 
unwound from the roll. It tears straight. And 
it has a strong, rubbery adhesive that sticks 


and holds. 


Is your stock of Security adequate? 







UNITED STATES 
RUBBER COMPANY 
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HATCHWAY LIMIT SWITCHES 
for HEAVY-DUTY 
APPLICATIONS 


CLAR 


MALLEABLE IRON OPERATING ARM 









CAST IRON ROLLER 


ARM ADJUSTMENT 


SILVER TO 
SILVER 
CONTACTS 


TAPPED 
CONDUIT 
HOLES 


Phenolic Composit 
1N.0. and 1N 
R. or L. Ha 


ret hiln ema 4 al 
ON SIDES AND 
BOTTOM 


Type HLA-3, 2 Pole—1 N. O. and 1N.C. 
Contact; R. or L. Hand Operation; 
Open View 


CLARK Bulletin 102 Hatchway Limit Switches are used as Pilot 
Circuit devices to limit travel or set up fuctions at predeter- 
mined positions. 1-, 2-, 3- and 4-pole types are available (see 
illustrations at right)—with a wide variety of contact arrange- 
ments. For convenience, mounting feet are provided on the side 
as well as on the bottom of the case. Flanges on the bottom 
prevent rocking and provide a solid base. 


Weatherproof enclosures are standard on 1, 2 and 3-pole types. 
Water-tight is standard on 4-pole, and available for others. 





Dust-tight can be provided for all types. 


Contact Finger assembly is the same as in all CLARK Bulletin | 
102 Limit Switches, thus simplifying installation in plants having 
several types. Double-break alloy silver contacts require no dress- | 
ing since oxidation will not cause poor contact. They may be 
removed by a simple twist with the fingers, and pressure spring 
will stay in position. 





= 
i a 


Clark Bulletin 102 Hatchway Limit Switches are another reason prey CLARK 
is the ideal Electrical Control line for distributors to handle. 


ee 1 CLARK CONTROLLER co. 


é 
RYTHING UNDER CONTROL 1146 EAST 152nd STREET, CLEVELAND 10, OHIO 
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A MESSAGE TO AMERICAN 


3? 


“Give us the tools... 


INDUSTRY °® 


75th OF A SERIES 


The 81st Congress Can 
Halt the Administration’s 


SOCIALIST PROGRAM 


| * his speech at Massachusetts Institute of Tech- 
nology, Winston Churchill said that America’s 
possession of the atomic bomb is all that has 
kept Soviet Russia from overrunning Europe and 
bombing London. 


Our State Department knows that there has 
been another deterrent to aggressive warfare by 
Russia and a deciding one. That deterrent is the 
superior industrial strength of the United States. 
But once Russia approaches our industrial 
strength, then watch out! For Stalin or no Stalin, 
there will be trouble. Therefore, the simple table 
below is worth every American’s careful reading. 
It shows in percentages what Russia did with 
her national income in 1948 and what we did 
with ours: 











USSR USA 

Cryiliae WOE ok. ck cic ses .... 60% 719% 
New capital equipment and 

public RE es ee er ae 21% 12% 

PED kn dea dwawn ares 2% 

ee ee ere ee 13% 5% 
Building of inventories and 

war stock-piling ............ 6% 2% 


These figures for Russia come from The (London) 
Economist, Britain’s influential economic journal. 





These figures are estimates based on informa- 
tion from behind the Iron Curtain, and so can- 
not be checked directly. But they fit with what 
is known of Russian development. 

The table shows that Russia is straining every 
resource to build up its industrial strength. When 
Russia’s effort is measured in dollars, and com- 
pared to ours, the figures show: 


Where we spent $20 to $21 billion for new 
industrial plants and equipment last year, the 
Russians spent $12 to $14 billion. 


But while we used about $9 billion of this to 
replace old equipment, the Russians spent no 
more than $2 billion for replacing old equip- 
ment. The Russians had much less worn-out and 
obsolete equipment to replace. They could con- 
centrate their efforts on expanding their indus- 
tries and buying new equipment. 


So—we used only $11 to $12 
expand our industries. 


billion to 


And the Russians used almost as much to 
expand theirs—$10 to $12 billion. 


Russia is gaining industrial strength as fast as 
we are—and may soon be gaining faster. The 
more she gains and the faster she gains on us, 
the greater is the danger of war. 


continued on next page 
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OMES of tomorrow demand the 
best of today! That’s why more and more electrical 
contractors — builders —architects—and wholesalers 
are switching to GENERAL! 

GENERAL SWITCH CORP. specializes in the 
construction of Safety Switches, Service Entrance 
Equipment, Branch-Circuit or Residence Panels, 
Panelboards for Light and Power Distribution. . . 
for luxury type and low-cost housing projects. Safety 
Switches available from 30 through 1200 AMP.— 
250 V. and 600 V.—Type A, C and D—indoor and 
outdoor—horsepower rated. 

Wherever quality —safety—convenience— endurance 
—trouble-free performance—ease of installation — 
and low maintenance costs are the first consideration, 


the switch is to GENERAL! 


Distributed through wholesalers 


‘es. GENERAL 








GENERAL MAIN AND RANGE COMBINATION. 
(Cat. No. 6214, surface or flush.) The most eco- 
nomical switch for range installations. Double 
pullout switch with one 60 AMP main and one 
60 AMP range switch in series (also parallel). 4 
lighting circuits (6 and 8 also available). Has 
60 AMP sub-feed pressure wire connectors for 
water heater or other 220 V. circuits. 





GENERAL EXTERNALLY OPERATED SAFETY 
SWITCH. (Cat. No. 1003N.) 100 AMP., 3 
pole, 2 fuse switch with solid neutral. Knife 
blade construction. Plastic composition 
base. Quick-Break. Ample space for wiring. 









: GENERAL PLUG FUSE BRANCH-CIRCUIT or 

* RESIDENCE PANEL. (Cat. No. 104, surface or 
. : se flush.) Available up to 32 circuits. Flush spring 
‘. ‘ipa - catch 





Ask your wholesaler or write 
today for theGENERAL SWITC H 
68-page catalog. 








\ SWITCH CORP. 


49 ROEBLING STREET, BROOKLYN 11, 


16 


N. Y¥.*Sales Offices in every major cit) 
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American industry is pushing modernization 
and expansion hard. It is doing an heroic job. 
McGraw-Hill’s recent survey* shows that industry 
already has in hand plans to build plants and 
buy equipment in the next five years adding up 
to $55 billion. Industry plans that investment — 
and much more —if it can get the money. 


On those plans of industry depend our national 
security. 


If these plans of ours are cut back, the 
Russians will be years closer to their goal of 
industrial equality —the strength that they need 
to wage aggressive war successfully. 


But more and more our industry's plans are be- 
ing menaced by socialist policies in Washington. 
The President continues to urge a further increase 
in the tax on corporate profits, even though 
federal taxes alone now take 38 cents of every 
dollar of profit. He wants $3 billion more in 
taxes On corporate profits now, plus added per- 
sonal taxes. 


Last year corporations spent almost two-thirds 
of their profits— about $13 billion—for new plant 
and equipment. This year corporation profits will 
be lower than last year’s $21 billion, perhaps by 
20 per cent. Subtract a fifth or more from last 
year’s profits. Then adopt the President's pro- 
posal and take $3 billion more in corporate 
taxes and you raise havoc with planned ex- 
penditures for new plant and equipment, 














1949 (the Spence Bill) would severely check 
industrial progress. That bill would put the fed- 
eral government in the business of providing the 
added industrial capacity which the tax program 
would prevent private industry from doing for 
itself. It would be hard to conceive a better and 
surer way to dry up private investment in new 
plant and equipment. For every dollar of govern- 
ment investment will scare away many times 
more dollars of private investment. People will 
not want to risk their money in businesses com- 
peting with the U.S. Treasury. At the same time 
it will attack private investment in another way. 
It means that government would spend your in- 
come for you instead of allowing you to spend 
or invest for yourself. “hat is the high and quick 
road to socialism. 


American industry needs right now great 
courage and incentives if it is to carry out its 
tremendous building program. It needs also a 
release from the program of a socialist admini- 
stration in Washington with its systematic dis- 
couragement of enterprise and risk taking. 


Above all, industry needs assurance by the 
actions of the 81st Congress itself that there is 
a future in this country for a system of dynamic 
capitalism, functioning in a free society. By acting 
now to strengthen the American people’s faith in 
their industrial system, by providing needed in- 
centives for management and investors, by pro- 
tecting industry's capacity to buy new equipment, 





_ the 81st Congress can sustain American indus- 
% . ‘ . re 1e te ) 
. Approval by Congress of the President's tax pro- trial progress and keep us united and strong. 
" gram would cut industry’s program of plant and 
iS - ° 
+ means a major blow to our prosperity as well as 4¢tion by unneeded taxes and government con- 
our national security. For as capital investment ‘trols we put ourselves —and our friends all over 
a goes, so goes general prosperity. the world —in dire peril. 
Further serious damage would be done by Nothing would please the Communists more. 
Congressional approval of the President’s indus- 
a try-control bill. The so-called Stability Act of 
ng 
; A complete report on our nat:onal survey may be 
obtained by writing McGraw-Hill Publishing Co., 330 
West 42nd St., New York 18, N. Y. This is one of 
| a special series of editorials on industry’s needs for 
new plants and equipment. President, McGraw-Hill Publishing Company, Inc 
cit 
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NOW AVAILABLE 


IN ALL POPULAR CAPACITIES 


48 


Current Carrying 
Copper Alloy 
Trigger Spring 


Guarantees accurate, 
dependable calibration 
in production 


Safe time delay insures against dam- 
aged equipment and thus saves costly 
replacements. By preventing unnecessary 
work stoppages, factory production is 
protected. 

Now available in all popular capaci- 
ties, you can stock Jefferson Thermal 
Saf-T-Lag Fuses (Ferrule and Knife Blade 
Types) for quick turnover and profits. 
Sold through wholesalers. Write for Bul- 


letin 482-ST. 


JEFFERSON ELECTRIC COMPANY 


Bellwood, Illinois 











Proportionately 
Located 
Short Circuit Links 


Equal heat distribution 
— no hot spots 


Listed by Underwriters’ Laboratories, Inc. 
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AVERAGE 9 AVERAGE 
MONTHLY | MONTHLY 


ak Inventories at the end of February 
SALES t ro INVENTORIES (valued at cost) imereased 7 percent 
/ over January 1949 and 40 percent over February 1948 


By class of house inventories of full-line wholesalers 


1939 
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increased 7 percent over the previous month, wiring 
supphes-construction materials houses up 3 percent and 





apphances-specialties up 5 percent. In) comparison to 





os = ae _ February 1948 inventories for full-line) wholesalers 
were up 43 percent, up 15 percent for wiring supplies 
construction materials houses and up 25 percent for 


apphances-specialties distributors 


lhe figures we use as basis for these monthly In terms of weeks’ supply at the current rate of sales, 

comparisons of performance in the electrical february inventories represented approximately 9 
Wholesaling field are collected and compiled by the weeks’ supply compared with a 7-weeks’ supply for the 
Bureau of the Census of the U.S. Dept. of Commerce corresponding period a vear ago 
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AR: ALWAYS RIGHT 


THE BEST WIRE OR CABLE for a job?... 
trouble to be ironed out? See that your customers 
are always right, by calling in your Roebling 
Field Man. His knowledge and experience 


afford ready answers to wire and cable questions 


come up. You'll find this technical assistance a 
profitable sales help... always available, a de- 
pendable builder of customer good-will, and 
making it easier for you to book additional orders 


for Roebling products. 


... he’s a trouble-shooter who shoots business 


your way. JOHN A. ROEBLING’S SONS COMPANY 


As a Roebling electrical wholesaler, cash in on samenoes 2, veew sensev 


this service whenever questions and problems 


Branches and Warehouses in Principal Cities 


Active sales and service cooperation, however, is only one part of 
the Roebling program to help you win more business. The program 


is four-fold and gives you these other outstanding advantages: 


A COMPLETE LINE... mie than 60 types of wire and cable for every pur- 


pose... all made to Roebling standards for long life and top performance. 


AGGRESSIVE ADVERTISING in business and industrial papers... full 


page color messages that reach your market fully and effectively... direct mail 
literature describing specific types of wire and cable. 


BRANCH WAREHOUSES strategically located and fully stocked to help you 


assure prompt, efficient delivery service. 


ATLANTA: 934 AVON AVENUE *® RAYMOND 2151 
BOSTON: 51 SLEEPER STREET ® LIB. 4373 F 
CHICAGO: 5525 ®. ROOSEVELT RD. ® CRAWFORD 6400 ; 


CLEVELAND: 701 ST. CLAIR AVE., N.E. ® L.D. 249 & MAIN 5030 
DENVER: 1635 SEVENTEENTH ST. & EAST 2684 & KEYSTONE 4111 
HOUSTON: 6216 NAVIGATION BLVD. * WOODCREST 6.8316 | 


LOS ANGELES: 216 S. ALAMEDA ST. ® TRINITY 1261 
NEW YORK: 19 RECTOR STREET *% WH. 3-5200 
PHILADELPHIA: 12S. 12TH STREET * MARKET 7.2751 
PITTSBURGH: 855 W. NORTH AVENUE * FAIRFAX 2766 
PORTLAND, ORE.: 1032 N. W. 14TH AVENUE % BROADWAY 5456 
SAN FRANCISCO: 1740 17TH STREET *® MARKET 8787 
SEATTLE: 900 FIRST AVENUE, SOUTH &® MAIN 4992 


A CENTURY OF CONFIDENCE JR 
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REGIONAL ANALYSIS FEBRUARY, 1949 
B> REGIONS and with all classes of houses con 
bined mere ‘ported thi 


ises In sales were repe oughout 


Figures in this table apply to the geographic divisions 


the country ranging from 2 percent in the Pacific region 


bie : ee as outlined and numbered in white on map above. 
»a ligh of 19 percent mn the Middle Atlantic region, 


this. of course, 1n comparison to the previous month « 


January 





] 
(on a comparative basis With thre mont 


of kKebruary 


SALES INVENTORIES 
10 and 1 a February 1949 February 1949 

area to respective mecreases Ol and 10 percent fot 1¢ i P — . 

OSE HEMET IRE RET Pe eg Ee Si Compared in °/, with Trading Compared in °/, with 


1948 decreases ranging from 13 percent in the Pacifi 


° 


reported Jan. Feb. Region Jan. 4 
Inventories, on a regional basis, closely tollowed the 1949 1948 (See Map) 1949 1948 


national AVCTALE wit] the West Nort] Central ind +10 +49 
West South Central re 436 
51 percent over February 1948 and New [england +42 
showing the largest increase of 1O percent in compart +5! 

+50 

+49 
+51 
+16 
+25 


+ 


gions both reporting top mereases 


ps 


son to the previous month 


Weeks’ supply of inventory at current rate of sales 


nO pW — OO 


igs 
(bv regions) ranged trom a low ot &.2 weeks 


Middle Atlantic area to 12 weeks reported by the New 


england division 


++4+4+4+4+4+ 
OMAN WHR — 
++4++4+4+4+4+ 
AOC ONO OU! 














STATES COMPRISING GEOGRAPIIT DIVISIONS REGION 5—De. Md. BD. ot C.. Va. N. &. S: GC, Ga 
rT. \la., Miss RI (GION 7 Ark.. 


RI 


LON 1 Maine N Hamp. Vt Mass Cor REGION ‘la REGION 6 Ky.. Tenn 
Z~. Ka BE Bae Pen REGION 3— Ohi Ind., Ill. Miel La. Okla., Tex.: REGION 8—Mont., Idaho, Wyo., Colo., N 
Wiis REGION 4-—Mint lowa.. Me XN. Dal Ne Kat Mes \ri Utah, Nev.: REGION 9—Wasl Ore.. Calif 
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Receptacles Nos. 7868 and 7869 have lids that 
close automatically when plug is withdrawn. ..Added 
feature for weather protection because receptacle can- 
not carelessly be left open. Each device in the ARROW \ 1 
Weatherproof Line has sprayed aluminum finish on 
brass plate (complete with weatherproof mat), for 

installation in standard one-gang switch box. Recep- ; J 
tacle rating: 15 A., 125 V.; 10 A., 250 V. Switch a 


rating: 10 A., 125 V.; 5 A., 250 V. i 
Illustrated at left No. 7804, — compact one- \ 

\ gang weatherproof unit, combination of T-rated \ 
switch and parallel-slot double-sided contact recep- i 
tacle. May be wired for switch control of light or \ 


receptacle. .. These weatherproof units are specially 
adapted to garages, workshops, filling stations, 
loading platforms, breweries, creameries, barns; 
farm, store and residence outdoor lighting. 
Distributed through Electrical Wholesalers. 









THE ARROW-HART & HEGEMAN ELECTRIC COMPANY, HARTFORD 6, CONN., U.S.A. 
7981 1281-WP 7890 7792-FS 7886 
Weatherproof Weatherproof Weatherproof Duplex Weatherproof Flush Weatherproof Flush 


Flush Switch Lock Switch Flush Receptacle Receptacle for Switch and Receptacle 


FS Typef 7 
Fittings Le 


im 


wd 
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Hospital Building Program While in Chi 
cago a few weeks ago, one morning we found the news 
papers carrying splash headlines across the front pages 
reading “‘Hospital Fire Kills 58.’ The last we heard the 
loss of life was well over 70, many women in the mater- 
nity ward and over 20 babies included. Also — the last we 
heard the cause of the fire remained undetermined. 

Right then we decided to rush that story on electrical 
requirements in hospital construction into the next issue, 
because no single phase of hospital construction holds 
greater potentials of safety to human life than the elec- 
trical equipment that is used and installed. 

With a One Billion Dollar hospital building program 
starting to roll, with 500 new hospitals due to receive 
Federal Aid under certain specified conditions, with hun 
dreds of already existing hospitals planning extensions, 
modernization or safety installations, what can be more 
important to the alert electrical salesman than a thorough 
knowledge of the electrical requirements that the Divi 
sion of Hospital Facilities of the United States Public 
Health Service prescribes for hospital construction today. 

Materials used for electrical installations in hospitals 
are mostly identical with those used elsewhere only up to 
the point where they emerge from floor, wall or ceiling 
and from there on the salesman has the opportunity to: 
selling specialized fittings — if he knows what is offered 
and by whom. 

Architects and engineers who specialize in hospital de 
sign, know all about the vast variety of specialized elec- 
trical hospital fittings and equipment that is available. 
They generally know what they want and they will enjoy 
working with an electrical wholesaler’s salesman who 
knows his stuff when it comes to hospital work. 

Equally the electrical contractor who plans to go after 
some of these hospital jobs is going to be mighty happy 
to catch up with a jobber’s salesman who is up on what’s 
wanted in hospital work and knows where to get it. 

Obvy iously 


hospital money is going to draw a lot of “outsiders” who 


any territory that will get some ot the nei 


will want to get in.on the job, who may have done so else 
where and have learned enough to beat out the lo al boys. 

The only way to offset that. and keep the business in 
the territory where the construction takes place, is to 


know all there is to know about materials, how. why and 
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where they are used, w ho makes them and w hat they cost. 

That knowledge is indispensable when it comes to deal 
ng w ith the contractors on nex hospitals, and it also pays 
off in a big way, when the /oca/ hospital plans additions, 
modernization or revamping. There the specialized knowl 
edge will come in handy when working with committees, 
architects, contractors and engineers and the local sales 
man with the necessary know how always will have the 
best chance for getting the orders. 

The article on Hospital Electrical Standards, published 
elsewhere in this issue, is MIUST reading FOR YOU 


* 


Fluorescent Tube Disposal Frequent discus 
sions of hazards involved in scrapping worn-out fluores 
cent lamps prompts the Fluorescent Lighting Association 
to direct attention to a procedure recommended by The 
\ledical Advisory Committee on Beryllium as follows: 

“Where small numbers of fluorescent lamps are dis- 
posed of, these should be broken out of doors, in a waste 
disposal area or container, and the breathing of dust or 
vapors that may evolve should be avoided. Where large 
quantities of lamps are involved, they should be broken 
outside, or under a ventilated hood, with the operato: 


provided with an approved respirator,” 


~ 


A Question of Salesmanship No less than 
1,580,000 television sets will be purchased during 1949 
according to a survey on the “Attitudes of Non-Owners 
of Television,” recently completed by Sylvania Electri 
Products, Inc. BUT 


sold if the industry improves its selling technique! 


as many as 2,710,000 sets may be 


‘That reward of approximately 75 percent more sales 
for improved salesmanship is certainly something worth 
voing after and —to help the prospective go-ygetter along 

here are a few of the facts that we never had before 
and which to this writer spot the points where selling 


technique can be improved : 











AC CC U RAC Y 


Anaconda means accuracy in thermoplastic Type TW building wire 





| THE DENSHEATH ADVANTAGE 
IN REWIRING WORK 


Because of the aceura te compounding of Anan onda plastics, Vou call 
he certain of these qualities in Densheath Building Wire: long aging 
wont burn... IMpery ious to common acids, oils, alkalis ...low moisture / 
3 #10 Wires 


permitted in 
12” conduit 


absorption ... permanent colors ... high tensile strength ... quick strip 
ping... high abrasion resistance. 
Accurate Anaconda manufacturing techniques produce a_ plastic 


building wire with conductor perfectly centered in the insulation ...with 





small-diameter insulation of accurate, uniform thickness ... special 6 #10 Wires 
permitted in 


12" conduit 





super-slick finish that slides through conduit with the least possible 





effort. It takes accuracy to give vou all these qualities—in erery inch. es * e 





To profit by accuracy, be accurate. Specify Anaconda Densheath Ty TYPE TW (ANACONDA DENSHEATH) 
TW Building Wire. Anaconda Wire & National Electrical Code recognizes Den 
A A Cable Ce pany 95 Brondwav. New heath for circuits to 600 volts, temperatures 
: , to 140° F., and for wet and oily locations. 
\N C York 4.N.¥ : ie tilt 
rom mi bad umer — 
Z ‘ 


% 


ansneaty 
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1. Areas that have good television reception make the 
best hunting grounds tor orders.—That calls for intimate 
knowledge of territory and concentration of sales effort 
on the “hot” spots. 

2. Increased frequency of having seen television sottens 
buying resistance. — Obviously frequent demonstration 
sessions at the store tor selected prospects will pay off. 

3. Three out of every ten families showed interest in 
buying television. At such odds any salesman worth his 
salt can afford to sit up nights, improving his sales tech 
nique until he “lands” every “three out of ten.” 

+. Classified according to interest in owning a televi- 
sion set our friends, the husbands, top the list with 81 
percent so interested. Wives scored only 57 percent and 
children 31 percent. Of course that 24+ points lower inte: 
est among the wives is some handicap, but — a demonstra 
tion timed to give Mama a good women’s program to 


view is apt to bring up her ‘buying temperature’ con 
siderably. 
We think this Sylvania survey is a real contribution to 


‘Better Selling in A Buyer's Market. 


+ 


Gallium A metal. It's a sister to aluminum, spring 
ng trom the same source—baunite—and it has the unique 
property of having greater density when in a liquid state 
than when in solid torm and it’s liquid at 86° F. 

We have known more than one human being that ex 
hibited much greater density in liquid than in solid torm, 
but we never saw a tellow that would go liquid nicely 
at 86° F but never knew at which particular temperature 
he would achieve a solid state, — that’s why we called 
Gallium a “‘sister’’ to aluminum instead of “brother” 
it’s too temperamental. 

Anyhow, Aluminum Company of America has Gallium 
on its hands and it wants to know what to do with it. 


The field is wide open, they say. 


* 


That New Warehouse 


country we have had letters and photographs about new 


Krom every part ot the 


warehouses being built or major “‘face lifting’ operations 
to old buildings executed by electrical wholesalers. To 
judge by some of the photographs and the new ware- 
houses that we have actually seen, they constitute real 
monuments to the efhciency of the electrical wholesaling 
individuals or organizations concerned. \We are proud 
to see these “momiments’ because they sav to the world 
at large: “Electrical wholesaling is a good business, it's 

sound business and whatever the local and territorial 
needs develop into, the electrical wholesalers will equip 
themselves to meet the demand efhciently and economi- 
ally.” 

While those beautiful buildings and show rooms were 
built or started during the biggest and most sustained 
boom of business ever experienced by the electrical whole 
saling industry, we all know that today competitive sell- 
ng is with us again and that in the future business will 


be more strenuous and profits lower. This means that old 
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man ‘turnover’ is going to get more attention and—there 
is no chance of speeding up “turnover™’ on the money that 
is tied up in steel and brick and mortar and tancy frills. 

We suggest that wholesalers who have large invest 
ments in their building, tuck away in their bonnet for 
possible tuture reference the way many large chain store 
operators are looking at steel and brick investments right 
now. As a typical example, one of the largest chain store 
operations in the country in 1948 obtained $65 millions 
of liquid capital at no financing cost, simply “by selling 
store properties under lease-back arrangements.” 

There are in practically every community individuals 
banks or other lending institutions that are glad to buy 
owner-occupied business property and lease them back 


often on a “‘percentage’’ lease. 


No Tailspin 


and cable, and conduit, and some fittings, and on apph 


Sure, they have reduced prices on wire 


ances, and on automobiles and on most building materials. 
\nd if you were as smart as the average wholesaler has 
to be to stay in business, vou didn't have to take very 
severe losses on your inventory either. And — because 
prices have slipped a little, don’t think that our whole 
economic structure is slipping seriously. 

“Soft” goods prices actually started to slip early in 
1948 and kept on through most the vear but this yveai 
1949, selling things at the much lower price level, the 
Laster trade across the country was in dollars pretty well 
up to the 1948 level, and in at least one major market 
district it was 9 percent higher. Why ?— Because Mr. 
and Mrs. Public BOUGHT MORE at the lower prices. 

“Hard” goods generally tollow the same trend curve. 
Phe Moral? Keep Your Feet On The Ground. 
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for all unit heaters! 
THE HONEYWELL LINE VOLTAGE THERMOSTAT 


[ERE'S the finest line voltage thermostat ever built. For steam or 


hot water or gas fired unit heaters, customers prefer the Honeywell 











TA 42 thermostat. It is more accurate, more sensitive and more 
dependable than any competitive control. It is a rugged instrument 
built for years of service. In addition to use with unit heaters, the 
TA 42 fits all applications involving use of line voltage thermostats. 
Stock and sell the Honeywell TA 42. You'll find it profitable— 
your customers will, too. Minneapolis-Honey well, Minneapolis 8, 


Minnesota. In Canada: Leaside, Toronto 17, Ontario. 


Honeywell 
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e Cb 2 ‘ e the wholesaler session and addressed the 
Lighting Show Emphasizes meeting on the subject, “The Wholesaler’s 
. Part In Lighting Sales.” 

e bad “Our objective, as an industry,” he told 

Planned Lighting Program hn sense, a Ge ee 
the number of sales of Planned Lighting 
n the five basic markets of homes, schools, 
office buildings, factories and stores. Our 


Planned lighting sales potentialities held as unlimited 3.6 as electrical wholesalers, should 


by industry speakers at 3rd International Lighting Expo- ° * 0"84™12¢ to sell Planned Lighting 
so that we will in fact be lighting special 
sition and Conference. Latest lighting equipment shown — ists with the kind of technical-plus-sell 


ing know-how that this job demands.’ 





Mr. Salsbury told the lighting people 
. \GO—An estimated crowd of authoritative information concerning the ‘We all know about and certainly en 

A 6000 lighting enthusiasts made their latest developments and techniques in dorse the industry’s excellent Planned 

vay to the Stevens Hotel in this city to lighting and newest utilization of light Lighting Program. For the past two years 

attend the Third International Lighting sources. we have had the blueprint of how to do 
exposition and Conference That electrical wholesalers considet the selling job wrapped up in five concise, 

\s in the past, the Industrial and Com- lighting a most important part of thei well-organized books. But we will have 

mercial Lighting Section of the National business was evidenced by the fact that to admit that there has been up to now 
Electrical Manufacturers Association, the wholesaler session had the largest too little sales coordination on the part 
sponsors of the event, had arranged an attendance by far of all the conference: of the many lighting interests in our 
excellent two-fold program with over 75. meetings industry. It is also regrettable, but true 
xhibitors showing the latest in industrial 1). M. Salsbury, president, Westing that much of the present large potential 

nd commercial lighting fixtures, lamps house Electric Supply Co. and vice presi lighting volume is unsold simply because 

1 accessories, and a series of confer dent of the National Electrical Whok we are limited in our trained personnel 

e sessions carefully planned to provide salers Association acted as chairman tor ind because, for one reason or another 











AFTER addressing the opening conference session, B. W. OVER seventy-five lighting manufacturers had arranged ex- 
Clark, president of the National Electrical Manufacturers hibits showing the latest developments in industrial and com- 
\ssociation, cut the ribbon to open the Third International mercial lighting fixtures, lamps and accessories. About 6,000 
Lighting Exposition. With prominent show officials leading lighting engineers, contractors and wholesalers registered dur- 
he way, lighting people crowded into the hall where... . ing the four-day exhibition, 
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e times n t ues if the 
thers i thie t t b \ , , 5 . 
; ea = WHEN Davy-Brite Lighting, Inc., discovered that the Graybar lighting man- 
- agers were meeting in St. Louis during the same week that Day-Brite was 
: g device having its annual lighting sales conference, the latter promptly arranged a 
‘ cocktail party and banquet for the wholesalers. Among those attending were: 
( Left to right—A. H. Nicoll, president, Graybar; D. J. Biller, president, Day- 
d ' Brite, speaking; G. F. Hessler, vice president, Graybar; J. F. Whitehead, Jr., 
\] Balahe ers general sales manager, Davy-Brite; R. C. Kinney, manager, lighting sales, 
ais sab : ; ji : (sravbar. 
ng. the 
I, ; 
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wavering — t ‘ | it i 
Fever Yeflationary An Wi 
fer fron wie shia ae 
‘ | i \ 
mar t t 
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( Wad 
— 
et ‘ ett DAUPHIN ELECTRICAL SUPPLIES CO., Harrisburg, Pa., participated 
in the Central Pennsylvania Builder's Exchange Building Show with this 
rode display, just twice as large as its exhibit in last year’s show. Record at- 
a.” P tendance of 235.000 reached at last year’s show was topped this year when 
N — = es ee 300,000 turned out for the event. A. J. Musser, president of Dauphin Elec- 
mei ontninin ean CS Daren trical Supplies Co., considers the effort very worth-while not only in build- 
hee weeiwaddicn Curtis } a i at ing goodwill for the firm but also for the entire electrical wholesaling industry. 
chairman ot the | tir Operating 
( ommittee, px tire estion, and theme 
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Addressing the opening session. Bo \W SESS x \lston Rovers, attractive xtures are todav. Others con 
(lark, president, N.E.AMLA. and vice pre til ‘ ‘ (i il Electric Ce sidered the expandec . {f slimline at 
ent, Westinghouse Electric Cory tole Ralpl > 1 nercial manager, my int development. Still others were 
the vathermy that alt 1Vv thre iIpproxr Vew } ¢ i Light ¢ rp mad 1 essed wit thie | ‘ ve@ cthciency al 
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‘ ‘ ersold. | , worth Ga st: F. W. Tet ted with Pitts { Xeflect Co.. and 
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THREE of the one-hundred-and-fifty persons who recently attended the 
world premiere of the General Electric Co. Lamp Department's new educa- 
tional sound and color film, “The Light in Your Life,” are shown ascending 
the stairs to the G.E. Lighting Institute’s auditorium at Nela Park. They are. 
left to right: J. R. Godfrey, president of Godfrey & Wing, of Cleveland; 
Russell Hanson, manager of lamp sales for the Graybar Electric Co.'s Cleve- 
land branch; and N. H. Vacha, vice president of the John C. Virden Co., 
of Cleveland. 





Wholesaler Lighting Jobs 
Eligible For New Awards 


Lamp Department of the General Electric Co. announces a 
new competition with $21,000 in prizes for the 36 best 


planned lighting installations made during the year 1949 


ee VELAND-—lIndividuals respons awards to persons submitting reports of 


A ble for 36 outstanding planned light winning imstallations 
ng installations made t re tthe In the mimercial and industrial classi 
nation during the ear 1949 wall receive fications, the 24 awards will be divided as 
awards from the Lamp Department of tollows Kight for installations in com 
the General Electric ( t was an munities of 5,000) population or less 
ounced here recentls eight in communities in the 5,000 to 100 

Phe new ition wide vhting competi 000 population class; and, eight awards 
on sponsored by G. E. features 192 cash tor installations in cities of 100,000 and 
iW irds iving i total al ue I $21,000 Ove! 

Phere will b 24 aw ird lor ¢ mmMet lhe certilicates and cas] awards i the 

i] and industria cht nstallations industrial a commercial classification 
ind 12 awards for residential lighting in will be divided as follows: Electric set 
stallations using General [-lectric lamps vice company lighting — representati 
| he entries n r submitted tor the S100 wholesaler’s salesman. S100: tixture 
nitial lighting of new buildings or the manutacturer’s salesman, S100: arel 
elighting of existing build . tect, lighting consulta esigner | 

I he awards er | ( t ites I S100: electrical cont t S10 
\ppreciat on,” are in amounts of $100 and fF the residential classilication t 
S150 Eligible to receive the S10 awards twelve awards vill he divided nt 

re mdivid als \ ) 11] ivt lave 1 ke v Ips I 4 iwafrt | 111¢ 

les the plat re st FF t su] pl munities i ‘ nme tire Snte ) 
meerning the 36 outstanding planned tion brackets established for the 
ighting installations of 1949 Phe $15 mercial and industrial competit 
ertificates are being ffered as additional Certificates and cash awar 
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Major Challenge Is Sales, 
K.E.1. Conference Hears 


( \GO 1 hie i alle 1 \ 
I { at it! rivatel yer ele 
t eht at ON npanmies is the sell 
ne at a tair pr ( the tremendous] 
xpanded powe va the industry 
| it vas the not ( i iddre by 
k \cker, president of the Ediso1 
lectric Institute, at that association’ 
15th Annual Sal Contere recenth 
eld 1 cit 
Phe ay ximat S00 persons attend 


is] pT blen t the industry have been 
irgel solved ( ee | iva 

ible many Vi procurement ol iterial 
ind supplies, the building of ne ipacit 
last ¢ to Keep ahead Ion nti 

demand, and the tinancing of the resultant 
rece ra breaki i’ expenditures llowevet 


tressed the fact that the most difficult 
part of assuring the nine billion dollar 
construction program financially remains 
industry's sales 


epartments must plav a leading role 


\Ny \ t cit SCVE r hi rea 
‘ \ the power ¢ l iT) 1¢ must e1 
we ft gorou llin na ile neve 
y af | 7 Tre 
We must ] iid order t 
erve est t ( ind vant or o 
st ‘ t ow, to make 
ip for load mortality, to meet challenging 
competition, to matntain reasot ible prot 
els, t i e a sound load balance 
among various classes of utility busines 
ind in order to develop new markets.’ 
f markets open to the electric 
sti ine big as to dwart those we 
ve ‘ sold and challenge r best 
} } f f oN 
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HERE’S A 


NATIONAL 
ELECTRIC 


) FLEXIBLE WIRING SY 









I0OV=— = = = National DILEC SAFECOTE =- 


O0Y « «“«’ a Pee Rabe T din aes “al MRS ao red with a flame-re. 
le colored coating is 
... Moisture resistant 
quality-built wire for general 
} 





High resistance to moisture, acids, 


, .. Wide range of permanent colors, marked 
id NAT se NE Type TW where conditions are unusually 
. yrae es ' 
y AE \ 9 


2 TYPES OF GALVANIZED, 
FLEXIBLE-STEEL ARMOR PROTECTION 


Flexsteel—Flexible Steel Conduit. Used with either Dilec Safecote or 
NE Thermo-plastic wires, Flexsteel provides an approved, grounded 
pull-in and pull-out system. Rounded channel construction makes 
fishing easy. A conduit system with no waste. 





A. B.C. (Armored Bushed Cable) Besides the grounding provided by 
the ‘“bondhook” channel construction of A.B.C. Cable, sizes 14 
and 12 also have a Jow resistance grounding strip. Anti-short bushing 
protects conductors against sharp cut edges of steel. A.B.C. is fur- 
nished complete with Dilec Safecote or NE Thermo-plastic wire. 


2 TYPES OF NON-METALLIC SHEATHED CABLE) 


Canvas-Back Loomwire—A new, small diameter cable that eliminates 
paper stripping. (No kraft wrappings to strip back). Has a satu:| 
rated, fire-resistant cotton braided sheath. Each conductor carries| 
full insulation to the terminal screw. 





NE-o-Prene Loomwire—The first Neoprene-sheathed Loomwire to 
be listed by Underwriters’ Laboratories, Inc. Ideal for barns and | 
Lines of Accessories for all wiring other wet locations where rot, fufgus, moisture, ammonia-ladene? | 
Boxes, connectors, lugs and fittings. air and drastic weather changes are destructive to other types o! 
approved wiring. The toughest, most durable non-metallic shearhed 


ynal Electric wires, cables, conduits, ante exaltebie. 


and accessories are listed by Under- 
aboratories, Inc. : . 
Sold through leading electrical wholesalers 










Installed according to National Electrical Code. 


Ne National Electric 


, | 











PROOCOCTS COURPCVURBATION 


1302 CHAMBER OF COMMERCE BUILDING, PITTSBURGH 19, PA, 
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FAIRCHILD AERIAL SURVEYS, INC., PHOTO 


LECTRICAL WHOLESALING 
in NEWARK 


FOURTEENTH OF A SERIES 





N 1606 a group of disgruntled 
Puritans from a New Haven col- 
ony met with a group of chiefs of 

the Hackensack Indian tribes and 
bartered for the purchase of that sec- 
tion of land on which now stands the 
18th largest municipality in the 
United States, namely the city of 
Newark, New Jersey. Today that 
settlement is known as a veritable 
headquarters of professional sales- 
men, and so it seems most befitting 
that this report of our visit to that 
city, which was first called “Pesayak 
Town,” should begin with an ac 
count of the first sale made in the 
history of the area. 

We can imagine those austere 

early Americans meeting the ten In 





dian chiefs somewhere along” the 
banks of the Pesayak River or per 
haps on the edge of Newark Bay and 
negotiating for the purchase of this 
land. Finally, after many proposals 
and rejections back and forth on the 
value of the land, a price is agreed 
upon and a sale completed. Inci 
dentally, the final price for this land 
was, “50 double hands of gun pow 
der, one hundred bars of lead, twenty 
axes, twenty coats, ten guns, twenty 
pistols, ten kettles, ten swords, four 
blankets, four barrels of beer, ten 
pairs of breeches, fifty knives, twenty 
hoes, eight hundred and fifty fath 
oms of wampum, twenty ‘ankers of 
likour or something equivalent and 
ten troopers coats.” 
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lhe transaction was duly recorded 
a few vears later and a bill of sale 
carrying the meticulously-drawn sig 
natures of the Indian leaders was 
filed by the founding fathers, thus 
opening for cultivation by the white 
men an area that was later to become 
a territory rich in opportunities for 
the electrical supply salesman. Be 
ginning with the early imbhabitants 
and through generations those that 
followed have developed the natural 
geographical and topographical ad 
Vantaves of this area into a CIty that 
today is one of the leading centers 
of distribution. 

If it were possible for those early 
settlers to return today to the land 


they cleared so many years ago and 
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view the site of their village and tt tion of countless products meluding 
surroundings fron: some vantage electrical machinery, paints and vat 
point, they would look out on on nishes, leather, jewelry, meat prod 
of the greatest industrial areas o1 ucts, radiators, coal tar products. 
the globe lt vax paper, ready-made houses. 

Chevy would see a thriving metre radio tubes, denatured alcohol and 


olis bustling with salesmen 


once was salt meadows and woods, 


great factories and prov 
now 
countryside sending On 


ing flow of crates and b 


ing all items imaginable 


appear, sprawling 


PARR ELECTRIC COMPANY, INC. 


Where others 
\nd all throug! 


manufacturing and railroad 


ut this great in 


essing plants dustrial, 
r over th enter, they would see busy electrical 
th an unend supply salesmen hustling about try 
mes conta Ing to get and hold the 


oft business ottered to the 


They would see hundreds ot well-informed salesmen 
trucks speeding from these tactol i Phev wo ld see wl olesalet sales 
to supe hig wavs and thence to men writing large orders tor some 


destinations all over the country t] called television and probably 

lhey would see innumerable treight ear some salesmen complaining 

cars being loaded and shuttled about thout the lack of skill and ability 

great railroad vards ind general laxity of the retail sales 
Vhev would witness e produ cle 


atah-cstnercinien nae 


A Bath. Seabee ta. peess setae 


+. 


by D 
! Doin — 
‘ ¥ 5 
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E. B. LATHAM AND COMPANY 


ELECTRICAL WHOLESALING— Way. 


large volume 


energetic, 


C. McKEW PARR, Treasurer 


Yes, under its present name, New 
ark (im honor of its first religious 
\braham 
was ordained at) Newark-on-Trent 
of great oppor 


] supply sales 


leader, Rey Pierson who 
Ikngland) is a city 
tunity for the electrica 
man. From a few hundred original 
settlers the CIty has PTOWN to be the 
442.000 and is the 


an area covering 


home of about 
nerve center for 
more than 60 square miles and con- 
taining a population of more than 
1.000 O00 people 
he | that 


nation m num 


\s the largest citv in a state 


venth im the 


Tallis sé 


plants and 


ber of manufacturing 


also in number of people emploved: 
fifth in wage dollars paid and sixtl 
in value of products, Newark offers 


, ° ‘ 
salesmen arge active Markets 11 


which to work. 





EARLE B. LATHAM, Vice President 
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E. M. LACEY, Branch Manager 


| \baore tilal Ss rercent of 


Jersey's) population 1s 


ves of the city Phere are 

6.000 emploving establishments im 

alone, })1 
~ 


peopic, witl many ot the 


Newark 
202 OOO 


+ 


larger manufacturing plants 


] 


utside of the citv in neig 


ommmunities 

Yes, Newark is active. Only an 
clive, go-getting type of salesman 
can hold lis own in its competitive 


] ] 


itmosphere, but it rewards him well 


his efforts 


Contractors 


It is mpossible to approach the 


: tv of Newark witho becoming 
mscious of the large number. of 
ersitied industries located im this 

v It 1 that this is one 





J. P. McCARTHY, Branch Manager 


49 May, 1949—ELECTRICAL 





HW the greatest mdustrial markets for 
the electrical supply salesmen, but 
the electrical contractors are found 


to account for a large slice of thr 


volume 
Wholesalers 


are quite proud of 


and their salesmen 


their electrical 
contractors in. Newark and are quick 
to pomt out that the latter, not the 
industrials, are the best and biggest 
‘ustomers that they serve. 

ihe relationship between contra 


Nx wark ex 


COOpel ation 


tor and wholesaler in 


tends beyond mere 
Many of the contractors owe then 
starts in business to far-seeing, busi 
Newark 
Many years ago these 


at Iped 


WeCSS whol salers 


building 


some. electrical 


~ 


the fruits of their earlier faith in hu 


GRAYBAR ELECTRIC CO. 


WHOLESALING 


WESTINGHOUSE ELECTRIC SUPPLY CO 


wholesalers 
contractors 


ret started and today are enjoying 





Ne wark 


WaMtain an 


WADIEN 
ed and. still 
ternal attitude toward thre Ot rene 
' ' ‘“ 
SalLCSDN ile Cou 


\s COT1¢ 
| 


house feels that it has to protect its 


contractor customers as tar as it ts 
thle. Sometimes contractors, espe 
mally newer ones, put oi bids for 
fobs ind in their anxiety to land the 


ontract, make heulous estimates 
When we learn ot wn, we do our best 
tw straighten thes nuit nd save 
them some heavy losse \lany con 

ob es 


tractors im Newark vo over 


timates with the wholesale salesman 
-tath of a supply 


lic] 
rity 


or members of thr 


house before submuittine a tinal 


Industrial 


Wi suggested to a salesman that 
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he must get quite a bit of business 


from such a large number of manu 
facturing plants in the Newark area 
He quickly pointed out to us that 
electrical equipment and actual plant 
materials fixtures, which 


and are 


used to produce the items are, of 
course, supplied by the wholesaler. 
He told us that a good deal of the 
electrical supplies needed Di large 

th 


plants’ own maintenance engineers 


industrials are purchased by 


while electrical contractors serve the 
smaller factories with most of their 
requirements. 

From its very beginning Newark 
people specialized in making useful 


things. Cider making, tanning leat] 


er, makiny shoes were some of the 
earliest industries. later, carriage 
making, machine shops, jewelry, 


varnish and iron producing firms 


were started fodav, the area 1s 


known asia le ading industrial centel 


and lughly divers 


prod 


produc Wig a leur ¢ 


fied volume of manufactured 
ucts 

Phe fact that many large electri 
large 
New 
hely 


I: Very 


y 
al manulacturers matlntam 
the Newark o1 


sometimes 


sales offices in 
York area ts very 
ful to the supply salesmen 

now and then a problem or question 
may arise on a particular piece of 
equipment and if the salesman needs 
help, he can always depend on spe 
clalists from the manufacturers local 
oOltice tor 


1 
SalCS 


assistance. 


particularly advantageous,” — one 
salesman told us, “when we run up 
against a piece of equipment that ts 


not tunctioning as it should.’ 
Nost Newark das 
] 


sign salesmen detinite territories and 


Wholesalers in 


product classifications although some 
thei 


houses men according 


assign 
to markets, such as educational sales 
or commercial sales. .\ few salesmen 
in Newark are on customer assign 
ments. The volume of business com 
ing in to the wholesaler from certain 
very large industrial or public serv 
ice companies make it necessary that 
some salesmen devote all their time 


to one or another of these accounts. 
Retail 


The 


wholesaler salesmen and their bosses 


greatest headache for the 
here in Newark seems to be the re 
fail Evidently are 
plenty of retail outlets in the city 
but, according to the wholesale sales 
men, few of them have competent 


market. there 


sales forces, 
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(One wholesaler said: “The sales 
man’s biggest problem is doing 
something to stir up the retatles 
\tter all the honevmoon is over and 


dealers must realize that they must 
now co to work. 


still loaded 


bought off-brand merchandise 


Many of them are 


down with shortage 


Un 


rested dealer sales 


educated, disinte 
men are letting the industry down. 
Whe 


manttacturers have spent mil 


lions of dollars to create a market 
but the dealer clerks are ftatling. 
There's no doubt about it, dealer 


salesmen must get back to real down 


to-earth selling.” Some salesmen 


thought that the 
better than 
establishments \s 


small dealers were 


job the larget 


domg a 


retatl Ohe wan 





GENERAL ELECTRIC SUPPLY CORP. 


‘The 


on price or newspaper ad- 


put it: small dealer is not de- 


pending 


' ae , 
vertismg alone, he is out plugging 
and really hitting the ball.” 
Rural 
Strange as it may seem to those 
who have made short visits to the 


great metropolitan centers of New 
York City Newark, not all of 
the surrounding areas are heavily 


and 


populated residential districts. Less 
than from the 


center of either city will take one to 


half an hour’s ride 


beautiful rural country. 

Much of the choice farm land hes 
north and west of Newark. Whole 
salers here recognize the potential 
that exist or can 


ties he developed 


ae 
#“Be ” 


SUPPLY Cony 





MONARCH ELECTRICAL SUPPLY CO., INC. 
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inthis area. Naturally. not all of the 
salesmen exhib:ted keen interest in 
this market, but others were quite 
enthusiastic about the REA and pri 
vate-utility programs to bring elec- 
tricity to certain now unserved parts 
of the surrounding counties 

ne salesman said he is looking 
forward to a small size boom in rural 
sales. He pointed out that an REA 
loan had recently been approved for 
one ot New Jersey "Ss northern coun 
ties and asserted that “we intend to 
get a good share of the business out 
there.” 

“You know,” he said, “a lot. of 


fellows figure that rural areas are 
not worth the effort. After all, here. 


close at hand, are contractors and 


industrial customers who are good 
for pretty large orders. \Why should 
a salesman bother with small rural 
sales so far awav. Some think farm 


les simply are not worth it. How 


sa 
ever, to me, the rural areas are well 
worth plugging. Sure, they don't 
offer the single big orders that the 
other markets do, but when you add 
all the rural sales together, the vol 
} 


ume becomes impressive and. cet 


tainly worth shooting for.” 


Commercial 


Business from many commercial 
stores, offices, schools, e[c.. is more 
or less taken for granted by New 
ark’s electrical wholesaling salesmen 


Throughout its history both retail 





PEERLESS ELECTRIC SUPPLY CO. 





BELLER ELECTRIC CO. 
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and wholesale tradesmen in this cits 
have had to fight competition from 
the great citv of New York, eight 
miles away. All Newark business 
men realize that they must be able 
to offer the shopping public fast 
service, quality goods, fair prices and 
a wide choice of items. The fact that 
many New York city stores have 
branch shops in the Newark area 
has helped the city’s businessmen to 
keep on their toes and successful in 
meeting competition from the me 
tropolis 

Newark is a busy, bustling city 
full of life and action. It is wide 
awake from early morning hours 
until late into the night 

Broad Street, the citys main 
thoroughfare, was laid out by the 
first inhabitants. According to min 
utes of a town meeting held in 1666, 
the Survevyor-General set out the 
main street 132 feet wide. The orig 
inal street today handles eight lanes 
of automobile traftic 

It is a street lined with small 


' 


shops, large department stores, office 


buildings and banks 


It is always 
busy and well deserves its reputa- 
tion as New Jersey’s greatest com 
mercial street and one of the world’s 
ereat highways 

Phe desire by owners of commer 
cial places to keep their stores and 
offices attractive and abreast of the 
times, has made this market a lucra 
tive one for the salesmen of electri 
cal supplies. Of the 18 largest cities 
in America, Newark has ranked as 
high as fourth in retail sales in pro 
portion to population. It has out 
ranked such cities as New York, 


Chicago and Philadelphia. 


Selling 


Selling electrical supplies im_ the 
Newark area demands a high degree 
of knowledge and concentration 
Valking with salesmen and_= then 
bosses leaves one with the Wmpres 
sion that this is a selling area for 
truly “big league” salesmen. The 
competition is great and the custom 
ers very often include some of the 
nation’s top buyers 

Despite the aristocratic position ot 
Newark’s 


financial interests, most salesmen like 


industrial, commercial, 
to think that they enjoy a small town 
friendliness with their customers. 

Speaking of his wholesale firm, 
one salesman told us: “Our philoso 
phy is to cooperate with everyone in 
town, Life is too short and the world 


67 








too small to vo out of wav look 


hit \Ve 


down the 


Vou 
11 


Wie for a fi like to be able 


to walk street and sav 
hello to evel 


Llowever, 


yvone i 
out alter an 


New 


ark salesman was a determined, busi 


when he's 


order, we vot the idea that the 


nesslike tellow not willing to stop 


and chat while a 


ahead of hin 


Due to the 


competitor got i 


WV Are dome 


bact t! at t! 


business daily with men who are 


themselves wide-awake and right 


Newark sale . 
thr 


up to-the-miunute, the 


man has to be well-intormed on 


latest developments in not onl 


held but 


very 
his others as 
well 

Most of the 


houses in Newark carry large and 


OW WAT 


, ‘ ; 
( ectrical wholesale 


diversified stoc] lhev have found 
that although a few items are seldon 
called tor, they must have them 1 
and when an order comes in. New 
ark wholesalers can supply just 
thout any electrical item that ts 
called Too 
Salesmen 

Lhe averare electrical upply 

salesman in) Newark has been wit! 


firm for about ten vears. There 


his 


are some oldtimers with 20 vears o1 
more of selling experience anda few 
voung trainees working inside, lear 
me the ropes 
Becaus i} Aw wark’s 


to New York City. the 


PON DINEN 


hnaneml cen 


, 
I 
 / 


Ww 


} 


¢ s 
~~ 
‘ 





RELIABLE ELECTRICAL SUPPLY CO. 
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and to thr 


vreat industrial area surrounding tt, 


ter of .\merican business, 
salesmen in this area appear to be 


more interested ino labor-manage 
ment problems, general business con 
ditions and the effects of government 


Mhis 


salesmen 


decisions on various interests 
natural, the 


all of 


is. entirely 


pomt out, since thes¢ factors 


affect our business more immedi 


ately than they do im other sections 


labor 


plants can seriously 


leer example troubles at the 


reduce the sales 
volume of the men set Ving that area 


Phe 


vholesalet 


covered I the 
Newark Is 


al how ‘~ 


territory 
salesmen in 
very compact. It is about 
trip by car from the office to the cus 


tomer farthest away. Travel is easy 
only trans 
trathic 


cover. all 


and quick and about the 


portation problems are ones 


¢ 
\lost 


counts in about two weeks althoug! 


salesmen their ac 


individual men call on livelier ac 


counts more olten and some slow 


accounts once every” thre weeks 
lhe salesmen have to keep right 
to hold then 


a contractor work 


on the jump im ordet 


customers. ©)tter 


lary job or an industrial 


m wall ca Th want 


lt al deli 


and SOE 


an 
needed item in a hurry 
ery truck is not available immed 
falls 


salesman to hop in his car and rush 


itely, it sometimes 


over and pick up the item and de 
liver it 


this kind of service and must have it 


upon the 


\Mlany of his customers rate 


ot 


S meetings and regular vet 


ales 
tovethe rs to VO OVET t] e situation 11) 
each territory are an important part 


His 


particular location demands that he 


of the Newark salesman’s Irfe 


be extremely well-intormed on. all 


new developments, talk of the trace 


and know what is going on among 
the many businesses in the area. 
Products 
It 1s ihicult to sav that one o1 


product is booming in New 
\ctually 


selling a lot of 


another | 
ark at the present time 
the salesmen are 

products in a lot of markets. There 
industrial construc 


New 


}ODS are 


Isa 


eood deal of 
tion gome on in the area. 
stores and redecorating 
plentiful among the commercial es 


blue 


under Wa\ 


tablishments housing devel 


opments are in the su 
roundins territories. 
roduet boom 


tele 


doing an 


lf there is a singel 
in Newark, it 1s 


, as elsewhere, 
Most houses are 


\ ISI 1) 


excellent job of backing up both the 


salesmen and retail outlets) with 
promotional aids 
Some salesmen felt that the 


shortages which bothered them until 


early last year were easing up al 
felt that hard 


to-get items are. still the 


though a miayority 


biggest 


problem. Items which are still on 


allocation are hurting their business, 
thev felt \s one sale 
< ] 


items that are mn 


sman pointed 


out, the short 
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supply carried WMahy othet items lor 
them. 


The national steel shortage which 
affects the supply of pipe and con- 
duit was thought to be the greatest 
headache by some salesmen although 
one house has found aluminum con- 
duit not only a complete cure for 
this particular shortage but a_ real 
product in its own right 

In general, display rooms in New 
ark wholesale houses are = smaller 
than those in other sections of the 
country. Most of the electrical con 
tractors know what they want and 
the majority are well-acquainted 
with the various products carried 
by the supply houses. 


Salesmen Contented 


Most of the Newark salesmen are 
pleased with the particular house for 


which they work. Their bosses are 
alert and attentive to the salesman’s 
needs and are most willing to 
help them out needed 


(ne wholesaler provides a kitchen 


whenever 


stocked daily with milk and coffee 
for its employees because there are 
no good eating places nearby. Sick 
clinics are provided by some New 
ark wholesalers. 

Newark is known as a wholesale 
and jobbing trade center with ex 
cellent warehousing and. distribut 
Ing facilities. In the electrical field, 
t] Wholesalers 


ie Newark provide 


large, modern, well-equipped ware 
houses, Many of the supply houses 
have branch warehouses located in 
from 
their main houses and some have 


an opposite end of the city 


warehouses in neighboring towns. 
Some of the “split” 


was caused by a serious shortage 


warehousing 


of warehousing space during the 
war. Now that this shortage is 


easing, there has been a tendency 
for wholesalers to find new, larget 
quarters and in some cases to con 
solidate all stock under one roof. 
leven the most unobserving visi 
tor to the city of 
learns where the So-and-So Electric 
Supply Co. is located. He might 
learn it by seeing a sign on a build 


Newark SOON 


ing, or perhaps on the side of a 
panel truck, or he might hear it on 
the radio. Newark wholesalers be 
lieve in advertising. They carry on 
quite extensive campaigns to build 
sales for their salesmen and_ theit 


dealers. 


Looking Ahead 


looking to the future most whole 
saler salesmen here felt that the 
area would continue its steady prog 
ress as a leading distributing center. 
This area has been expanding and 
growing continuously for 283 years 
and we see no reason why it should 
stop now, most salesmen predicted 


\s to the immediate outlook in 


their business, the salesmen did not 
foresee much change in the tirst 
half of this vear. The second half 
of 1949 was considered a_ period 
when they would have less trouble 
with short items and perhaps an in 
crease in sales volume, depending on 
how well they worked in a buyer's 
market 

\nother salesman thought that the 
next six to eight months would be 
the crucial period for contractors as 
well as dealers “If they can stick 
it out during that period,” he said, 
‘Thev'll probably be in business five 
vears from now.” 

Phe founding fathers of this area 
destined that Newark should beconi 
a great city 

\rriving amid the pristine quiet 
ness of rustic wilderness and. soli 
tude, those early settlers sowed the 
seeds that grew and flourished to 
inake this area into a great populous 
center of activity with teeming in 
dustries, vast resources of commerce, 
trade and manufacturing facilities 

Phe city is a monument to the 
thousands who. struggled through 
the vears to develop it by thei 
skill, enterprise and brawn. The 
fact that it is also a leading centet 
of distribution is a tribute to tts 
wholesale tradesmen including. the 
electrical wholesalers who have 
plaved such a large and important 


part im its growth and development 





KEER ELECTRICAL SUPPLY CO. 
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To Share in That $1 Billion— 


now How to Meet these Standards 


A report on recommended types of power installations through- 
out the general hospital prepared as a guide to architects 


and electrical manufacturers, wholesalers and = contractors 








ITHl the current billion local conditions lhe service con from independent generating plants, 

dollar federal-aid hospital ductors should be brought into the or two services from separate trans- 

program actually beginning = buildings underground where poss nussion lines of a network system 

to roll, electrical wholesalers should — ble, to improve landscaping and re where each transmission line may be 

do some quick checking to find out = duce the possibility of interruption isolated by automatic switches and 

the possibilities in their own indi of service \  3-phase, 4-wire the other line fed from another 

vidual territories 120 208 volt system of wiring is — source of the network system, should 

\Ithough approved by Congress cheaper than most systems and has — be used, one for normal use and the 

in 1946, the program lazged while other advantages, With such a sys other for breakdown or emergency 

states surveved thetr hospital needs tem any distribution panel may be — service. Should the capacity of one 

Currently, however, the United used to supply eithet (1 both thre 3 SOUrCE be linuited, it can be used 

States Public Health Service has phase or single-phase current for the minimum required emer- 
approved plans for more than 300 Where available, two services 9 gency lighting only 


new hospitals and for numerous 
additions to existing hospitals, new 
clinics and laboratories 

Since electrical facilities play an 
important role in modern hospital 
operation, all of the more than 500 
ewihan hospitals to be built under 
the program are potential customers 
for the wholesaler and his salesmen. 

Standards have been established 
by the Public Health Service for 
electrical work since a good portion 
of the work will be done in non 
urban areas where there ts little or 
noe experience im modern hosp tal 
electrical installations. 

lor this reason the specifications 
and recommendations are given here 
in full as a means of guiding the 
wholesaler and his salesmen to what 
is required in approaching — this 
market. 


Hospital Electrification Standards 





The electrical service brought into Re OF cm ' 4 


the building for main power may be rae as ios taal oe 
—— —— Ps MODERN HOSPITAL OPERATION demands the full use of electrical facilities 
in every conceivable location from kitchen to private room. Day-Brite Lighting 


upon the load demands and othe Company photo. 


primary or secondary, depending 
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OO Hospital Building Program 


And Fit the Job for Federal 


The Federal Security Agency, U. S. Public 


Prepared by 


“Division of Hospital Facilities 
Washington 25, D.C. 


Aid 


Health Service 











Where a second outside service is 
not available, a storage battery or 
a generator of the same voltage as 
the main lighting voltage should be 
used for the emergency hghting. 


Size of Hospital Determines Power 
Supply Type 

In large hospitals, an internal 

combustion engine driven generator 

or a steam driven generator is pref 


ail . ;, 
erable to a large storage 


battery 


because of the difference in 


Space 
and maintenance requirements. \ 
light-duty storage battery may be 


used in addition to the generator to 
eliminate light flicker while the gen- 
erator 1s automatic 
vasoline engine driven generator 1s 


starting. An 


preferable to a manually 
steam driven generator. 


( } crated 


In small hospitals, storage batter 
ies are generally preferable for the 


source of emergency power. In any 


event the emergency service should 








ADEQUATE illumination of the right quality can do much to make conditions com- 


fortable for the patient including general lighting and light for reading. 


Elec. photo. 


Sylvania 
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be connected by means of an auto 
matic transfer switch which. will 
connect the ; 


wwer to the hospital emergency ci 
bs ‘ 


emergeney source Of 
cuits in case of interruption of main 
power supply, and will automatically 
reverse the connection back to the 
main feeder when its energy is re 
stored. The transfer switch should 
be of a type which will not permit 
both power to be 
nected at the same time 


sources of con 
cables should le 
the building under 
ground, where practicable, for the 


Telephone 


brought into 


same reasons as underground power 


cables 
Panelboards and Switchboards 


\ll panelboards and switchboards 


should be of the dead front type 
enclosed in = metal cabinet, with 
hinged door and latch, and with 
schedule, under glass or other suit 


able transparent material, of all cir 
cuits connected and spares, or dia 
gram of Where 
provided, all 
should be keyed alike. 


le cked 


low ks 


circuits. 


cabinets are 


Switches 


local or wall switches of the mer 
cury or equal silent type are recom 
mended on all patient floors to re 
duce 


noise. If silent switches are 
not used, the night light switch 
should be located in the corridor. 
Night light switches should be 
mounted 5’-6” from the floor, or 
about V-O” above — other wall 
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PROVISION must be made at the blueprint stage for every electrical requirement 


in the hospital such as the grounding intercouplers used in this operating room for 


safety. 


] 


witches for ready identification 
Wall mounted switches should be 
used where practicable, in- pretet 
ence to pull-switches, to reduc 
mamtenance. \Where lights are in 
stalled im small closets, automat 


door switches are recommended 


| 
located im areas where 


Switches 
combustible anesthetics are used or 
stored should be mounted in explo 


S1on) prool C11C losures 
Wire 


\ll feeders and circuits should be 


with lng 


‘ 
~ 


required or permitted by the Na 


installed 1 grade wire as 
tional [electrical Code for the various 
services 

High temperature wire is required 
l.ead 


sheath or waterproof wire should be 


al hoods, ranves, boiler 5. Ct 


used underground and where con 


densation may form, as im retrig 


erator boxes, root slabs. and. cor 


Cannon Elec. photo. 


| he Cf ule 


should be consulted for special con 


nections to outside lights 


ditions 
and the de 


electrical system 


Phe lite of the wire 
pendability of the 
are determined by the conductor in 
sulation Phere is little difference 
in cost of wire with the minimum 
required insulation and that of a 


better grade 
Conduit 


\ll hospital wiring should be im 
conduit to facilitate alterations and 
repairs. Wiring for the nurses call 
system should be in conduit of ample 
alterations of 


size to perniut tuture 


the svstem wit! the niunimum 


amount of labor alterations to build 
ing. I[xplosion-proof wiring must 


he in rigid conduit. Underground 


wiring should be in 


conduit. Spare conduits or condurt 


sleeves through walls Ot 


non-metallic 


fk " TS, 


] 


where future service is likely to be 


required is advisable 


Receptacles (Convenience QOutiets 


Receptacle outlets should be pro 
vided in all places where plug-in 
service is likely to be required, to 
reduce the need for alterations and 
extensions of service after the hos 
pital 1s completed. Duplex or other 


suitable outlets should be provided 


as required in office and work 
spaces for .machines, fans, clocks 
lamps and appliances. In the pa 


tients bed room there should be, 
bed light, 


plex convenience outlet at the bed 


in addition to the be a du 


for radio, examination light, heating 
pads, blankets, ete 

Some hospitals use a central radio 
receiving system wired with three 
channels to each bed, so that the 
three 


patient may choose one of 


broadcasts or recordings. lor such 
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<< 


are required, 


reception, special aerials and wiring 
\erial outlets at beds 
are required for portable radios in 


areas and buildings where reception 


is poor, but in general the aerial 
built into the set 
torily. 


serves satisfac- 
In the corridors and spaces acces- 
visitors and 


receptacles may be 


sible to out-patients, 
required for 
lighted signs. 

Special convenience outlets in cor 
ridors spaced about 40 feet apart 
are very desirable for use of port 
able X-ray and cleaning machines. 
They should be of the 3 pole type, 
rated at 20 or 30 amperes, as re 
quired, with one pole grounded. 

Heavy duty should 


provided in pantries and 


receptacles 
also be 
utility rooms for hot plates, port 
able sterilizers, ete. Should electri 
cally heated food-carts be used, they 
will also require heavy duty recep 
tacles. 
Shops, 


boiler room, and. storage 


areas may require receptacles for 
extension lights and portable tools. 

Nurses station may require a re 
elt 


Receptacles in operating and de- 


ceptacle for a desk hi 


livery rooms should be of the 3 pole 
explosion-proof type with one pole 
grounded 


“Class I Group ¢ 


Receptacles in any other 
hazardous loca 


tion (where combustible anesthetics 


are used or stored) should be of the 
( xplosion proot type 
Hazardous Locations 
\ hazardous location in a hos 


pital is a space in which fires or 

] ‘ ° ] ] wie + sae } cel 
CXPLOSTIONS are IKeIL\ oO occur Which 
Nay result from many causes, 1n 
cluding ares from electrical equip 


ment or sparks from electrostati 
charges in the presence of explosive 
nuxtures of combustible anesthetic 
The use of approved explosion 
roof electrical equipment will pre 
ent explosions which might be 
caused by ares at the electrical 
equipment 


\ll electrical equipment m a haz 


irdous location should be of explo 
Sion-proof construction, including 
switches ecepta les tilt viewing 


( ibinets, etc 

11 
thove the floor in) rooms 
ventilated 


ghtinge tixtures 7’-O” or more 
properly 
Are Theol required lo he 
explosion-proo! 


lilm viewing cabimets of the flush 
or semi-flush type should be = in 


stalled in each operating room 
These viewing cabinets should be 
explosion-proof, or sealed gas-tight 
on the operating room side and with 
access for changing lamps from the 
corridor, or outside the hazardous 
area. 

Special consideration must be 
given to the prevention of explo 
sions due to sparks from. electro 
static charges which may be gen 
erated in the room 

Sparks from electrostatic charges 


can be prevented by effectively 


grounding all equipment and per 
sons in the room, so that the stati 
charges may be neutralized or con 
ducted off to ground harmlessly as 
they are generated. 

In the case of persons walkin: in 
the room and portable equipment in 


1 


the room, the most effective and 
convement method of economically 
grounding all persons and equipment 
is to provide a grounded conduct 
ing floor and provide a conducting 
path to the floor from. all persons 


] 


and equipment. All personnel in the 


hazardous location should weat 


shoes with conducting rubber o1 


other suitable conducting material, 
and should not be permitted to wear 
made of materials 


outer clothing 


known to be highly static producing, 
such as wool, silk, and ravo1 

\ll portable equipment should be 
of metal or otherwise made conduct 
all of the 


except) parts of 


ng, imeluding integral 
electrical 


All table 


CasTers, €€., should he ot 


parts 
equipment to be insulators 
leg tips, 


conducting rubber or other suitabl 





FIXTURES like these allow better see- 


ing. Sylvania Elec. Prod., Inc., photo. 
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conducting material. High relative 


humidity (55 percent or more) will 


assist in providing a conducting path 
to ground by virtue of a very thin 


film of moisture on the surface of 


lve 


materials which usually disso 


enough impurities to make the film 
flooring 


slightly conductive lhe 


should be of conductive material 


havine a continuous conductive sur 
face of such character that a foot, 
table leg, or equipment placed on the 
floor in anv normal position will be 
in contact with the floor grounding 
circuit, for the purpose of dissipat 


ing electrostatic charges 
Clocks 


electrical clock svstems should he 


] 
| 


provided, with clocks at nurses’ sta 


tions, main lobby, telephone switeh 


board, kitchen, laundry, dining 


room, and boiler TOOM)L, as well as 


in the operating and delivery rooms 


Phe clocks should be Oo} thre recessed 

type, preferably with a narrow 
] | 

frame. In the operating and deliy 


ery rooms, an additional Clo« k with 
separate minute and second hands 
which can be started, stopped and 


reset, 1S desirable 


X-Ray 


\n independent feeder should he 
stalled for X-ray equipment. The 
capacity of the feeder should be such 
that the voltage drop will not exceed 
3 percent, and preferably 2'5 per 
cent, ot the rated feedet voltage \ 
separate transformer for the N-ray 


1¢ eet 


is often required 


\s a. protection agaist \-ray 





VISUAL annunciator systems are used 


extensively. Cannon Electric photograph. 














HOSPITAL ILLUMINATION 


Good lighting is impor:ant and conducive to efficiency. Listed in the following table are 


the current recommended lighting intensities for the various hospital areas: 


Current 
Recommerded 
Space to Be Lighted Footcandles 
CORRIDOR—S ff...........ccc cece 5 
EMERGENCY ROOM 
a hh ae ee ay eb he a 50 
I i opr oral Bene ta x ww Ee 200 
EXAMINING ROOM ............... 50 
KITCHEN: 
io a tas ke dy & bile G0. bo 20 
Floor, kitchen and pantry........ 20 
LABORATORIES: 
ns pene eee eee ee 100 
General, room ................. 30 
Dg. kk ee eee ee bh owe ee 50 
LAUNDRY: 
ii at 6 sen heal Seip og hse 4% 15 
Pressers and lIroners........... . a 
EY <7 nwib ei ee ieee ee ke 88 20 
LIBRARIES .................. » 30 
Mee Bg ald ows leak Oe ooo 20 
MORGUE AND AUTOPSY: 
ee ee 30 
NE 6 ok ne ae ed ae ee ee 200 
Morgue, general ............... 20 
NURSES STATION: 
i ee 8 5 Si oe wide a 20 
Desk and charts................ 30 
NURSERIES: 
I atm tal a ee ee 20 
Examination and treatment....__. 50 
OBSTETRICAL: 
CS 30 
ee ee 50 
Delivery table ................. 200 
OFFICES: 
na re 8 ew cee ke ere 30 
Medical records room........... 30 
X-RAY: 
Radiography and fluoroscopy..... 10 


Current 
Recommended 
Space to Be Lighted Footcandles 
Ee ere er 10 
Waiting room ....... tec e eens 10 
Office and viewing.............. 30 
PHARMACY: 
cl ot fi te givin Ne a 30 
NS os te ss aw eee ee 50 
PRIVATE ROOMS AND WARDS: 
Ce Cakes es eke awe oh 5 
I 4. sc fen wt ae ae hee te ae et 30 
SCRUB-UP ROOMS ................ 20 
SEWING ROOM: 
SS oe, 5 a Sar tac ania Aru Meera 20 
EE i v6 x eh bh ae eR 50 
a Scent tie nis Ge gy OG es Ga me ee ah BOIS 30 
EN Stir aa ie ee Oe RS ee O 5 
STERILIZING, Central.............. 30 
STORAGE, Central: 
General areas ................. 10 
a 06.5.6. aia be re he SE TEE RO’ 30 
SURGERY: 
PEST TCT Tee TTT eT eee 30 
Operating room, general........ 50 
Operating table, major ops....... 1000 
THERAPY 
re x. 6.6 we a #4 Oe Oe ewe 15 
ED, os 66s 4G SS ve eae 30 
NE > ark ants eh Seo Kb ee Gd 10 
TREATMENT ROOM: 
nk a. ede tes ek wee 30 
Examining table ............... 50 
J) lig too: a 30 
WAITING ROOM: 
i oa aide le en Bt iO Sl ave 10 
ee ee 30 
WARDS: 
ee ee ee ee 5 
Ee eee ae 30 
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USES of 
thorough knowledge of just what is required in the way of electrical equipment. 


electricity in 


MULTIPLE 
Crouse-Hinds photo. 
radiation, lead or equivalent barriers 


the 


value for operator 


are required to limit radiation 


dose to a safe 
and persons i adjoining areas. The 
maximum permissible dose of 0.1 

| 


roentgen per day has been _ the 


standard published in the applicable 
It is reported that 


tose | 


codes. the mani 


mum permissible « as been re 


to 0.38 roentgen per week as 
the National Com 


Radiation 


duced 
established by 
mittee oon Protection 
Dark 


against radiation to prevent clouding 


Toooo)) should be 


protected 


of undeveloped films 
Special Installations 


Short 


sterile-ray lamps have been used in 


wave, ultraviolet-ray, or 


some hospitals to reduce the bac 


teria count in certain areas, They 


have been used in the ceilings ot 
and 
heht 


nurseries, 


and delivery rooms. 


operating 
the 


around operating room 


They have been used in 


and to form a curtain of ultra violet 


ravs of high intensity to prevent the 


~~ 


passage of bacteria from one area to 


another. These lamps have also 


heen used in ventilating systems, 
particularly where air is recirculated, 


and in virus and bacteriological lab 
oratories as a protection for tech 
nicians 


lo be 


the ravs 


effective, t! > 


must bs 


intensitv of 
maintained at 
about their normal rating, 


ing lamps and retlec 


by keep 
tors clean 
ultra 


Bactericidal lamps of the 


violet type used in the presence of 


the hospital 


operating room demand a 


ether are reported ly the National 


Bureau of Standards as possibly 


contributing to some of the explo 
sions in operating rooms, due to tts 


accelerating action in forming di 


ethyl peroxide, from ether, which ts 


extremely explosive even at low 


temperatures. For this reason and 


information is avail 


further 


until 1] 
the installation of bactericidal 


able, 


lamps im operating and delivery 


rooms and in other locations where 


ether 1s used or stored is) lightly 
questionable. It should be noted 
that ultra-violet-ray lamps for gen 


eral use in hospitals is still in the 
experimental stage, 

Sun lamps, particularly of the 
carbon-are type have been used in 
some solaria of children’s and tuber 


The 
wn lamp produces light deficient in 


‘ulosis hospitals. mercury ar 


red which makes the human com 


plexion look ghastly and may result 
ina depressing effect unless supple 
mented by other light such as that 
from ordinary filament lamps 
Special wiring must be provided 
for the X-rav, electro therapy, dia 
thermy, electro-cardiography, and 
electronic fever equipment, steriliz 
ers and heated food carts. The wir 
ing requirements should be obtained 
from the manufacturer, as they are 
the The 


heating, ventilating, plumbing, re 


not same for all makes. 


frigeration and kitchen engineers 


must also be consulted to determine 
the 


them for 
controls, 


wiring required by 


automati dam 


motors, 
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pers, sterilizers, kitchen equipment, 
Cec. 
Permanent Records 
Plans and diagrams on cloth 


should be furnished to the hospital 
to indicate the locations and size ot 
Phe 
erams should show the wiring of all 
call 


addition to the feeders 


all feeders and circuits. dia 


and low potential systems, im 


Wiring diagrams of special equip 


ment and controls should also be 


furnished. Such plans and diagrams 
are of special value at a later time 
if repairs, alterations or extensions 
should be needed. Catalogs and op 
erating instructions for all 


ment and controls should be 


equip 
assem) 
bled and bound as a guide for opera 
tion and repair. 


Tests and Inspections 


\fter all 


fixtures and equipment are in place, 


wiring, switchboards, 
they should be carefully tested to 
gether and separately to determine 
that: 

( ] ) 


ance 1s 


insulation resist 
than that 


National [Electrical 


Conductor 
recom 


} 
iC@SS 


not 
mended by the 
Code. . 

(2) The from 


Syste is iree 


short-circuits and other faults 
(3) Motors rotate correctly. 


(4) 


rectly and as specithed 


\ll equipment operates col 


Continual testing and inspection 
of all 
sential. 


electrical imstallations is es 
even a brief lighting failure 
May cause annoyance and apprehen 
sion, and interfere with proper care 
Needless to say, failures of operating 
room lights or equipment, therapeu 
tic equipment, or other installations 
may have extremely serious con 
sequences, and no effort should be 


spared to prevent them 


Lighting 
Lighting in all areas of the hos 
pital should be designed for com 


fortable seeing. 
Work spaces should be relatively 


free from shadows and with = suf 


ficient ilumination on work areas to 
eliminate, so far as practicable, the 
need for portable units with exten- 
sion cords on floor or work area. 
Discomfort from lighting 1s genet 
direct 


fixtures or reflected brightness from 


ally caused by glare from 


ceilings and walls. 


The lighting of offices. corridors, 


- 
‘ 


a 








ubli SPaces, STOPS wilers t 
' ] -y ' 1 nol oO 
actin mnIS, tchens and storage 
1 
pace Call i trenate is 11) j 


spaces Il) other tvpes of 


f 
s 


The design ot hixtul 


by any special requirements tor these 


! 
areas, o the architect is tree to 
choose or design any fixture whicl 
ends itsell to tiie irchitectura 
scheme : however, thie ixture 
should be of a tv] whi can be 


‘ ‘ : , 
Cas ly ( eaned alli Casliy ali ped 


Specialized Lighting Required 


Patients’ rooms and wards should 


have veneral illumination and a 


might helt controlled by switches at 


i 


the door ach patient should be 


a hed light 


Og with cor 
at the bed \ 


! 1 


helt ovel tiv lavatory, 


provided with 
vetent control switch 
bracket 


dressey hts, floor 


semu-direct. reflector, ceding leht 
and combinations of the above have 
been used for general dluminatior 

Ceiling hghts used for general 1 


lumination im patients’ rooms = o1 


wards are not venerally recommend 
but where 


ed, used they should he 


designed so that direct ravs tron 


the heht 


thre patient hie brightness of thre 
riXtuyre and spots on ceilings mT 
walls s] 


wuld not appear im too great 
contrast with the surrounding areas 
‘oor lamps are generally preterabl 
HNture 
cConnecliIons are obpectionable 

Night lights included as a part ot 
the general illumination units have 
been used, but separate might lis 
wall mount 


Where 


Is pro 


units of the tlush type, 


ed, are generally preferred 


Y 1 
a separate night light unit 
be mounted 18” 
and at a point whicl 
] 


COVETEeC \ 


vided, it) should 
above the floor 


will not be furniture and 


where it will normally not. be 


SECT] 


by the patients 


Patient's Comfort a Requisite 


lloor lamps and adjustable lamp 


fixtures attached to the bed have 


heen used for bed hehts with vary 


Wy degrees ol SUCCESS 5 howevet 
they may shine in patients’ eves and 
are subject to breakage loot 


floor 
free movements of 
attendants around the bed. 


\djustable 


the bed usually require consic rable 


lamps occupy usable space and 


intertere with 


attached = to 


hixtures 


maintenance and interfere with free 


movement of the bed. Wall mounted 
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bracket fixtures present a problem 
of correct lighting for the patient 


vhen the head section ot the bed 1s 


elevated to ditterent position ; how 


ever, new wall mounted bracket 
lights are being developed which 


lay overcome these deficiencies. 


(Operating and delivery rooms 


should have general illumination for 
le rooms and special lights for the 


tables, separately controlled 


he ope rating ancl delivery tables 


should) be lighted) with multiple 


beams from ditferent angles, focused 


at the table to penetrate a deep 


cavity and to shadows. 


Vhese lights may be of the unit type 


prevent 


with internal (1 external reflectors 


mounted to permit lateral and an 


cular adjustment, or they may be 
flush ceiine lights with = directive 
enses, and should have two or more 


filaments or bulbs as a precaution 
iwaunst lamp tartare 

Phe general dlumunation should le 
intensity that there will not 
be too vreat a varniation ot bright 
the surgeon when he raises 
held. 


Is eves trom the operating 


Color of Light—An Important Factor 


In laboratory and autopsy rooms 
vhnere critical Obs¢ wins of spec 
1 oe 

Chl colo Is equired thie helt 

ource should provide a color ettect 

] ] ] 

is hear as poss e to that ml wilt 

1 tests or obse tious are ord 
1i\ VIC WC 

, , , , a2 1 

whtmge color Ma ce 1adcniiied 

reterence to oordinates on a 

color chart developed by the lntes 


national Commission on Hlumina 


tol ICL), or more commonly by 
temperatures m degrees Ko oot a 
blacl wocly l itor whuiel corre 
spond to the color the ICL color 
chart 

Dav t ar unent lan |) heht 

y have in the past been the most 
ommiol soures ( Wumination 
lilament LPs COVE i rather wc 
bank of the visible spectrum while 


Huorescent lamps, 


lividually, AC 


SOTLIC COLO 


centuat 

Due to the color ditference, fluo 
rescent lamps are usually catalogued 
as to color temperature in degrees 
K. Practically any hue within the 


entire lighting color range can be 
obtained with staple lamps or a com 


bination of them 
| f natural d 


he color of avlight and 


some of the most common lamps 


are approximately 
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ELECTRIC call systems permit quicker 


service. Auth Electric Company photo. 


1LO00 to 6200) Kk 


SOOO? to VOODOO? Kk 


Sunlight 
Skvlieht 


Hilament Jamps: 2500° to 3200 


lamps: 6300 IX 


l‘luorescent 


davheht), 4500° K (white), soft 
white (ott color below 150K) ). 
3500 kK (white), and S000 Ix 


(warm white ) 


here are color 


] { 1. lia 1*] = . 
classified as white. Phe 4500° lamps 
ire irticularly good for creating a 
7 1 

ean white room appearance, and 


Varine OlOrs 
COMIICNTOM alla Have Wide Comme l 


cial use in the display of meats and 


similar products 
Phe soft white and warm white 
may lave usc 1 aboratories, 


morgues, and autopsy rooms where 
LTISSLI1¢ >] 


simular specimens are ex 


amined Soft white, white, 


or 4500 


Wall 


white are venerally a 


ceptable for use in dining areas. The 


3500° white is commonly used in 


] 


othices: and | 


similar spaces but wall 


probably he le SS suitable lor wuse wm 


laboratories, autopsy and dining 


rooms, as colors viewed under these 
lamps, such as human complexion 
and many toods, do not appear nat 
ural 

Solaria with specially lighted wall 


murals of pleasing outdoor scenery 
are expected to gain favorable con 


sideration in the tuture to correlate 


the trend of treatment methods ot 


vetting patients out of bed and walk 


ing about in a shorter time than has 
been the practice in the 


Dast. 


lighting should be 


emergency 


~ 


provided for operating and delivery 
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ADEQUATE cortro!s must be installed and continued testing and inspection is essen- 
tial, for even brief failures can result in serious consequences. Trumbull Elec. photo. 


Ooms, eXIts. stairs hal some coy 
do ohts 

exit, stair and corridor lehting 
should contorn t i i) state 


codes, or if such codes do not exist. 


Building 


[uminated signs may be required 


Wl areas Where there s much visito 
trathe, such as information desk, 
isIners office ind out-patient de 
artment. Where su hehting 1s 


required, plug-in recep 


lon ate ra 


Signaling and Communications 


lelectrica \ \ O sVstens 
hould be provided im all) hospitals 
so that patients may receive prompt 
erVvice ancl that thr hurses, doctors 
nd attendants 1 erate more 
ethiciently Phe most important oft 
these svstems are Nurses call, do 
tors’ paging, and doctors” in-and-out 
CLISTE 

Lhe 1) s le COsSIsts 
Toa Cal Stat! ( patient, 
rom whi thie t1e1 call thre 
nurse. lta call stat should le 
oOnnect Lo opr tt signal hieht 
1 the Orr1dor ab ( e patients 
oor, and a signal h d buzzer 
ran annunecit e 1 rses sta 
tion, and in the fl ntries and 
tity rooms of the 1 sin unit 
ee Where ll { Wiclator s 
sed, two or ore s hehts at 
Lite Urses) station are ¢ en desi 
le to indicate the section of the 

ord 1) whi tive Vas n ide 

lor private rooms and where pri 


ite nurses are employed, an annun 
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qiaator should be used at the nurses 


light 


t r 
ile t 


stead ot the . 


station 11 


signal 


lor private room service, an annun 


should also be ised 1 thy 


Claloy 


nurses’ rest room on the floor Su 


Ppervisory recorders or annunciators 


for the superintendent of nurses 
have been used but are not recon 
mended 

Phe call stations are of two VCH 
eral types, the push-button and. the 


pull switel 


Phe push-button station consists 


a cord for im 
recessec| 
button whereby the call is normal 


turned “otf” by the nurse who an 


swers the call Lhe | ushbutton and 


releas« asst mibly for bed patre Hts are 


of the portable tvpe. completely u 


sulated, pear or oblong shaped, at 


tached to one end of the multi-cor 


ductor extension cord, On the othet 


end of the extension cord is a spe 
qial plug for attachment to the wall 
mounted call station Phese plugs 


«© obtamed for either one. or 
two extension cord connections 


lla call station is so constructed 


should the pluy he accidentally 


detached, a call will register) con 
tinuously until the plug is replaced 
or turned off manvally at the call 


Where there are 


stations moa 


station. more than 


two call room, eacl 
should have a pilot to indicate fron 


Which station the call mitiated 


and release 
flush 


avallab . 


Pushbutton asseln) 


bhes of the 


type for wall 


Mounting are and are ce 
siral 


and for nurses’ uses in nurseries 
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te for patient bath and_ toilets, 





11 


Ixxplosion-proof nurses’ call stations 


are also available for use in operat 
ing and delivery rooms 


\ See 
that of the pu 


expensive call station 1s 


I] whicl 
flush 


the bed 


switeh type 


1 switell 


consists of a tumbles 


mounted on the wall above 


and operated to the “on position 


by one pull-cord for one patient, o1 


by either one of two pull-cords tor 


Phe pull-switeh stations are not 


as desirable as pushbutton stations 


for general use but are often pre 


ferred in contagious areas as the pull 


] 
] 


COTES 


are mMexpensive and may |e 


replaced wit! new cords tor each 


new patiert 
(One objection to tl tvpe of sta 
tion is that the noise of the switel 


when operated, may disturb patients 


nn the same room or at wlyomimne 


roon Vis OHPECTION Mav 1M elinn 
nated by use of a mercury switel 

| ] ] ‘ 
Phe mam advantage of thts IVpe © 


stat.on is that itis cheaper and can 
ted to the 110 volt 


and utilize neon-glow 


‘ ] ] 
We COTMICK Wehti 


signal 


Intercommunicating Ivpe of Call 


\ wore CNPCHSIN sVstem 1 
Nurse calls whicel wine given 
lavorabl consicl tle) 1 the mete 
oOmmnuieath tvp. vith a mero 
phone and loud speak t the bed 
Phe patient can st to ce nurs 
or spea le lye a CUE ( 1 il 
wer, B caving tiie itichlit s micro 
plier Open thre TVS Wet che 
moa patient without leaving het 
esk by listening to breathing and 
other sounds. In addition to the 
higher first cost, maimtenance and 
replacement are more expensive 
than for the spe SVStCH, but it 
Can save Many nurses step 

Phe doctors’ paging svstem may 
Comsist of loud peakers located 


throughout the ospital. chimes on 


which doctors’ numbers mav— be 


sounaed, or thre flasher type which 
mdicates the doctors’ numbers 


Phe loud speaker and other audi 


Lyle alls im the nursing units are 


1 


t disturh 


obec onable as they Wia\ 
patients and attendants 
lhe Has] CT sSVSLOIN Consists of a 


kev-board and flasher at. the te] 


switchboard. which has the 


silent Phe tele 


polaconne 


advantage QO! being 


phone Operator may set the board 


to Hash as manv as three doctors’ 


~) 
~ 











numbers automatically in rotation 


The numbers appear on annunecia 


tors located in all sections of the cor 
ridors Ihe same number of nu 


merals—usually three—-should be 
used for each doctor, so a burned 
hese 


out lamp may be located 


paging systems can also be used 
for calling internes, administrators, 
head of departments, and their as 
sistants, and engineers, while flash 
ers mav also be used for other vel) 
eral calls such as “fre” with red | 
and buzzer 
Phe flashe: 


shortcomings as the individual may 


all system has. tts 
fail to see his numbers when flashed 
for this reason the flasher system 


supplemented — witl 


Is sometimes 
loud speakers ato ports where in 
ternes, department heads, and do 
tors may congregate, as im the doc 


tors” lounge, stall dining room, lab 


oratory, engineer office, et where 
the calls will not disturb the " 
tients 


Phe radio call promises to ovet 
come all these objections 
tem consists of a low powered send 
ing station from which calls are 
broadcast throughout the hospi 
miniature receiving sets which the 
doctors and others may. carr\ 
their pe kets 
leveloped, but ha not vet beet 
placed on the market 

The doctors’ in-and-out register 
serves a useful purpose as it per 
mits the doctors to register “in” 
and “out? with minimum ettort and 
delay. The 


board at the doctors’ 


sSVSten 
entrance ol 
which all staff doctors are listed, and 
has a toggle switch at eacl 


Kach doctor on entering turns o1 


Mati 


his switch, whi indicates on at 
annuneiator at the telephone switel 
board tl 
When leaving the doctor re 


lal the docto1 1s “Wn 


ters “out” by turning off his switel 


rt 
Che doctors’ “in” and “out” 


may be located at more than one en 


trance by using three-way or four 


} 1 


Way switches, as required 


boards may be provided 


f 


with a sl 


nal light at each doctor's name t 
‘ .. } ee 99 1 
show when he tis “in and the sami 


heht mav be connected with a switch 


and flasher at the switchboard to 


imdicate to the doctor as he enters 
or leaves that he 1s wanted 
Call-back svstems are used _ for 


nurses and internes’ bed rooms 


1 j 


With such systems the nurses and 


internes can be awakened, called for 


78 


lutv, or called to the telephone by 

ushbuttons in the Oltice which oper 

ite buzzers in the rooms Phe room 
7 ‘ 

called can answer by pushing a but 


ton which registers on an annuncia 


ie office (he main office 
Mshes may hye connected so) several 
sections mav be called by 


rooms o1 


he butto1 


Many Telephones Required 


Interconnecting telephones should 
he provided lol all 


heads, assistants, operating and de 


department 


livery suites, nurses’ stations, of 


{ 


Ces, housekeeper. doctors’ rooms, 


record rooms, diet kitchens, ete. 


hese may be connected on a dial 


system which will) permit imterior 
communication without calling” the 
s ital swt oarad 
\t a 1 it Wid sen rivate 
, ' 1) 
¢ ‘ CC] 1i¢ i¢ Ss SHOU i 1} 
tal <i i tele ( ( in bye plug rec] 
] Ct al 1 ( \ 1111) Cl) 
tal ‘ ar ;*¢ li ( spital Rigid 
Corll ut shi 1] ( ( eq tor i] 
viring t mistruments. An empty 
conduit should be left instrt 
cit 1117 ] 

Z ) ( equired at a 
tuture cate his arrangement is 
rove I ‘ ( cient ind el 
Irciv. Salistact Publie pay sta 
t ] vyiel | )1 ic] ] ' * 
LIONS SHOU rt ro aed at conven! 
Celt ( ts ) il spita 

( Collie 
Intercommunication Systems 
! ] ] 
i tutoera stems \\ 
il t writte essavges trom one 
department f nothe are being 
1 
Cr ICCESS ) SO irge Nos 
| 
wails ext SVSTE s have the ad 
intavge that ¢ eave i written 
ecord of the message at the ecel\ 
mg stator e electrical viring 
Ss nstatic ¢ spital and the 
Wistrunyy ts il¢ 11 1 ed to thre 
Ospital o1 i r ta LS1S lhe tirst 
+ ¢ ] ] + ] 
COs iid) rent ves are relallvely 
, , 
u \ ( r Wits the limited 
LIN¢ t thes stenis 
Audible speake systems wit nl 
CTO) Hes iti i speakers are 


success TO 
communication between Superimten 
, 


; ; . , 
del a department eads 


‘neumatic tube svstems are use 


il to carry records, prescriptions, 
ind orders from one department to 
mother nese systems are opel 
ited b 1 vacuum r 2 rcuun 
ressure combination 1 tubes ft 

ve the carrie Om) one positior 
oO anothe 


ELECTRICAL WHOLESALING 


lhe installation and operation ex 
pense of this type of powered car 
rier system is seldom justified for 
a small hospital. For small hos 
pitals a relatively inexpensive sys- 
tem is often used for transmitting 
carriers 


non-powered vertically, 


such as: Message drops consisting 
of tubes through which carriers are 
dropped to tloor below by gravity, 
and message lifts consisting of a 
counterweighted carrier for gravity 
drop and a multiple cord pull for 
lifting the carrier which is held in 
position by two guide wires. 


Fire Alarms 


Where there are no State or local 


re alarm codes the “Building Exits 
Where fire 


aiarid systems are required, devices 


Code™ should apply. 


ised in the svstem shoul 1 be listed 
by Underwriters Laboratories, Ine 
or Factory Mutual Laboratories, o1 


ertihed to comply with the require 
listed levices 
In all cases the system should be 


electrically supervised, preferably of 


he code signal type The electrical 
supervision provides that a break 
or any condition in the circuit which 
would interfere with the operation of 
the equipment causes the actuation 
of a suitable trouble signal Vhis 
trouble signal should be audible and 
wated where it mav be heard at any 


personne ] 


} 


responsible 
odes require that alarm 
eongs be located in) patient corr 


dors, but many hospitals object to 


these locations as they te nd to cause 
disturb the 
Where such 


ocations are designated \ code, a 


panic and false alarms 


ents unnecessarily 


ire-signal system may often be used 
to notity all nurses, superintendent, 
engineer, elevator operator, and tele 


phone operator and all offices when 


the alarm 1s turned in Chen 
Sho ee tlre ire be serious, t] a second 
r general alarm can be sounded 


required, the gveneral 
alarm feature is omitted and_ all 
nurses and -hospital personnel re 
ceive the first alarn \ silent alarm 


can then be Has] ed to all sections 
ol the hospital with the doctors’ call 


system by using an annunciator with 


4 66 1 1 
a ree | ind Huzze1 
rims lect ] i jinee? 
Airy hy ne ‘ S Pr 
hn Se y 
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PRODUCTION TOOLS are vital on the modern farm but serv ice for them after installation is more important; here a constant 
supply of water, pumped electrically, is needed at all times. 


That Vast Rural Market 
Needs Fast Local Selling 


PART VI Adequate service after the sale as the key to future selling 


By D. C. Frederick 








Ht ag - ee ee The very remoteness of farms from expert service 
article ends only mn ely a 


potential trouble-maker for the facilities makes tips on maintenance, repairs and _re- 


salesman, when the article reaches 
the scrap-pile. Until then, it is still placements of parts plus dependable emergency service 
on trial, stall building or destroving — , . , — . ee 
good-will for everyone tesponsibh indispensable to maintaining good will and building 
ee eben aa future sales 
retatler. If any of the firms in the 

} trade channels goes out of business 


the purchast r automatically trans 


fers its part of the continuing sales the middle in more ways than one, — farmers \s we have explained, a 
responsibility to the next in line has to take it on himself to see that farmer does not buy comfort and 

Just or unjust, logical or logical, the selling job carries through convenience primarily when he im 

that is human nature. It isn’t going Phis is especially true with = re vests in an electrically operated de- 

to change. The wholesaler, being in spect to electrical goods bought by — vice, He is installing a new produ 
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tion tool If that tool gets out of 
order and stops producing, for any 
reason, the farmer suffers loss: not 
only loss of utility of the particular 
but a loss of the 


ippliance revenue 
wal 


vhich it ought bringing in 


Service of Utmost Importance 


Phat brings us right up against 
the toughest and most important 
aspect of rural electrical salesmat 
ship; service for the goods after the 


are installed and in use 
Take a water pump, for example 
Phere talk about 


bathrooms 11) 


has been a lot. of 
farmhouses, and 
that 
desirable 


eCvervor secllis ml agrecinent 


installation is highly 


~ 


thei 
and one of the finest results of rural 
But ww the 


( lec trihncation 


pump 


} 1 ] 
reaks, the 


farmer and his family go 


ot the sales channels involved, to 
provide service facilities with every 
sale as an integral part of the sale 
lhe service has to be quick and de 
pendable, and the serviceman must 
recognize that repairs to a milking 
machine at 4 a.m. are more impor 
tant than three hours more sleep 

electrical 


Service to equipment 


Call take two tornmis Both forms are 
essential in rural sales. The facili 


normally 


ties thought of—a repair 
shop with a couple of skilled handy 


still 


sales policy and must be the 


Wen are basic to aly eood 


founda 
Service 


the backstop for all 


But the 


tion o1 
arrangements second form 
of service may be more important 
It consists of 


preparing the pur 
| S ] 


chaser to do his own servicing so 


far as maintenance and simple. re 
like the popu 


pairs are concerned 





] ] A 
back for a few days to wash basins , , 
"oo o wash basi lar conception of Chinese medicine, 
] ] ] ] +] } 
on ” , ha ( ( ‘ ' ' . > 
thre , t ‘ rhe obiect being to Keep thre patie 
Sale , 1] 
en 
Q)n the othe «| ‘ ot t 
iV ( epannans ( tive ta . 
Service Education Pavs Dividends 
Won) Cups oly i} mand heneve 
ne COW val es ‘ } ( 11 ictically CVvel rural powell 
Valter i Cc pe hi ( en thie vstem manager in the country can 
ens get tl t he’s got to ha tell vou, from his own experience. 
P = +4] | | ] ‘ 
wate e hog and cattle tanks thout driving twenty mules out in 
] 1 1 ‘ 1 9 
If he doest he is going to get le the country to replace a blown fuse 
nulk, tewetr evy less we vit al (One ot the stones about President 
WMwOrenr ¢ mal 7 thre mea 1 ( oolidg. tl IS one, like thre rest 
mals \nd he is going to st probably apoeryphal—concerns an 
hones mcident in tis “summet W lite 
\ rl \l Cs0) Os House’ to which the imfant radi 
Y.000 Cal 1 rroad-breasted ti networks had dispatched announcers 
, 1 ' 
Ne hate Ng ¢ ita ‘ t CUE 1 CNL TICS ‘ ( Drie eCVeliiis _al 
Somethi Cl ny th the led in these radio people and sug 
cubator 1 \ Cy) ( este that, since the were experts, 
pron ( they X ict e couldn t make 
, : . , 
( 1» { ( { Work ( Cs lit enyvinee#rs 
1 ode 7. bherdye ( Ose because n the country at that time looked 
equ ‘ ‘ ' ties | er thr situation iad discovere 
larnet irticularly picase hat the radio was not plugged mito 
il | 1 1) t neither vere thre power outlet 
ll ot his me mules arou Service calls on trouble ot that 
\ | . 
CWS tt t vels s ry thre ort are CXpenslve Phe farmer does 
( ntry if vant to pay what they ire 
The « ( vitl vortl Ile judges the amount. he 
eleetrici s becoming 1 rnd should pav bv the seriousness of th 
ore 1 ! Y ele 1 trouble. not by the lost time and 1 
Cqpulp Mie \le ( processes CONVeTIIC NICE used to thre SETVICE 
7 
‘ thre i ( ‘ er o the kyle 1 1 \ne 1 " wa vou can 1 
tt | 1 ( C1 bil ) e } mucl Wohet something 
\ (1 W Ihe ( bun aL voes Wrong thr irmer has to get it 
) t t 1 ] ] ‘ 4 3 
CXPE ( ( t ) cle XK ¢ ectri \ ‘ cw «> ifm LI 
] o| CLTCE eCTvice Col Wit\ sl experience to fit hn to judge 
ind they expec ( in who sells vhether the trouble is major. o1 
it to Cl t sO u » KEE rivia SO long as s electrical 
Witte ptr lis ft 1 11 ] lll uUIpmieht is mvsterrous to hi . he 
tion it they shor OK \ll this is gong to call a service man 
"4 , . . 4 , 
idds up to a responsibility on ea Yet a farmer is a yoo LTC \ 
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man: he has to be. He is accustomed 


to making many of his own pieces o 


equipment, to installing many ol 


the new devices he wants. He knows 


With just a littl 


training, he can pe rform many sim 


how to use tools 


ple service operations 
‘| he 


farmet 


who shows the 


and when 


salesman 


how to lubricate 


and how to detect and replace a 
blown fuse will be building up good 
will for his boss, for the wholesaler. 


and for the manufacture 


Phe farmer can make ordinary re 


pairs to cords and plugs with just 
follow 


i little instruction. He can 


simy! lirections or cleaning the 
cols ol refrigeration equipment 
There is no reason why he should 
coils 1 
entire new units in heating devices 


| ] told how tO remove 


install new 


1 , 
the insides of a radio om its cabi 
' 7 F 
( ~( ( ca t ( ( SSIS ( 
, 
town testing ( ive al 
1 , 
Xpells ( trip to 1 ( } ) : oe 
11 4] 1 
pal ] l \ T ene Hes 1 Ii ( 
1 
1 mer cent Ay ’ hiniself ae 
| ] 1 1 
ught to be e1 or rd hey 
\] 1 \ 1 nT 1] 
ALOS Yr ( ( pa CS ( il 
\ 
REA cooperatives have printed lit 
, , 
eT ure ( T < C Joie Cpal s 
ind (1 PeoUcipie ( ( l equ ment 
, | 1] i 
wh thev will probably be glad to 
, , 
Droy e fo anv ct S1 ( wong thy 
1 
Hes 1 generally to ( ( ts 
] 
he given to a purchase 
» 
Many Places to Teach Service 
VY , 
Nba | 1M s O s thes¢ 
1 1 
davs atten ( O liture 
( Iss¢ 1¢ s ( ( sé SSCs 
tlord «celle ey tun t 
Dro ( ramme 1 Wor epairs 
, 
lit Clalit ~¢ vhol 
, 1 , 
saler and his dealers will sponse 
1 , , 
C1EE eT) eSsSOnS 1 sucl 
, ' 
sc] ¢ s ( ( crs a i TOW 
1] 
svsten hnanave SUall 1 1) it 
, | 
the « ince to mau te something 
ott Ss sort 
Vn hie 1) ( 1 \ 
ron 5 this re rer n the 
1-H wl pl ( . aLaL the «aire 
) ( Yorn 1 | C)NS101 
' 
SCT (¢ | ( states 
1 1 
the 4-H Club youngsters engage it 
elec ( | ] ( — mes ) 
oul ( ¢ SCI 
Vice opera \ ree electrical 
‘ l Spous test mm this 
bleh They } ‘ ‘ 
\ne el OTE’ tls thie subyec 
7. i contest sponsore NM agri 
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cultural equipment company, is on 


farm freezers. Both contests might 


be worth looking into. Any county 


agent can provide details 


A Fair Price for Adequate Work 


But a farmer knows his own limi 
tations. Only a very few farmers 
will undertake repairs on compli 
cated electrical equipment. They 
respect special skills and expect to 
call on them for specialized jobs 
They are willing to pay a fair price 
for such work. 

\ fair price means just that. The 
service man should be able to make 
a living, and the farmer should have 
no untoward expense. Ifa repair job 
is worth $20, sav, the farmer will be 
willing to pay it. But he doesn’t 
want to pay $20 for a job which 
takes a man with a screwdriver a 
half-hour to finish. Ni 
| 


; 
r does he 


want a milking machine hauled in to 


town and kept a week just to have 
a new switch installed. Sooner or 
later he will find out that he has 
been had, and he won't like it. He 
probably will let the service man 
know how he feels; he certainly will 
let his neighbors know 

should 


\ny expensive repair jol 
he explained in detail to the farmer, 


in terms he can understand 


If Pos 
him the damaged part in 


sible, show 
comparison with its replacement 
You know how much better vou 
feel if the Yarage man shows vou 
he old pitted points he took out 


* vour ear. beside a brand-new 
alterna 


\bove all, 


shiny set.) Vell him the 
tives, if there are any 
don’t trv to make a bi 
little one Phe farmer is going to 
ve very watchful of any tendency in 
that direction, and if anv color. of 
onfirmation for his suspicion ap 
pears, the oral advertising resulting 
vill be most unfavorable 
()n the other hand, don’t make a 
| ttle job out ot a big one, either lt 
he farmer imsists on an inadequate 
nroluble 


Make sure he unde 


epair, explain fully” th 
onsequences 
tands that vou cannot accept. re 
ponsibility 

J 


] f 
V Irank, service ta 


To be pel fect 


ilities for rural electrical equipment 


ive been inadequate in the past 
ind what facilities existed have 
metimes been abused. The result 

that nobody has been satisfied 


he lack Ol dependabl SET vice 


some extent 


i 


held back sales of 


equipment, and the relatively low 
density of appliances in the country 
and their sometimes remote location 
has tended to discourage additional 
service facilities 
Somehow, this .\lphonse-Gasto 
must end. 


going to have electrical equipment, 


situation Farmers are 
and they are going to have service 
for it Whether the service is acl 
quate, whether the result is a pleas 
ant business experience or a cot 
stant battling between antagonisti 
interests, depends a great deal upon 


the way the equipment 


gets sold 
\t the time a sale is made, some 


should be had 


about the question of service. That 


detinite discussion 


is the time to go over carefully with 
the rural purchaser the proper mai 

tenance procedure, the minor re 
pairs which he can expect to be able 
to do himself, and then the facilities 
terms 


available—and the general 


and conditions—if and when mayor 


mechanical 


troubles demand a set 
vice man’s call 
\ mimeographed or printed slip 
ot 
to accompany the apphance, even to 
be pasted in or on it, is sometimes a 
I 
sood idea, showing the name, ad 


] 


airess and telephone number Or one 


or more approved service and repan 


] 


men. ‘This slip is tairly common al 


among city dealers. For rural 

1 1 ] 4] 
siles, it might be expanded = witl 
directions for the simple repairs and 


adjustments which the farmer cat 


take care of himself 


Proper Installation Cuts Service 


So far as installation 1s concerned 


this usually requires more planning 


between buver and seller im rural 


areas than in town. Farm kitchen 
most of them, weren't built wit 
electri dishw ishers in mind \ll 
the questions which have to be an 
swered in connection with urbar 
installations must be answered 1 
; 


e country, and a whole lot of ne 


ones, too different im every indi 


1 1 al 
lo come back to the ( 


al theory. > Ot of SET VICE Is pre 


entive. Many a service call can | 
avoided by some sort of inspection 


service. Wagon selling provides at 


excellent opportunity for inspecti 
f this sort It is also an excellet 
Miamtains 


service facilities or not, the whol 


1 dealer should be thorough! 


J 
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ith normal mart 


fanuhat \\ 


and the most common replacements 


and repairs Some sort ot eeoerraph 
eal record shoul e mamtamed of 
sales, sé that thr representative can 
stop by, it he goes past the tarm 


Service Can Sell Equipment 


‘ ; ‘ ‘ ] 
if a retrigerator unit needs clean 


WY, he should clean it C1f Ihe uses 
a demonstration vacuum cleaner, 
anew sales prospect will ap 
peal ) lj t] c¢ pulp eaks. he should 
help the farmet1 pack it If a motor 


shows signs of needing new brushes 


bearings, the salesman should 
warn the farmer so that he mav plan 
repairs at hus VeTnence mst id ot 
experiencing a breakdown during an 
WMportant eratio lf the freezet 


needs a new vasket. 1 would be easy 


farmer how to remove tt 


Phese and other little service Op 
erations shouldn't take very long 
hey hould dn endered without 
harge, except for materials Phi 
mportant that they should 
be volunteered, and the farmer and 


his tamilv should watch and unde 
stand what 1s vyomg on hey must 
gain contidence in their own ability 


to do thes sin le things 


Phe time spent this way. should 


be ec] ireed Wp to siile 5s cost It will 

l NY vidend even if the fam 

y ¥ wed ce t bu wivtine iy 

nl l Ire uly CCl) sold 

Live will ( thr est ort of 
| ( I he Tree 

lo recapitulate PET VICE in) 1 


portant part of every sale of electri 
] 


cal equipment for rural use. Farmers 


must be taught to maintain. the 
equipmen and to n ike simple re 
pairs hie nust know what to do 
when mayor trouble develo and 
they must be told w Wn expensive 
(1) necessal Lhe Host wmpeor 
tant ISPec Or} electrica SECT VICE 


1 


ral areas 1s prevention. 

Phe business is ready and waiting 
It will take salesmanship somewhat 
difterent from that practiced in the 
past. but no different from methods 
vhich all good salesmen have alway 


ecognized to be the most desirable 


mies | 1 
and the most productive 


$1 











Seeu aud freard at the shird 


One Interest: 


One Goal 


Setting the pace for the highly informa- 
tive conference meetings was this address 
of weleome which stressed the obligation 
to promote higher standards of illumina- 


tion in the public interest 


By B. W. Clark 


l IS indeed a privilege and an and Iam sure t 
honor to ippeal before this larg as success! | 
audience and to open the Third the leadership an 
International |aghtn lex position this on WN) 
\s President of the National during the carly 


Manufacturers Associa- — lieve mi 


+ 





ri 
WINNERS of Gold Seal 


Awards in the wholesaler division were 


82 


left 
of Graybar Electric Co., Inc., Chicago, and R. Bruce Thompson, formerly of 
General Electric Supply Corp. and now with Pittsburgh Reflector Co 








B. W. CLARK, president of N.E.M.A. and vice president 


of Westinghouse Electric Corporation. 


vill be just) pleasure of previewing the exhibits 
ide also in) and looking at this exposition fron 
ssiveness of the standpoint of an electrical 
organized manutacturet interested in the 
period, Be hehting industry and also wit! 
ery. stin wholesaler’s ackeground, IT wa 
le C nkly unazed oa the ‘reat va 
stimulati riety of styles and tvpes of fixture 
] ] +] ' 
ustry id accessories that are now aval 
| had the able to our customers If vou coul 
contrast the lighting business toda 
with what it was 25 years ago, son 
— 2 ee , | = ~ - 
ie Of the thoughts that came to me 


: ~ am sure would also have come t 
ou 

When [| looke at | these type 
t lamps at xtures the first thing 

that came te nv mu vas the real 

ition that 1f they vere {0 ix i] 

ied correctly then a large force ¢« 

tramed personne] is needed to d 

thre ob neght and give our. cus 

tomers correct advice and — prope 

ippheation. In the davs of 5 to 1 

footcandles nal Stipe enciosi 

Obes there Vas hot too much da 

W. Martin per it vrong application, but tod 
the Wit 1) to TOO footeandles at 
lamps of almost every descripti 
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PARTICIPATING in the opening conference of the Third 
L. E. Tayler, G. T. Morrow, B. W. Clark, Carl Zersen and W. Foulks,- 


the old 


cannot be 


ind size even up to oS tceet 


MSS 
used iF 


ipply these 


} 


It or 


technique 
takes real knowledge tw 


heht 


tures correctly and unless they are 


sources and fix 


ipplied correctly and customers sat 
shed, progress will slow down 

Mhis is an ideal audience for the 
leave be 


few thoughts | want to 


cause it is made up of all branches 


4 the industry, the manufacturer, 
utility and 
will only be 
etfort of all 
at full 
ossibilities will be reached. 


vholesaler. contractor. 


with the continued 


parts of the industry 


realization of the market 


Just how big is the lighting mar 
et? The best figures I have been 
ble to obtain indicate that in 1948 
bout 2 billion dollars was spent for 
unps, fixtures and electric power. 
lat is a big market; but it should 
4+ to 5 times that vive our 


y 
~ 


big to 
ustomers the kind of lighting they 
ould have. How can that goal be 
eached?) Only if all of us get out 


Your 


ndustry is indeed fortunate for you 


nd work together and _ sell 


ily have no saturation point to 














your market Phis is certamly a 


big advantage, Some parts of ou 


finding out 


~ 


a 
Market 


industry are right now 
that the big 


would 


they thought 


never be satisfied has sud 
denly disappeared 
You have another big advantage 


In your industry for it 1s a mattes 


of record that the sale of lamps, 
fixtures and power to operate them 
has never fallen off nearly so much 
as has other business, and so gen 
tlemen, you have a real business to 
work with. The question is, what 
can be done about it? 

My good friend, Dave Salsbury, 
Is going to speak to you during 
these conferences on the part the 
wholesaler plays in this industry, so 
l will leave the 


my remarks and confine myself to 


wholesaler out of 


the part the manufacturer, contrac 
tor and utility can play in expand 
. . 1 r 
ing this market. 

What are your responsibilities in 
building this market ? 


1. The Manufacturer 


) 


It is up to you manufacturers t 


May, 1949—ELECTRICAL WHOLESALING 


Lighting Exposition were: (Il. to r.) B. J. 





Martin, R. D. Bradley, 


design and build tixtures that wall 


vive good service to vour customers, 
a product that will give proper 
hghting results and that will be mx 


sound, The whole indus 
hurt 1t 


spending his 


chanically 


trv will be your customer 


atter money, is dis 
satistied 

Phe manufacturer should have a 
sound sales policy which will en 
courage the wholesaler and = con 
tractor to take an aggressive intet 
est in the lighting business 

The manufacturer's — salesmen 
should be trained and have a thor 
ough knowledge not only of his 
product, but also of its application, 
and he in turn must train the whole 
saler’s salesmen, 

The should 


trained sales engineers to work with 


manufacturers have 
architects and engineers so that these 
specifying agencies will always be 
kept up to date on the improve 
ments in lighting equipment and de 
velopments in illumination — pra 
heard the 
complaint that lighting is the last 


tices Poo often have | 


thing an architect thinks about when 
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Cor new products, improvements in old been responsible for recognized. 


t condition rests with you products, and new techniques, thus 1 think this Merit Award Contest 


Wufactures influencing better mstallation whiel Isa grand program. You also must 
lt 1) ft ‘ ula 1N¢ t vil] Ve better ervice to their cus think sy TOT | have been told that 
woquall e utilities and the whol tomers there are over 250 entries and the 
salers with their sales programs and . ; judges sav that this vear the qual 
also with the many industry pro 3. The Electrical Contractor itv of the installations isa psd 
vrams that are constantly being de Phe contractor also has an im lMprovement Ovel last vear. 
\ ¢ oped explamit ow bv t hye portant part im building this im Phese awards cannot help but be 
in with these programs and helping — dustry. The contractor is in a pre a big influence on the whole in 
to «le velop them vill enetit the ferred position because he 1s actu dustry The entries will appear 
whole industry by building a ligvet ally on the job and much closer to | in many magazines. Other instal 
larket the consumer than are we lations will be patterned after 
What can he do? them. Your co-worker will be en 


2. What can the Utilities do to 


, ; , ‘ouraged to do a better job. The 
help build the lighting market? wna on 


Poday the contractor should 


ave a Man 1 his organization whole Industry will be eiven a 


1 hie bivvest iob | beleve thre who isssoa trained illuminating el lift | hope this contest started 
utility has in this industry ts to pro VINee! Hle should be able to ad two vears ago will continue for 

( eaders| \la \ itilities ire Vise his customers on prope r ap Hla more 
dom t that ( ire sp plication. Many customers, even This vear your program chair 
heading the deve ( of the toda, think that Hehting instal man has arranged a fine program 
vhole industry in their territories lation }ust meat hanging SOME with excellent speakers it 4s 2 
and low !)—1 wa er ture hat kind of an installa duty to 9 our company who has 
ire a few tion is costly and inadequate sent you to this exposition to at 

\) Vhe tramed depart he contractor should be in oa tend these conferences and to 

ment of lieht CLINIC vine position to give sound advice benefit from what vou hear. 

e good at | advice to then Phere are still some contractors In closing | would like to sum 
customers ¢ per apply ho sell down a lighting job to | up your industry as I see it: 
of artificial light cut a few pennies on installation, ] Lighting is here to stay. 

(BB) They know | the alue of usually to the customers disad 2. Lighting can constantly | 
eood lighti and can pomt out to antage in the long run Many improved 
tiie \ t ( CO ( ) ound that b  s o| ting can never be ove 
lage ( t Ctl lit ind better tcl 

( t tii ( Ln have built bet } Phting ho turatiol 
cont ict \ ( ( ( ( 1 ( ( ti0l () 
Hand cond thie ( o \ e contract 5. Lighting provides benetits to 
threat ( I n ( ( ‘) ( rroduct he ( pul lie @m othe | c¢ can 
Vice wad re ( I ) ( clus ter 1 ( el rl 

ightine te ( ( prune { vill not provid 6 The hehtinge market can 

(1)) Nleg ’ tities ‘ LL Ze ] Custome! i atistactory ob VTON with COOK ration between 
schools, mecting between contra Phi Mornimmye some of vou men ll branche s Ol tl e industry and 
to wholesale ! nutacture al il be honored bv havi Y out witl service to. thre public con 

tect, ringing t Lie ittentiol Landing installations vou have stantly kept 1) mind 








L. TO R.) F. L. Wilson, F. W. Wakefield Brass Co.; REPRESENTING Wedell Elec. Sup. Co. of Great Bend, Kansas, were 
DD. Salsbury, WESCO, C. G. Pyle, NEWA. left to right): S. T. Price. Mrs. E. C. Wedell and E. C. Wedell. 
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The Wholesaler’s Part in Lighting Sales 


By D. M. Salsbury 


Vice President 
National Electrical Wholesalers Association 


President 
Westinghouse Electric Supply Co. 


\M honored by out 
tion to presic at this conte 
Vhird 


ence meeting of the 
International Lighting  Itxposi 
tion to discuss. thir vholesaler’s 


part m lighting sale 
| shall be brief. Qu 
is an industry, is simply this—to 


increase the number ot 


Planned Lighting in the five bast 
markets of homes, schools, offic 
uuildings, factories and stores 


(our objective ~as electri il whole 
salers, should be to organize to 
ell Planned Lighting so 


tine specialists 


= D. M 


th the kind of techmieal-plus 
elling know 0 s job 
emands WOOK But we wil ive to admit 
Weall know about and certain that there has been up to now too 
endorse the industry's excel little sales coordination on thi 
nt Planned Lighting Program ut of the many lighting intet 
the past two years we have ests in our industry It is also 
id the blueprint of how to do — regrettable, but true, that much 
e selling job wrapped up im live ot the present large potential 


oncise and well organi, ld simply 


hehting volume is uns 





Salsbury 


ecause we are limited im ow 


trained personnel and because 


tor one reason ol another, ve have 
Organize all 


selling approach As a 


tailed to AVLTESSIVE 
Janned 
result, we have been trying to pro 
mote this tremendously big busi 


ness ona sort of take it as 1t come 





LIGHTING gets the attention of G. Trumbull (left 
Edison Electric Institute and H. E. 


of the 


Carney of Toledo, Ohio. H. Czech 
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FROM the Westinghouse 
left), the Chicago district manager, and R. E. Lovdal. 


Electric Supply Company, came 


$5 











basis With almost every body vel 


ting into the act, or trying to 


The pot thout all this ts that 


WW ¢ apparently do not realize oul 


rood fortune in being in this big 


lighting business or that a little 
still 


~ 


more make it 


i 


planning wall 


crever 
You will note that box car fig 
ures are purposely omitted In 


my humble Opinion we can forget 
the bith 


illions of dollars and talk in 


terms of the company and the in 


dividual lighting specialist, sales 


2 

man, contractor, o1 whoever he 

might be lo them we can say 

truthfully that they can realize 
shine ; 

live times more hghting sales 1 

they, and othe plan their re 


the sam 
still 


iobs. \nd at 
obtain 


pective 


time they can more 


plus sales of wiring and wiring 
devices because adequacy of wit 
ing or, if vou preter, planned wi 
Ing, Is essential to eood hel tine 


installations 


\ moment 


M1] ro L used the phrase 
“it they 


, and others, plan their re 
iobs.”” The 


ence ot out rathet complex eles 


pective interdepend 


industi is certainly selt 


] 


trical 
en it comes to the sale 
lighting. We 


relative 


evident \ 
and installation oft 
are not dealing with a 


simple matter lke the manutac 


ture, promotion ancl sale ot a 
] ] ] 
single product such as an apph 
ance. 
We do have a light | 
CaO NaVe a NLNAIINL pachay 
1 ] ] ] 
to sell but that Planned Lighting 


package ts actually nothing but 
blue-print that 
can go about planning and selling 
a specific lighting installation to 
do a speciti iob tor the buvet 


In short, you can't improvise yout 


lighting business and expect to 
vet much more than vou would 


bv mere order taking 


There is one sure sign on. the 


CCONMOTINING hor a1) LOdayv, and 


proves the tiie has come fo. ( ich 


of us in the lighting industry to 
unwrap our Planned Lighting 
package, do some studying, and 
vet ready to sell harder than eve 
betore The economic signboard 
is pretty large and plain to read 
he buyers are back agvall and 
hey are saying, “Show me it vou 
ant to sell me.” Well, we have 
i wondertul profit story to tell 
Perhaps our sales have beet 
good enor ptonow. We cat 
be sure tl t ol here o out ¢ 


and 


little harder 


hardet to really 


vill have to think a 
work a littl 
ell Planned 

The wholesaler and the contrac 
tor are the ke men in lighting 


\WWholesalers 


tremendous responsibility. 


especially have a 
They 
also should realize that lamps and 


lighting fixtures about 


represent 


2) percent of the total electrical 


and about one 
total gross margin 
serious 
should 
lighting, 

Phat 


at over-simplitied 


vho. ar 
hehting promotion 
know 


do three things 
] sell it 


and 


sounds SOT ¢ wi 


but it is not easy—certainly not 


if the wholesaler undertakes these 


three basic steps in his “make 


ready” operation in anything 
more than Onc ¢ over hehtl 
fashion, 

the plain, unvarnished truth 1 
hat ( I] | € dig ® thls 
reparation job if he is going to 
be in a position to help his cus 
OmMers It 1s equally needed if he 
s to fulfill his responsibility in 
tne indust Ss process Of convert 
ing a very large variety of manu 
icture ohting roducts nt 


eCT1O1 about a then 

| it to concluck ith a ret 
crence to something the National 
electrical Wholesalers \ssocia 
tion is doing to help its membet 


compames, and especially their 


salesmen, acquire some ot the 


planning know how involved in 
Planned Lighting promotion. 


You have eard this subject 
before when Lvl bite addressed 
t Sin tla mecting here two years 
vo Hie described in some detail 
the first of our Suppl Sales 
Boosters which happened to be on 
this subject and was titled “Light 
ing Is Big Business.” 


passing that out 
ales Boosters, both the Supply and 


— 
\pphance editions, have accom 


plished their purpose to help sales 
men of our members help. thei 
customers. In each tissue we try to 


essential elements of a 


subiect ind thre correct sales 
i] roach 

last lanuar\ \\ ¢ published an 
ther Supy Sales Booster on ligh 


ELECTRICAL 


ne this one on “Store and Office 
Planned Lighting.” The last page ot 
this illustrated 4-page folder 


sug 
vests some ol the steps that the ele 
trical wholesaler should take to o1 
ganize his lighting staff, and how to 
cooperate more closely and effect 
ively with the rest of the industry 
Phe following is a quotation, in part 
of the text of that concluding page 

‘every electrical wholesaler can 
profit from Planned Lighting and he 
will to the that he 


extent is willing 


to recognize and act on one funda 
mental truth. 
‘It takes caretul, eXtcnsive plan 


ning to sell Planned Lighting. It 
takes organization within a company 
and coordination with others on the 
’ |. selling team. PI. for 


and tor 


stores 
offices has been wrapped 


excellent 
fi a thr 


and 
| 


up im two complete 


1 


plan book selling packages 


entire imdustry These ‘packages’ 


vill not in themselves sell anyon 
Phey become sales tools only in the 
hands of competent, trained industry 
people who have the kind of Planned 
lighting “know how’ the job. re 
‘The wholesaler who intends to 


rofit through planning for Planned 


lighting should: 

‘1. Realize that the educational 
job is No. 1. Select and train sales 
sel] & [.: hely 
with contractors and contrac 


the P/L key 


men to trai and 
work 
tor-dealers who are 
Ie) 

“2. Publish « atalogs that sell P/] 
advantages in addition to listing de 
sirable equipment 

“3. Keynote your selling activity 
around a demonstration or a point 
: This 


specially equipped room. Informa 


sale room. should be a 


(oO) 
tion as to the most suitable type ot 
point of sale room can be obtained 
from a lamp manufacturer. 


‘4. Advertise P 


CONSUIMNETS 


lanned Lighting 


and con 


>. Either have your own lighting 


jalist for layout work or make 


that service available fron 


utility companies or local engineers 


“©. Have lighting 


brochures for 


] 


vour salesmen that show ‘before and 
afte 3 pictures of P/L yobs. 

“7. Prepare a sales portfolio for 
each lighting job based on selling 


points, quotation and specification 


sheets of lighting equipment recom 
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L. TO R.) A. C. Wagner and Keith Garrison of Westinghouse 
Elec. Supply’s Chicago division rest at McGraw-Hill booth. 





L. eo RR. 
discusses lighting with W. ¢ 


Robert Blair of the Dorco Co., Washington, D. ( 
Pirie of Electrical Wholesalin 





HEADLINER at conference was A. Rogers, General Electric 
Co., Nela Park, who presented latest lighting developments 


tial ire t ula ( Otte Otlry 
ources Phev are ( ent int outse 

1] Use them \lwavs t 

“9 Have all the vari mds ot In connection vitl 
xtures, lamps and ace ( eed ire trying to se ( 
| for Planned Lighting and « ing has to deper 
perate and co-ordinate with others, Sell contractor 
© F vit ny ( tri tract | ¢ 
Cay Ue lighting promot ustomet! 

In conclusio \ v hile ‘P r ehtn 
st i Cal U1 ema 

I) st vill of opportunity f 
ive ncreasin titi ¢ petition di stry 
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L. TO R.) C. B. Kramer, manager, Kendall Elec. Sup. Co., 


Battle Creek, Mich., chats with R. V. Smith, Sylvania Elec. 


¥ 


SURV 





% ‘ ghiiiiag 
4 si 


PRETTY Pat Hlunter of the Ruby-Philite Co. pins a carna- 
tion on B. R. Bunn of Westinghouse Elec. Sup., Minneapolis 





L. TO &.) BD. 
Electric Co., Rockford, Ill, at the Exposition. 


A. Schwindaman and J. Lindroth represented 
Forest City 


( It Tone \nd to On t may concern 
You can think your wav faster to a 
LETC ( hy ¢ YP | srle tha Ou Cat A il] 
the lightin O ( 
Ise YOOd 1¢ | il 1 condensed uithine ol 
( it is need It is essentially o1 
on tl ulin wh Planne Laightin package 1} 
nalntle ( \¢ W ( les i1 it he rie 
ind also t ers Ol lasts Wghting tean 
eall tee t ret more |i tin 
tte event site ( e vot te eal mMISINe 
Sa grea tie { ) 1 | 0] ] te) ( oursel ( 1 
( entire at | nt i d | do mean sel] md 
[ nN 








“So you're | 
up against a 
buyer’s 
market! 


Here’s how one 


distributor met 


THAT problem... 
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“WE PIN-POINT PROFITABLE ACCOUNTS — 
At our regular sales meetings we select 
our most profitable groups of accounts, 
and plan our “push” accordingly. Our 
Sales Record shows us just where to 
concentrate effort . . . shows it fast and 
automatically because visible signals 
highlight all key facts. Results... 
































“WE MAKE BIGGER PROFITS—The company 
does—and so do the salesmen! I suppose 
the secret of it all is selective selling, 
fewer wasted calls. Not to forget our 
Kardex Visible System—it never lets us 


forget WHO, WHEN, WHAT, to sell.” 
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“WE MAKE MORE CALLS — That Kardex 
Record of ours does just about everything 
but make a salesman’s calls for him. . . 
and all with a minimum of clerical help 
It automatically prepares his selling ar 
gles, helps him plan each day, gives him 
more free time for seeking new account 
re-selling marginal ones. 


“WE GET THE MOST FROM EACH ACCOUNT 
Competition never gets a chance to move 
in. Our Kardex Record reveals what 
scheduled calls have not been made, 
where sales are below potential. It even 
indicates the probable current needs of 
each account. Don’t think customers 
aren't impressed with the service! 


a Here’s the answer 
to your Buyer’s Market... FREE ES 


Send today for vour copy of “How to 
Build a Profitable Sales Program”. Iv. 
packed with facts. methods. ideas for 
Market. Call the 


nearest Remington Rand office. Or write 
















| 


dealing with a Buyer's 


on vour business letterhead to Systems 


315 Fourth Ave., 


m7 


Division. Room L100 


New York 10. N. : 














7 < / < 
Ai ne : —e FIRST NAME IN BUSINESS SYSTEMS ar, 
opyright 1949 by Remington Rand Inx 
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VERSATILITY AND ADAPTABILITY of cold cathode lighting are shown in this clothing store where it is used to 
( 0 


trace interesting patterns on the ceiling and over sales areas. Cutler Light Mfg 


Build Lighting Sales by Knowing 
ABC’s of Cold Cathode Lighting 





I (GROWING importance in 


hie hehting held ais) cold 
cathode, for through = stand 


ardization of certain tvpes of lamps 
ind equipment the salesman of the 
; nit 
electrical wholesaler is now fu 
mished a valuable lighting tool to 
complete the line of 


make more 


lighting equipment he can offer to 
is prospects and customers 
In itself cold cathode cannot solve 


Wl lighting problems, but there are 


many applications im which its 


unique characteristics give it special 
ulvantages and, as sucl should 


receive full 


salesman who is eager to sell the 


most ettective lghting service for 
each job. 


(generally speaking, properly ce 
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consideration — by the 


By Bernard F. Greene* 





+ 1 


ctl) be 11s ra} 1 STOTeS, schools. Ollices 


publie buildings 


i] 


PFactories am 
In store installations the tlexibil 


itv of cold cathode makes it adapt 
able to practically any store treat 
ment. It can operate exposed, o1 
in fixtures; straight, or bent in pat 
terns of light to contorm to the at 
chitectural plan of the merchandis 
Ing area, 

In schools or ottices good light 


} 


listribution without sharp shadows 


makes seeing more accurate and 
comfortable; good lighting means 
less fatigue. High light output and 


low surface brightness make cold 


athode popular for these types of 
installation. 
In factories cold cathode provides 


t with low maintenance 


adequate lig! 


¢ ¢ > | 
an especially 


WHOLESALING 


mportant teature 


here production lines 
histurbed or where lig! 
stalled in high bays 

lor public buildings cold cathod 
has been found very satisfactory and 
also readily adaptable to theater and 
| 


meht club use with its wide color 


range and dimming feature 
Commercial Use of Recent Origin 


he history and development of 
cold cathode interior lighting can be 
traced back through a related me 
dium—-colored and fluorescent tubes 


used for electric displays, electrical 


advertising and ornamental lighting 
purposes. 

Phe forerunner of the present 
cathode lamp is found in 


] 1,] 
Gav COW 


tlie orignal developments ly One 


#9 





D. McFarlan Moore who employed 


a single tube about 180 feet long in 


tl installation as earlv as 1O04 
Wothin this tube a discharge. tool 
place between cold cathode ele 
trodes through carbon dioxide o1 
nitrogen gas. 

One of the most signilicant steps 


11) the development Ot cold cathode 
1910 


applied the inert gases (neon, 


came about when Georges 


( laude 


argon, helium, krypton and xenon ) 


in electri discharge tubes. This 
ed to the beginning of the great 
neon sign industry and its wid 


range of colored tubes. Through the 


ulditional use of mereury and. of 
colored glass, still more colors re 
ulted 

the next major development 
ame when the olass tubes were 


coated with fluorescent phosphors 


Vhis was followed by the introdu 
tion of the cold cathode lamp to thie 
commercial market about TOSS 

Lhe erowimng acceptance ol cold 
cathods as iN} nteriws wht 
SOuUTCe Was only under Vial\ when 
World War IL halted its advance to 
a very great degree and what 
stallations were made during the in 
tervening period were purely cus 


tom-built and for war industry only 


Research and eng continued 


during these years however, anc 


] 


cold cathode cmerved thr post 
War period as a very mbportant anal 
useful segment of the lighting field 


Fluorescent Lighting Association Formed 


loreseeing sion ot thi 


ol 


the eXNpan 
, | 


se cold athode as a whting 


source the Fluorescent Lighting .\s 
ation 
the 
a centralized 
bor 


anized by members 


1942 to serve as 


SOC] 


Was Ore 


of mdustry m 


source Ob mtormation 


architects, engineers, manuta 


turers, electrical wholesalers. elec 


trical contractors and others inte 


ested in cold cathode 
()ther the 


al advisory 


services rendered by 
are the tech 


association 11 
service, lamp testing programs and 
concerned, thre 


thie 


ol great benefit to all 


sponsorship a] standards Lol 
industry 
With 


and equipment, cold cathode lhghting 


~ 


standardization of lamps 


was no longer the exclusive property 
of the neon sign man and an et 
tirel\ 


new field of lighting sales 


endeavor was opened to the whole 
saler's salesman—one that is grow 
ing rapidly today. 

the merchandising 


experience im 


90 


of cold cathode has shown that the 
wholesaler should devote his ener 
es to handln ul selling stand 
ira lenvt!] lanayp tandard type TN 
tures and unit) packages ot lamp 
with accessories for mounting 
It is neither economical nor ex 


pedient for the w] 


involved 


cold 


olesaler to become 


+ ¢ " 


wit] thie sale Of Custom 


athode lighting, for 1f a whole 


saler were to stock up with custom 
SIgTs and colors to meet his cus 
tomers needs li nueht well have in 


equipment that 


, , 
his warehouse mucl 


slow turnover. 


would have a very 








AVERAGE of 30 footeandles of unifortr 


by these cold cathode fixtures mounted 
4 
Bee. 

Be 4 “e 








FLA STANDARD 25 





The manufacture and direct sale 
of custom and decorative cold cath- 


ode 


the sign o4 


lighting should he leit then, to 


himinous tube manutae- 


tures 
What Is Cold Cathode? 
Cold cathode designates a certain 
tvpe of fluorescent light source. It 


operates in the same way as other 


types of fluorescent lighting. Irom 
without, a cold cathode tube has a 
similar appearance, and produces the 


ol 


same kind light, as other tluo 


rescent sources. 


arr 






928099 8 960% 





n illumination is produced in this classroom 


on existing outlets. Illuminating Eng. Co. 





A aye 


mm. 93-inch cold cathode lamps are used in this hospital 


library installation to furnish 35 footcandles on working planes. Cutler Light Mfg. Co. 
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The lamp consists of a tubular 


vlass bulb with a coating of fluo 
rescent powder adhering to the in 


and an electrode 
sealed on at each end 
current flow 


gas 


side glass wall: 
In operation, 
takes place through 


an inert and mercury vapor 
inside the tube. Just as in the case 
of other heht 
the discharge produces very 


1 


Huorescent sources, 
little 
light directly, but instead produces 
ultra-violet radiation, which 
1)] Pe | 


| oOsphor coated 
I 


induces 
fluorescence on the 
wall of the tube 


The term cold cathod 


on the inside 


is derived 


from the type of cathode used in the 
manufacture of the lamp. The oper- 
ating temperature of the cathode in 
the cold cathode is 150° Centigrade, 
compared to a cathode temperature 
of 900° Centigrade in a “hot cath 
ode” lamp. The cathode in the cold 
cathode lamp starts cold, and does 


not require any preheat before 


starting 
Properties of Cold Cathode Lighting 


Since the chief difference be 


cold cathode and 





TWO ROWS of 6-lamp units, 48-feet long plus one single unit over display window 


adequately 


lights this store; intensity on meat counter is 100. Morton Neon Co 





THREE, 4-lamp wide fixtures mounted on 8!4-foot centers are used in this school- 
room; average illumination furnished by cold cathode is 35 footcandles. Mobeco, Inc. 
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in turn aftects thr type of equipment 
needed to regulate the lamp voltage 
and results in lamp 


and current, 


characteristics different from othe 


hight sources lhe lamp can be ob 


tained in standard sizes, or made 
to order so that it can be bent around 
corners, or fitted to the ceilings 
and walls. 

Phe rated lamp life of a cold 
cathode lamp is 10,000 hours, re 
gardless of the number of 
starts ()t this 
at at 


the lamp just stops burning. 


lamp 
course, does not 


mean tl the end of this time 
lor in 
industrial 


cold 


only a few 


stance, In one plant in 


which hundreds of cathode 


lamps are employed, 
| 
| 


lamps required replacement afte 


several years of use. This long lamp 


lite is claimed as an important ad 


vantage im reducing maintenance 


COsStS 
\nother advantage to be obtained 
through thre use of cold cathode 


lamps is its instant start. Phe lamp 


lights at the snap ot the switeh, with 


thicket Wie 
fluorescent lamps 
leliver more lel watt 


Phe 


1114 lud 


t tor a given 
age than do meandescent lamps. 


rated light output per watt, 


} 


ine transformer loss, for 


cathode lamp, Is }] 


a typical 
lumens 
after 100 


(light units) per watt, 


hours operation; and 32 lumens per 


watt after 7000 hours operation. 


Low Surface Brightness Important 
Phe total amount of light emitted 
light 


the story of its 


Va source is only a part of 


effectiveness lon 


rood lig] tiny, thre SOUTCE should not 


cause uncomfortable glare. ‘To avoid 
“olare,’ the brightness contrast be 


tween the light source and the sur 


roundings, and between reflections 


from the light source and the su 
should be 


sible. Cold cathode sources are low 


rounding, as low as pos 


surface brightness sources Phe 


heht source 1s extended over a rela 
tively long length, with a resultant 
low surtace brightness for a 


light output 


viven 


Dimming of Cold Cathode Possible 


Cold cathode lamps can be dimmed 
by regular dimming devices, with a 


range from full brightness to just a 


glow \uto-transformer type dim 
mers, when used with cold cathode 
lamps, give smooth, stepless con 
trol Dimmers are available with 


or without motors attached, and with 
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TABLE I 
NUMBER OF STANDARD LAMPS CONNECTED IN SERIES TO EACH 
TRANSFORMER 


Transformer Rating Standard Lamp Designations 


Open Short 

Cir Cir Lamp 

cuit cuit Current 2052 2064 2076 2084 2093 2552 2564 2576 2584 2593 

Volts Amps Watts Amps 

12,000 120 580 100 18 14 12 11 10 22 18 15 14 12 
630 090 22 18 15 14 12 27 21 18 16 14 

9,000 120 430 100 12 10 9 8 7 15 12 11 10 9 
470 090 15 12 1 10 9 20 16 13 12 11 

7,500 .120 350 100 12 10 8 7 6 13 11 9 & 7 
+00 090 15 12 10 9 8 15 12 11 10 9 

6,000 120 260 100 10 8 4 6 5 12 10 8 7 6 
310 090 12 10 8 7 6 13 11 9 a, 


a> oO 


5,000 120 230 100 9 7 6 5 4 10 8 / 
260 090 10 8 7 6 5 12 
Transformer sizes also available in other short circuit ratings frequencies, and voltages For 60 MA lamp short 


circuits ratings, the same open circuit voltage, and the same loading, the lamp currents are approximately 50° 
of those shown above 


uitable connections for remote con types and sizes of lamps and equip 
trol ment have been adopted, as stand 

\ circuit suitable for dimimin ird by the industry. Lamps made 
cold cathode lamps is shown in Dia to these standards can be obtained 
gram -. With such a circuit, the from any of the manufacturing mem 
hight he dimmed to 10 percent bers oO the [+] ( ent Lighting 
of its original value before any ap \ssociation 


Low Cost With Cold Cathode 


| ] e cost ot ownln ind operating 
creases i. cold cathode ting system 1s 
Ow. 


and 
, - , 
colors: daylight, 350% hite, wat operating of a system must be com 
vhite, and soft white hese stand pared with others on the same basis 
J 
irds are n untamed d the col [his means t ( Wght output 
produce | . clitterent mMutactiy 1 thess cle Lo ind all 
ers checked 1 Idition ti thes Mi ictol | st Li take ite 
standard ( ( | if cle lan nsider Ol 
Can ” ) Whe \ le wee 
: a, ’ . llow to Lise Cold ( athode 
ae ll Cone itt eal yoy 1 
PUPpPose Phere are tw eeneral methods 
\daptabilit nT extbi or installing cold) cathode lamps 
, ] | , . 
two words Vili ine Iw Vs LS lhese are reterrec to as thre SCTICS 
ciated witl Id cathod ee . et ; a 
‘ ( s Cree mMaard circuit, an the multiple o1 a last 
cold hode Jany n . 2 . 
Id cathode lamps come in a wide circuit leach of these arrangements 
! Th lieve ++ 1 , , ’ ' 
11g ol dameters, Wallages, as advantages which make then 
ot} 1 ] ] 
engths, colors, and shapes. In ad suited = to ticular applications 
ition, custom lamps are easily ob hey each require different tvpes of 
‘ | ti) ~ 17) | “11 ] + 
tamed Wit any articular put auniliaryv equipme In each in 
pose he any Cal ve bent Lround stance these can be ¢ tamed to s() 
, } 9 ] 4 1 
curves and corne or made to a un OO ecvele operation wid = tor 
pattern 110-125 alte >) I>) Ht 
ss \ — — ‘ ts 
Standardization lhe series « uit can be lkene 
, ‘ ' toa cham with eacl lamp connected 
Phrough the efforts of the Flu , | 1 
, Live wiyom 7 ( dive laren 
reseent Lighting Association certan - we 
transtormer serves all the Wps 1 
‘ - the circuit 
> b 
erat a I= Phe ae wtave f series lighting 
m sannis voutne os 3 | E cnounp = ; 
ass havrag ee veoagrers 3 || =—* s that the transformer can be p aced 
ovne | F13 load ‘ j 
Yy E utside of the hediate area of the 
< tl}ipos | ‘ itis? rye ] i Vire 
‘ 1 ! " 
DIMM ee Rewst » ODLEV tLwe amps, and the othe 
DIAGRAM 1 amps are connect t CMe othe 





particularly suited to 


rangement is 
cove lighting, or where long runs 
ire involved 
Phe size and 
determines. the 


formers 


‘ 1 1 } + 1 
alps Wile Can eC connected 1 
1 : f 

( circuit | Ls! mers TC] sf 
] ] ] , 
es operat cold ca ule Ups are 
] ; ] . 
rate WwW) terms of Otare wd cul 
] ] 
rent lhe \ lta uue stated Is 


cross the t ste ( 1g! Oltage 
{ , ] re} t lt 
ermunals. ope Cire S 
] ] 7 
| ‘ current ik eterret to 
cathode ranstormers used To 


nieh voltages leads are 
together, short circuit current. 


In a series circuit, the more lamps 


connected to a given transformet 
the lowe s the lamp current, and 
he vattage of eacl lamp in_ the 
circuit Phe number of FILA stand 
( lamps which can be connected 
to ditferent transto ers types Is 


Multiple Circuits for “Packaged Units” 
arrangement 


+ 


is one or two lamps conn ted to 


each ballast. Such an arrangement 
enables th hnanutacturer t Su] 
ly ackage units, similar te 
other types of fluorescent lighting 

tures hese mxtures ire the 
emu fo stallation ( Lnew © 
1l CNIS O utlet Nu bers o ba 

t t ( Cat “mie fixtures cat 
( 1\¢ ( W co 1 1s lenct! S 

| cal ballasts | Itiple oper 
io re a ollows 


No. of Lamp Average 
Lamps Types Wattage 
] N93 54 

50) 3 5% 
7 103 
QS 105 
584 101 
202 11) 
1“ —_— 
( ( ISIN’ Mullast Opes 
ed cold cat nc le ups are of the 


sell 


indirect 
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NEW PRODUCTS 
you can SELL 











CABLE CONNECTOR 


A design feature of this connector for metal- 
lic sheathed cable provides for the simul- 
taneous clamping of the connector on to 
the cable and into the box by the tightening 
of two screws. Installation is accomplished 
by hooking bottom tab into knockout, swing- 
ing connector to engage rocking clamp, and 
then tightening. Constructed of cadmium- 
plated, heavy gauge steel, the unit is ap- 
proved by Underwriters’ Laboratories, Inc 
for use on cable sizes 14/2, 14/3, 14/4, 12/2 
12/3, and 10/2. Buchanan Electrical Prod- 
ucts Corp., 1290 Central Ave., Hillside, N. J 





FLUORESCENT FIXTURE 


This fluorescent fixture features a hinge (il- 
lustrated above) that permits louvers to be 
hinged to either side or removed for lamp 
and starter Diffuse 
louvers provide shielding and low brightness 
at normal angle of view. The Edwin F 
Guth Co., 2615 Washington Ave., St. Louis 5 
Mo. 


changes. aluminum 





SERVICE ENTRANCE CABLE 


Cutaway section of service entrance cable 
shows (right to left): Two copper conduc- 


tors, natural rubber 


insulation, covering 
rubber-filled tape, uninsulated concentric 
conductor, and neoprene jacket. Approved 


by Underwriters’ Laboratories, Inc., as type 
"'S.E.,"" the cable is available in the follow 
ing sizes: Three No. 6 conductors, two No. 6 
conductors and one No. 8 conductor, and 
three No. 8 conductors. United States 
Rubber Co., Rockefeller Center, New York 
20, N. Y. 





FITTINGS 


This line of plugs, receptacles and cord con 
nectors, featuring an automatic locking con 
struction, are designed for industrial and 
commercial uses where small unit size is de- 
sired. Other features are: Receptacle has 
hinged cover and gasket; spring keeps door 
closed and dust-tight; metal shield protects 
solderless terminals; precision-formed con 
tacts are self-wiping and self-aligning for 
assuring good connections; plugs automati 
cally lock in receptacles or connectors insur 
ing against accidental interruption § of 
connections and have provision for positive 
equipment grounding; adjustable cord grips 
eliminate strain on connections; all units are 
steel-clad, all interiors are of mo'ded arc 


Russell & Stoll Co 
New York 7, N. Y. 


resisting composition. 


Inc., 125 Barclay St. 





FLUORESCENT LUMINAIRE 


This fluorescent luminaire is 


designed es 
pecially for school lighting, office lighting 
and similar applications. It uses two 40-watt 
T-12 fluorescent lamps and is 48-inches long 
12'/2-inches wide and 5-inches deep. These 
flexible in and may 
be ceiling or individ- 
Individual 
side- 
panels, one with aluminum side-panels and 
All three 


louver- 


units are application 


pendant mounted 


ually or in continuous rows 


models include one with translucent 
another of all steel construction 


units have one-piece, removable 
assemblies that allow easy access to wiring 
"Quick release’ fit 
tings allow hinging of baffle-bottom from 
either side or complete assembly removal 


Pittsburgh Reflector Company, 407 Oliver 
Building, Pittsburgh 22, Pa 


channels for installing. 





FLUORESCENT FIXTURE 


This low-priced, two-lamp_ industrial 


type 
40-watt 
s shipped completely 


fluorescent fixture includes two 


lamps, starters, and 


wired, ready for installation. It features a 


one-piece chassis; 20-gauge stee! construc 
tion throughout; die punched deep-drawn 
chassis which provides positive lampholder 
spacing Sylvania Electric Products, Inc 


500 Fifth Ave., New York 18, N. Y 
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HOME FLUORESCENT FIXTURE 


This fluorescent fixture for the home has an 
outside diameter of 1334 in. and an overall 
height of 6 in., including the adaptor. 
Equipped with two white |8-watt half-circle 
fluorescent tubes which, when united, form a 
circle of light 12 in. in diameter, the unit is 
available in chrome or baked white enamel 
finish. Each fixture is furnished with 4-in. or 
6-in. adaptors, and all component parts have 
the approval of Underwriters’ Laboratories 
Inc. National Lighting Products, Inc., 4217- 
19-21 Harrison St., Chicago 24, Ill. 


@) > 
eS 


as 
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MULTIPLE ISLAND LIGHT 


Complete flexibility of lighting is featured 
in this six-light cluster fixture. Each separate 
lamp in the unit can be used either for flood 
or spot lighting, and can be adjusted up and 
down to either side, assuring exact light for 


Either 100-300 watt 
medium base lamps or 300-500 watt mogul 


specific lighting needs 


base lamps can be used with the fixture 
Lock nuts hold the individual lamps in 
the desired lighting positions after easy ad- 
justments have been made. Sealed beam 
lamps are used in the fixture to assure long 
Of rust- 
less aluminum, the lamps afford protection 
from dirt and moisture. Killark Electric Mfg. 
Co., Vandeventer and Easton Aves., St. Louis 
13, Mo. 


service and low maintenance cost. 


——o 


CEILING RECEPTACLE 


This combination 3!/, in. and 4 in. keyless 
ceiling receptacle measures 5 inches in 
diameter. Its extra size according to the 
manufacturer, minimizes installation difficul- 
ties by providing an overlapping circumfer- 
ence. Available in white or brown plastic, 
the unit has binding head screws suitable for 
No. 10 wiring. Slater Electric & Mfg. Co., 
Inc., 56th Street and 37th Avenue, Wood- 
side, N. Y 





WIRE AND CABLE 


Designed for shipboard use, these cables 
have asbestos-varnished cambric insulation 
are heat and flame resistant and meet 
A.1.E.E. standards. 
throughout a vessel in power, lighting, pro- 


The cables may be used 


pulsion, telephone and communication cir- 
cuits. Rockbestos Products Corp., New 
Haven 4, Conn 





PORCH LIGHT 

This porch light for 3!/4 inch and 4 inch out 
let boxes is dust and vapor proof. It has a 
43/4, inch cover diameter and takes lamps up 
to 100 watts. Glass globe is pebbled and has 
a threaded top. Listed by Underwriters’ Lab- 
oratories, Inc., Union Insulating Co., Inc., 
Parkersburg, W. Va 

















HOME FLUORESCENT FIXTURE 


This fluorescent fixture is designed for the il- 
lumination of kitchen work surfaces, ranges 
sinks, bathroom mirrors, and home work 
A pin-up type fixture, it can be 
adapted for permanent hanging. The cord 
and plug are removable and there is a knock 
out in the back of the fixture. Available in 
14, 15 and 20-watt sizes, the unit has a non- 
static plastic shield and is finished in white 
baked-on enamel with chrome trim. Mark- 
stone Manufacturing Co., 1901-59 North 
Springfield Ave., Chicago 47, Ill. 


benches. 





RE | | 
tee 


ut 
he — 
ENTRANCE EQUIPMENT 


A combination weather-tight, tamper-proof 
meter socket and outdoor service control 
equipment in one unit for farm wiring con 
sists of control equipment and meter socket 
firmly joined by a tight-fitting nipple. The 
entire piece of equipment is rust-proof and 
finished in baked grey enamel. Both the en- 
closure and meter socket can be sealed by 
the power company, and the cover over the 
padlocked by the 


user. The enclosure contains one or two 


circuit breaker can be 


magnetic circuit breakers which, in case of 
short circuit, trip instantly before any dam 
age can be done to the equipment or trans 
former. On harmless surges, a magnetic 
hydraulic time-delay unit prevents nuisance 
trips. Heinemann Electric Co., Trenton 


NM. J. 
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FLOODLIGHT 


Designed for "long-range" applications, this 
floodlight includes the following features: 
Reflector housing consists of two 14-gauge 
aluminum spinnings hinged together by 
means of a cast ring and clamped tight by 
heavy stainless steel spring latches; impact- 
resisting lens is sealed into the reflector 
with a non-hardening cement to provide a 
permanent water-tight seal; rear and front 
sights afford a means of aligning lamp fila- 
ment in the axis of the two reflectors; verti- 
cal indicator is provided together with a 
rotation stop adjustment; galvanized yoke 
mounts on an indexed casting to give posi- 
tive horizontal positioning. Unit takes 
750-1000-1500 watt PS-S2 clear bulb, mogul 
base lamps. Revere Electric Mfg. Co., 6009 
Broadway, Chicago 40, Ill. 





TEMPERATURE CONTROLLER 


This combination motorized valve tempera- 
ture controller is designed to provide ef- 
ficient maintenance for hundreds of indus- 
trial processes. In operation, a remote-bulb 
thermal system positions a motorized valve 
n response to temperature changes. The 
unit is available with temperature ranges be- 
tween minus-50 degrees and plus-700 de- 
grees Fahrenheit, and with different 
and types of valves. 


sizes 
Brown Instrument Di- 
vision, Minneapolis-Honeywell Regulator Co.., 
2953 Fourth Avenue, S., Minneapolis 8, Minn. 


ee scion Sit 


IMMERSION HEATER 





This thermostatically-controlled electric im- 
mersion heater has a pilot light and is fitted 
with a bushing having a I-in. tapered pipe 
thread, which will fit standard domestic hot 
water boilers. It is also available with a 
1'/4-in. thread. Installation is simple: The 
heater is inserted into the boiler and then 
connected to any convenient receptacle. 
Vulcan Electric Co., Danvers, Mass. 





RESIDENCE PANEL 


This six-circuit residence panel is composed 
of box, cover, and plastic socket base. Re- 
moval of four hex nuts gives access to the 
socket block, which can be turned to bring 
leads into the enclosure through either top 
or bottom. No screw heads show when one- 
piece front is closed. 
sides and back. 
Laboratories, 


flush or 


Knockouts are on the 
Approved by Underwriters 
Inc., available in 


types, with a 


the unit is 
surface-mounting 
plaster adjustment on the flush-mounted 
model. Federal Electric Products Co., 50 
Paris St.. Newark 5, N. J. 





SLIMLINE LAMP BALLAST 


This ballast for the operation of two 75-watt 
96-in. slimline fluorescent lamps weighs || 
Ibs. and is 25% in. high by 3!/g in. wide by 
11%, in. long. Manufacturer that 
unit's efficiency is approximately equal to 
that of present type ballasts using preheat 
starter circuits. Sola Electric Co., 4633 West 
16th St., Chicago, Ill. 


states 





SAFETY RECEPTACLE 


Designed to reduce the possibility of acci 
dental shock and hazards resulting 
children inserting metal objects into elec 
trical receptacles, this safety receptacle fea- 
tures four insulated rollers, two of which 
have to be engaged simultaneously in order 
to energize the unit. 


from 


The rollers are located 
within the unit in a manner to prevent acti 
vation with metal objects other than the 
standard cap, according to the manufac 
Listed by Underwriters’ Laboratories 
Inc., the receptacle takes standard or polar 
ized plugs and provides easier wiring, due 
to the back wiring feature. It has washer 


turer, 


ears; silver-plated contact springs; and an 
interlocking bridge. Harvey Hubbell, Inc 


Bridgeport, Conn 





MILK HOUSE HEATER 


This 
heater, according to the manufacturer, aids 
milk producers by (1) ventilating milk house 
in winter, (2) preserving milk house struc- 
ture by keeping it dry and preventing the 
formation of ice on the floor, (3) protecting 
water pipes from freezing, and (4) provid 
ing comfort to the task of washing milk 
utensils. 


house 


milk 


electric, fan-circulating 


The unit, which features a finned 
cast aluminum heating unit and a thermal 
safety switch to prevent overheating, may 
be permanently mounted or used as a port- 
able unit. It operates on 240-volt current 
1,500 watts, and will heat a milk house of 
from 750 to 1,500 cu. ft., 
its construction, the maker states. Approved 


depending upon 


by Underwriters’ Laboratories, Inc., the unit 
Electro- 
Rochester 3 


120-volt service. 


45 Crouch St., 


is also made for 
mode Corp. 
ma. 
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NEATER ¢ FASTER ¢ STRONGER © APPROVED 


All B-M Fittings Carry the 
Underwriters’ Seal of Approval 


FOR faster, neater and stronger thin wall nduit connections insist on METHOD ab 

either Briegel Indenter or Briegel Twiston Self-threading type all steel, ing 
one piece connectors and couplings en 
B-M Indenter fittings, the only approved couplings and connectors of TOOL clo 
this type, have long enjoyed wider use and application than any other rat 
method of installing E.M.T call 
The new B-M Twiston Self-threading fittings now make it possible to C0 ont 
have threaded, raintight E.M.T. connections without the use of dies . 





Two complete turns with a pair of pliers threads the tubing and screws — 
the fittings into a locked position, which results in the strongest connec- . 
tion possible and one that will withstand severe vibration GALVA, ILLINOIS fra 
Whatever the thin wall job might be, you will find that you can do it ~— 
neater, faster and better with Briegel UL Approved E.M.T. fittings anc 
bar 

DISTRIBUTED BY cer 

The M.B. Austin Co.,Northbrook, ill. Clifton Conduit Co., Jersey City, N.J. The Steelduct Co., Youngstown, Ohio Nat. Enameling & Mfg. Co., Pittsburgh af 
Clayton Mark & Co., Evanston, Ill. Gen. Electric Co., Bridgeport, Conn. Enameled Metals, Pittsburgh, Penn. Kondu Mfg. Co., Ltd., Preston, Ontaric ect 
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FLUSH TUMBLER SWITCHES 


Available in 10 and 20 ampere ratings for 
all standard connections, these flush tumbler 
switches are offered in single and double 
pole, and three way, four way and single 
pole, quadruple break models. Designed for 
back and top wiring, the switches feature 
totally-enclosed mechanism, double switch 
blades of the positive, self-aligning type, 
protected by arc-snuffing barriers. The units 
are built into a shallow, I'/2-inch base. 
Washer-type plaster ears are standard on all 
models. Arrow-Hart & Hegeman Electric 
Co., 103 Hawthorne St., Hartford, Conn. 


SOLDERING IRON 


This heavy-duty soldering has a re- 
placeable 134 in. diameter screw-type tip. 
Heating element is housed in a hexagon- 
shaped housing. Because of this shape, the 
iron can be held in a vice when replacing 
or filing tip without danger 
housing or damaging element. Cooling fins 
deflect heat away from handle. Powered at 
700 watts and furnished for either 110 or 
220 volts, the unit operates on any cycle 
a.c. or d.c. current. Hexacon Electric Co 


146 W. Clay Ave., Roselle Park, N. J. 


iron 


of denting 


FRACTIONAL HP. MOTORS 


A line of unit-bearing, shaded pole, frac- 
tional hp. motors, designed for use on port- 
able equipment, is available in the follow- 
ing ratings: !/40 hp., 60/50 cycle, totally- 
enclosed; 1/25 hp., 60 cycle, totally-en- 
closed; and 1/15 hp., 60 cycle, open. All 
ratings are available for 115 volts or 230 
volts, and for clockwise or counter-clockwise 
rotation. Each of the three ratings can be 
used for horizontal or vertical shaft up oper- 
ation. The motors, with die-cast aluminum 
frames, are obtainable in a variety of mount- 
ings, including shaft-end, opposite shaft-end, 
and resilient-base. Motors may also be 
band-mounted; space | 3/32-in. wide around 
center of the stator is available for this typ> 
of mounting. General Electric Co., Schen 
ectady 5, N. Y. 
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SLIMLINE LAMPS 


GUTH SLIMLINE TRUCOLITE 


> winning taam 
he winning team 


os 


The only Slimline fixture with downlight reflectors for maximum benefit from the 
new lamps. Greatest light-producer —sleek appearance. Easy to handle. One man 
can install it. Simplified wiring. Immediate delivery. 


Versatile! For 2 or 4 lamps — open, with eggcrate louvres, or glass diffusers — 
mounted flush or suspended, in units or rows. For 200, 300 and 425 m.a. lamp 
intensities. 


Cash in on the profit-packed Slimline advertising — send for 
Bulletin 852-G from 


YOUR TEAMMATE 


INDIE DUWICL LIGHTING 





IGHTING 


THE EDWIN F. GUTH COMPANY / ST.LOUIS 3, MISSOURI 
*®—U. S. Potent Nos 
122586, 2331774 


821 y ay » Ar Lighturg Sieace 1QO2 
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PAINE COUNTER MERCHANDISERS 


Doa BIG BUSINESS 
ina SMALL SPACE 


f Aellowall 
}. TOGGLE Bois 


Automatically sell the 
home fix-it market 


Paine self-selling display merchan- 
disers take up little room on your 
counter yet they do a big selling 
job for you. These colorful dis- 
plays quickly attract the attention 
of the home handy man. And once 
he catches sight of the amazingly versatile Paine 
Devices he’s sure to buy. For with Paine Hanger 
Iron, Toggle Bolts and Expansion Anchors he 
can do most any hanging or fastening job about 
the house in less time with less effort. 


CONSUMER FOLDER 
DESCRIBES USES—The front of 


counter merchandiser contains a quantity 


eac h 


of de- 


seriptive folders that graphically portray many of 
the uses for Paine products and help in 


crease 
their sale. 


NATIONALLY ADVERTISED—p 


vices are advertised to the trade in 


aine De- 
a continuing 
program and to the consumer in Better 


Homes 
and Gardens. 


SEND FOR THIS NEW CATALOG 


~ \ Send today for your free copy of the Paine cata- 


log containing a de scription of Paine’s complete 


i - ine of Hanging and Fastening Devices. 


THE PAINE CO. 2979 Carroll Ave., Chicago 12, Ill. 


Offices in Principal Cities 


The: Best Craftsmen Always Take pAING’s 











(Continued from page 61) 


sales efforts,” Harry Restotski, chairmat 


of the Edison Electric Institute’s commer 


cial division general committee, told th 


Pointing to four specific sales cppot 
tunities in the farm, commercial, resi 
dential and industrial markets, Mr. Res 
tofski said that the use of electric rile 
driers on the nation’s farms alone ofter 
the industry a potential connected load 
amounting to 15 million horsepower. The 
other three sales opportunities cited were 
commercial electric cooking, melting 
steel electrically, and the  all-electri 
kitchen field. 

Emphasizing that these are “but four 
of many relatively new markets,” Mr 
Restofski reminded his audience that 
older markets are by no means exhausted 
‘If lighting alone could be brought up 
to present-day recommended practices 
al wal electricity sales would increase t 


Bes i 
estimated 38 billion kwh. and annual 


al 
revenues about five billion dollars,” he 
said 

‘While potential markets are giganti 

13 

the will not drop into our baskets like 
1] plums,” Mr Restofski warned 
14 » i is, - 


stressing that the industry needs “rapid 
trenethening of sales planning and sales 
organizations for more aggressive selling 
We must sell selectively and effectively 
in those markets that are most promis 


Wig 
Lighting Load Is “Mother Lode” 


The fact that the lighting load 1s the 
\lether Lode” for the average electri 


utility company was demonstrated’ by a 


skit presented at the cor ference by the 
lamp Department of the General Electr 
{ 

Using a theme that tied in with t 


1849 Gold Rush, the skit first emphasize 
he importance of lighting to electric 
mpan revenues, citing a recent survey 
to show that, on the average, companies 
estimate that lighting contributes mor¢ 
han 40 percent of their total revenues 
Yet. it was stressed that lighting ab 
sorbs less than 28 percent of all kwh 
sold. and “there is no visible limit to the 
expansion of this ‘Mother Lode’ in the 


oe ” 
electrica USINESS. 


Urging the utilities to take the lead in 
promoting home lighting, the skit ther 
traced the history of industry-wide light 
ing promotion, in which the electric com 
panies have taken a prominent role, an 
reviewed the ntinually increasing stand 
ards recommended for adequate light 


Hlow the Pennsylvania Power & Ligl 


Co. sponsored a series of four “Planne 
o9 = ' 
Lighting Clinics” to train more tha 
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1,200 electrical contractors, architects and 
others in its territory in the techniqu 
of planning modern lighting installations 
was described by J. M. Stedman, general 
sales manager of that electric company 

[he clinics were primarily aimed at 
improving the lighting knowledge of the 
electrical contractor, Mr. Stedman said, 
explaining that the contractor “is very 
ften the most influential man in the 
lighting job, and he usually sel!s a well 
planned lighting installation down, rather 
than up... the result is loss in revenue 
to us, loss in sales to jobbers and profit 
to the contractor, and, worst of all, an 
ther poor lighting installation for the 

istomer.”’ 

“We feel that it is the duty of every 
business-managed electric company t 
issume full responsibility for and to 
take the lead mn teaching our allies the 
planned lighting story \ utility must 

ive planned leadership for planned 
ghting revenue,” Mr. Stedman con 


luded 


Retail Cooperation and Promotion 


Retail outlets of Sears, Roebuck and Co 
ire emphasizing close cooperation with 
iral service representatives, agricultural 
ngineers and home economists of ele 

utilities in promoting the use of ele 
cal equipment on the farm, J. V. Bake 
ral electrification manager of that con 
pany, stated 

Many of his company’s stores, A 
Baker said, employ a full-time rural ele 
trification representative, whose principal 
responsibility is that of contacting rural 
stomers who are about to receive ele 
ric service for the first time This repre 
entative, he explained, acquaints — th 
farmer with the applications of electri 

for the farm and home, and makes a 
rvey of electrical equipment which it is 
inticipated the customer will need. He 
en plans and sells an adequate farm 
tead wiring 1ob to take care ol he tl pres 
nt and future needs, and follows tl 

he purchase of equipment 


“On 35 farmstead wiring jobs sold 


er this plan, each customer purchased a1 
erage of $800 in wiring, plumbing and 


lectrical equipment within the tirst year 
ifter receiving electric servi 


iker declare d 


Other Speakers 


Other speakers at the conterence 1 
ided: J. B. Thomas, president of the 
<as Electric Service Co.: Paul | 


inders, editor ot The Souther Plantes 
nd Fred A. Compton, general :ales mat 
er of The Detroit Edison ¢ (ne 
highlights of the show was the preset 
ion by the Westinghouse [Electric Cory 
an abridged version of its “Produc 
ve Power Show,” which dramatized the 
test and most effective appli ations ot 


tricity in industry 


need 


widest variety 


ateth ) wing 
at the most advantageous cost 


OUTLET BOXES 
SWITCH BOXES 
COVERS 


Years of experience, attained by work- 
ing with the man on the job, give 
NEWART a thorough knowledge of 
the materials your customers will ask 





for ... allowing us to serve you to the 
greatest possible advantage. 








Distrubuted. 
through 
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Every Home Owner 
A SALES PROSPECT 









ralile 


cost garden light, 
to millions of readers of the Saturday Evening Post, 
Better Homes 


e@ Nationally Advertised 
@ Low Cost 

e@ Year ‘round Fast Seller 
@ Anyone Can Install 


Floralite, the 


being shipped to 
dealers for big spring and summer sales. 
Models include units with cord sets of 15, 
60 ft. of approved cord and rubber plug; and units 
are provided with receptacles in base so that several 


units can be connected to one electrical —— 


unusual appeal, 
home owner is a 


easily wherever displayed. 
garden lighting unit. 


live prospect for this night-time 
Besides the good profits on every Floralite sold, the 
i additional sales of colored 
A-19 lamps or 60 watt white or insect repellent A-19 
lamps and other equipment. 
write today for literature, dealer helps and price:. 





Ask your wholesaler or 


STEBER MANUFACTURING CO, 


(Maywood P. O.), 


ELECTRICAL WHOLESALING 





Wholesalers Cooperate in 
Wilmington Electric Show 

WILMINGTON, DEL.—A group of 
Delaware and out-of-state electrical 


wholesalers and distributors cooperated 


n the planning of the recent Electrical 
Refrigeration and Electrical Show spon 
sored by the Electrical Appliance Dealers 
of Delaware, Inc. and held at the Hotel 
DuPont here, it was learned recently 

Phe show, which was the first held in 
seven years by the dealers’ association 
and reportedly one of the most success- 

1 in its history, drew 3,000 persons dur 
ing its three-day run. The cooperating 
electrical wholesalers and distributors 

cluded: Raymond Rosen & Co.; A't 
1, 


derter Bros.; Gravbar Electric Co.; 


Pierce-Phelps, Inc.; ‘Arveeath Klectri 
Supply Co.; General Electric Supply 
Corp.; Westinghouse Electric Supp! 
Co.; Wilmington Jobbing Co.; and J. J 


Pocock, In 


Cathode Ray Tube Sales 

Jumped Sharply in 1948 
WASHINGTON— Indicative of the 

sharp rise in television receiver produc 


tion in 1948, sales of cathode ray tubes 


percent in number of units and more than 
312 percent in value Compare 1 with sales 
aa 1947, the Radio \lat ifacturers Asso 
lation reported recently 

Based upon individual company re 
ports received by the RMA Transmitte 
Division and the National Electrical Man 
utacturers Association, cathode ray re 
ceiving tube sales in 1948 numbered 1, 
263,472 valued at $31,985,461 compared 


with 274,008 tubes valued at $7,756,203 i1 


1947 
Sales of television receiver type cathode 
ray tubes to equipment manufacturers 
during tl vear totalled 1,179,444 units 
value | at £29 804,018 Rene wal or re 
lacem«e sales to users and distributors 
amounted to 84,230 tubes ued at $2 
140,682 t »S. Government ind export 
ises 1 1948 ag nted for 1,38 
nits valued at $29,603 an 418 tubes 


valued at $11,1 58 re spectively 
Max F. Balcom, president, Radio Man 
utacturers Association, recently al 
unced the appointment of an industry 
mmittee to present full, factual in 
formation on television to the public as 
well as to government and other interests 
Comprehensive information on televi 
sion service, present and future, in at 
bjective, orderly and constructive” pub 
relations program, is to be prepared 

v the RMA committee 


presented 
} 11, ' } ] +<1 
roadiy representative of the televisior 
industry and including leading  televi 
1on manufacturers 

Qutstanding engineers and_ technical 


levision experts of the industry will 


assist in the public relations project 
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Lg 





viuch will include information on present 


r\ service and receivers 1 the ver\ 





high frequency channels, and also in pro 
spective future ultra 


channels 


Two Branch Managers 


Are Named by Wesco TT amo 
The Westinghouse Electric Supply Co 
recently announced the appointment of t 


W. L. Howlett as manager of the Flint, 
Mich., branch and J. G. Lee as manager 
of the Cleveland, Ohio, brancl 

Mr Howlett succeeds | N \W vatt, 


vho has been assigned special duties unt! 





IDEAL FOR ATTIC FANS, UNIT HEATERS, 
AIR CONDITIONING AND SIMILAR USES 


Small in size, but BIG in Quality; High accuracy at Low Cost— 
all features that you can offer when you sell the new Sangamo 





ok. Median Interval Type Timer. While primarily designed for positive 
attic fan control, these timers are suitable for many other 

his retirement later in the yeat Mi applications. 
regen bye ites gets ee ‘. — Sangamo Type T Timers provide an automatic OFF operation 
ke ne end tech es al following an elapsed ON interval which is manually preset for 
Weseo. Toleda. and five years tater th each operation. The unusually quiet, low-speed hysteresis-type 
came manager of the Cleveland branch motor operates only after the manual setting has been made. 
Mr. Lee, formerly Wesco headquarters The operating range includes any period from 15 minutes to 

training supervisor, as been with the 


12 hours. 


Sangamo Type T Timers are extremely attractive in appear- 
ance, may be either wall or switch box mounted, and are fully 
guaranteed and priced right! 








* * * 
‘ ~The new Sangamo Sangamo also offers 
» Timeris also avail- a new portable 
rr’ able in a portable pl ae I ime 
‘‘plug-in’”’ type Switch. The Type 
» Soom m SJ, rated 10 am- 
(Type TJ), rated Ay 
“* ‘ 10 peres or |; hp., at 
‘cmnistititied : pep naa ead 120 volts A.C., a 
: hp. at 120 volts makes it easy to in- 
A. C., for temporary appliance stall automatic time control. 
J. G. Lee installations. Just plug it in and it goes to work. 
mpany since 1934, and has served as ss s 
ht ote Sa ae Bulletins 1070C and 1053C give full information. 


Sioux City branches 


Other appointments recently made by 
Wesco include the naming of D «x DNNIVERS, 
) pz a 
leator as central district radio manager nina 
with headanarterc in ree Afint | 
eee D K, 200 the eee ee eee eee eee ee ee ee ee ee ee - 
ippointment ot J \. Cummins as central 
istrict appliance sales promotion mana LECTRIC COMPANY ~~. 
ger and C. D. Fagg as northern Califor 99 ~\9 


la district service manager SPRINGFIELD, ILLINOIS 
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TWO PROFITABLE 






PROMPT 
DELIVERY 
WHILE 
SUPPLY 


LASTS Enjoy profitable repeat sales, fast turn-over 

with these light weight secondary racks. 
They're low cost, sturdy, built of the finest 
materials that mean more satisfied cus- 
tomers through superior service. All metal parts are hot dip gal- 
vanized, spools are high quality porcelain. 

The 520 Series is a sturdy group of medium weight racks 
APPROVED FOR USE ON REA PROJECTS. The 620 Series 
is suited to light duty service, short spans such as between out- 
buildings. 

These racks have an unusually high sales volume in rural areas 
as well as areas where lines are being extended. Meet this demand 
by ORDERING NOW before our stock is exhausted. 














td 
FINDLAY, OHIO 
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A. H. Nicoll Elected 
President N.Y. Rotary 
NEW YORK—A. H. Nicoll, presi 


dent of Gravbar Electric Company, was 


elected president of the New York Ro 
tary Club at the annual meeting held re 
cently, it was announced by Harry D 
Schmedes, out-going president 
\ member of the New York Club 
since 1939, Mr. Nicoll steps up from the 
omce ot rst vice president He has 
been a member of the club’s board of 
lirectors tor the past four years; is also 
a member of the executive committee of 
the National Electrical Wholesalers As 
sociation, a trustee of the Union Dime 
Savings Bank, a member of the advis 
committee of the Chasé National 
Bank's Grand Central Branch, and a 
member of the board of governors ot 
the Union League Club of New York 


John M. Bess Resumes 
Noma Executive Post 


NEW YORK—Henri Sadacca, presi 
dent of the Noma Electric Corp., recentls 
announced that Jol n M Bess has re 
sumed his former position as executi. 

ice president of the Noma Electric Corn 

Maryland—the equipment and appli 
ince branch of Noma operations, includ 
ing the Refrigeration Corp. of America 
Estate-Heatrola and K-D Lamp divisions 

Mr. Bess had resigned this post with 
Noma about a vear ago to devote him 
elf to several independent projects, but 
ad continued as a director of the parent 
organization during this time 

Joseph H Ward executive vice pres 
dent of the Noma Electric Corp. of New 
York, remains in charge of all othe 


oma operations, including lights and 








H. J. FONDA has been appointed 
sales manager of the jobbing division 
for the Arrow-Hart & Hegeman Elec- 
tric Co., it was a :nounced recently. Mr. 
Fonda was transferred to his new posi- 
tion from Dallas, Texas, where he was 
district manager of the southwestern 
territory for ten vears. 
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JOHN R. FORD recest'y was ap- 
pointed general sales manager of the 
Jefferson Electric Co., of Bellwood, 
Ill. Associated with that firm for the 
past 19 years in various capacities, he 
was Jefferson's Milwaukee representa- 
tive from 1930 to 1932, at which time 
he was transferred to Minneapolis. 
From 1935 to 1944, Mr. Ford was lo- 
cated in Seattle, Wash. He returned 
to the factory in 1944 in charge of ma- 
terial procurement for war contracts. 
Since the end of the war, Mr. Ford has 
been sales representative in the Chi- 
cago territory. 





Calif. Wholesaler Adds 


Television Servicemen 
SAN FRANCISCO—The California 
lectric Supply Co. has expanded its tele 


vision service shop at 12th and Folsom 


Streets here in this city with the addi 
tion of Larry Courtnev a Richa 
West to its staff 

The two new men will work undet 
the supervision of Lee Pird, television 
service managet 

Robert Chambers, formerly i the 
ompany's radio and appliance service 
lepartment has beet transterred to the 


television installation department 


Trumbull Names Wilson 


Norwood Sales Manager 
PLAINVILLE, CONN.—Robert 


Wilson has been appointed manager of 


sales at the Norwood, Ohio, works of 
the Trumbull Electric Mfg. ( t was 
announced recently. He will be responsi 


ble for the sale of products manutactured 
it Norwood, which include panelhoards 
switchboards, and distribution systems: 
nd for sales assistance and quotations 
the area served by the Norwood plant 
Upon graduation from the University 
California in 1941 with 
legree, M1 Wilson went throug the 
weneral Electric Test Course In 1942 


le was with the International General 


lectric Co. in Schenectady Then after 

years of naval service, he returned t 
the General Electric Co. in the industrial 
wer division Mr. Wilson joined the 
tiles) divisior t the Trumbull Electric 
Mig. ( in February, 1948 






BASEBALL 
FOOTBALL 
HOCKEY 

TENNIS 

BOXING 

GOLF PRACTICE 


COVERS 
THE FIELD 


OF SPORTS 











HORSE RACING 
PLAYGROUNDS 
SWIMMING POOLS 
BATHING BEACHES 
HORSE SHOE COURTS 
MIDGET AUTO RACING 


FLOODLIGHTS 





@ QUAD Floodlights cover the 
field in sales—they make it pos- 
sible for you to adequately meet 
any lighting situation, or installa- 
tion specifications. When you sell 
QUAD Floodlights you assure your 
customers of quantity and quality 
illumination. 


Among the features which make 
this lighting so much in demand, 
are individual light control and 
multiple mounting, which afford 
the kind of flexibility that is so 
important in securing ideal re- 
sults. 


By means of a single head bolt, 
all QUAD Units may be adjusted 
180 degrees horizontally and 40 
degrees vertically. 


QUAD floodlighting engineers will 
be glad to offer suggestions and 
make recommendations based on 
wide experience in this field. 


QUADRANGLE MFG. CO. 


323.PEORIA ST. 
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ORDER KEYSTONE 
ELECTRICAL EQUIPMENT 


If you want to buy electrical equipment most 
advantageously, order Keystone. These prod- 
ucts are brought to you at unusually low 


prices asa result of the many economies we 
have been able to effect in our production. 





Ask for our catalog sheets and learn how 
much you can save by buying Keystone. 


SQUARE WIREWAYS 


4 flangeless type 


Pr 
t paced altern ately every 3 
facilitate electricians 
w at provided with 
mr I k k for pipe up 





flanged type» 





Made 4x4 and 6x¢é 

to 5 ft length Hinged ver 
pr le ’ ty t wit 

y Kn x i na 4 
Black « imeled t a 
rea for w ’ 

ar 





OTHER FITTINGS ‘aahiinn? 


STANDARD SIZES 4x4 and 6x6 ELBOWS 
INTERCHANGEABLE Illustration show 


DROP HANGERS NIPPLES facilitates drawing wires 


i inside radius 
» Keystone feature that 


4x4 and 6xé 


TROUGH COLLARS 
BRACKET HANGERS ay 

CLOSING PLATES, “T’s’’and"L's’’ NE 
JUNCTION BOXES 





43 6-00), | Cae OF 


23328 Sherwood Road + Center Line (Detroit), Mich. 


104 ELEC 


MANY of our readers have written in 
to inquire if the gentleman pointing 
to bigger sales in the “Versatile Dis- 
play-Room Trailer Speeds Selling in 
a Buyer's Market” story, which ap- 
peared in the April issue of ELecrri- 
CAL WHOLESALING, was R. M. Johanne- 
sen, author of the story and president 
of the wholesaling firm, Johannesen 
Electric Co., Inc. 

YES, that was R. M. Johannesen 
shown above for the benefit of those 
who might have been in doubt). 





Plymouth Rubber Tape 

Div. New Asst. Sales Mer. 
CANTON, MASS.—Leonard S. Sten 

has been named assistant sales managet 


of the tape division of the Plymouth Rub 


bet { npa | Va i nce 
ecentl 
\l S e wa iduated from 1 
Col ( is a mecha il ¢ BI 1) 
I \\ Wa I] S¢ | 1 i in 
truct vith t Arn \ir Corp 
Since t is he in the engineern 
( ‘ it the Plyn Ruble ( 


Video System Projects 
Image on Movie Screen 
NEW YORK—The Protelgram televi 


SI system was demonstrated in a nev 
form here by North American Philliy 
Inc., when a television picture four fe 


wide by three feet high was projected 
a conventional home movie screen fron 
small cabinet containing a complete tele 


ision receiver, and a_ slightly moditi 


Protelgram optical unit, it was announce 
recet tly 

\ctually, the ly modification of t 
standard unit, whicl produces a 20-1 
diagonal picture of some 200 sq. in 
conventional cabinets with built-1 


screens, was a change 1n the positioni Ft 


and optic il characteristics or the ce 
rector lens, according to engineers 
North American Phiips Co., In 

' "1 + } . . la . 1.,}1 
CW nit 1s Cle made aVallaDit 
qualified manutacturers for incorpor 


tion in receivers of their own design, 
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Milwaukee Wholesaler’s / 


Building Being Remode le d 
MILWAUKEE—The  remodeli 
a three-story building at 1018 North Fift! 







Street, adjoining its present quarters, is 
being complet 1 by the Lapp lectri Mi H 
Co., electrical wholesaling m t this iInimum 
itv, it is lea I ( \ . 
intel aii pa requirements 
Idi nain fi s a gene oO 
wpplianee display room. The ba are not 
ent a “ \\ ) sed f 
eo SS ee: enough 
ane en on ees _ insist on 
Rome Cable Names Marks 
Sales Promotion Manager 
ROME, N. Y.—Rome ¢ rp. of 
it ecent! al t ip 
intme of F. S. Ma pr 
notion manager wit! cated 
ere. Previously, Mr. Marks li 
§ 
» I eal is tri les i 
nage Rome ( *s Atlar I ( 
:. oe 1 ¢ s ( ep 
( itive ‘ ( I { 
{a Pla a = La lina 


Hubbard & Co. Transfers 
Meinert to Sales Force 


ee a. IT TAKES EXTRA FEATURES 
peen transferred to the Sales fore TO SELL THE BUYER’S MARKET 


Today's buyer is not satisfied with products that just meet 


n’s O and east o: 
cri rl = minimum requirements. He’s looking for better protective 
) Batata ' ill devices with money- saving extra features. In short, he wants 
Mr. Me ' ad a t vie a better buy. Pierce is the best buy in fuses. Only Pierce 
lubliend & Ca. for 25 sears. 14 sears ke fuses offer these three protection extras. 
( 11 vea nt in eering 

rtment eceive il ed Cp, PROTECTION AGAINST BLOW FROM 

nat the Carnegie Institute of T KIN HARMLESS SURGES 

KON Pierce “Balanced Lag” link sustains harmless jolts and 


) surges in the working overload range which often blow 
“<a ordinary fuses. Yet it instantly on dangerous 
short or ground. By sustaining all safe loads, blowing 
only when danger threatens, “Balanced Lag” eliminates 
costly, unnecessary power interruptions. 


blows 





PROTECTION AGAINST CASE FAILURE 


The strong tubular bridge construction and sega ot 





design in Pierce fuses ensure maximum case life and clip 
contact, and prevent the misalignment common to ordi- 
nary fuses, 


PROTECTION AGAINST AFTERBLOW 


Pierce fuses are screen-ventilated and operate fron 
* 50 per cent cooler, preventing unnecessary 
stored or secondary heat held in ordinary fuses 


10 to 


blow from 
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PROMOTED 


made sales 


manager 


Joseph Tiers has heen % 


for distributor 


sales for 


the 


Proctor 


Electric 


Com--s 


PIERCE 


pany, 


according to a recent 








ment by Walter M. 
president of the company. 
was formerly 


announce- 


Schwartz, Jr.., 


Mr. Tiers 


assistant general sales 


manager and has been associated with 


the company since 1934. 
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For Forty Years, Specialists in the Design and Manufacture of Fuses 


RENEWABLE FUSES, INC. 
145 Pacific Avenue * Buffalo7, N. Y. 
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HEAVIEST single piece of electrical 
equipment ever shipped from the Gen- 
eral Electric Works at Schenectady 
was recently sent to Commonwealth 
Edison Fisk station in Chicago. The 
unit, a stator for a 150,000 kw. gener- 
ator, weighs 388,540 pounds. Traveling 
during daylight hours only, the stator 





BURNT-OUT 
FUSES 








was routed over four railroads at a 
maximum speed of 15 miles per hour. 
The special routing was necessary be- 





cause of clearance limitations and be- 
cause of the record weight of the 
shipment. 











| State Legislatures Bar 
Television Sets in Cars 
\\ ASHINGTON It seems quite like 





] that television screens will not 
illowed in future automobiles,” states 
bulletin recently issued bv the Nationa 
Automobile Dealers Association 
] } ++ 1 7 ++ 

noted that within recet WeekKS <£/ Sla 
legislatures have passed or ynsidere 

egislat barring television from 

I r ¢ le ( Ss 
? ? e r 






Molded of impact resistant Bakelite, “UNION” 
Insulated Conduit-End Bushings are particular- 


PTE eS ERE. Representative Appointed 
They economically prevent costly grounds and short By General Switch Corp. 


circuits. Inside lip of Bushing is beveled to prevent 
Morton S. Muller, 


Swit Corp., Brooklyn, N \ , receni 


president t Crener 


damage to wire insulations from vibrations during 


service or when wires are ‘‘pulled.” 









innounced that the Slaybaugh-Thomps 
“UNION" Conduit-End Bushings, sizes 1 2” through 1” are Co., Denver, Colo., has been appointed t 
molded from paper impregnated Bakelite, as used in represent General Switch in Colorad 
“UNION" No. 43310 EXTRATUF Weatherproof socket. Sizes Utah and Wyoming 
1-1/4” through 6”, from canvas impregnated material as in Products handled will include en 
“UNION” No. 63310 Canvas Weatherproof socket. safety switches, service entrance equi 
ment, branch circuit or residence pan 
ill¢ al gnta x ¢ list 
Priced ta make Insulated Bushings Preferred! . re ran ities 
‘ 
ential and dustrial installatio 
sla 1ug! I nps Wi i ice ft 
electrical wholesalers in its territory at 
UNION INSULATING CO., INC. —RgUketene 
eg . 
engineers and ntractors im connect! 


PARKERSBURG, W. VA. | wit the specication of General Swit 
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Tennessee Wholesaler to 
Construct New Building 


NASHVILLE, TENN.—Ben S. Gam- 
bill, president of the Braid Electric C 
electrical olesaling firm of this city, 
has anounced that a « ntract has been 
let for the construction of a $200,000 

Wi | } 

uildis mpany, it was learned 

ecently buiiding reportedly will 

be f st es Oo ind contain 33.000 
ft. of fle space 


Three New Appointments 
= by U. S. Rubber Co. 
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WITH 
| ibove quarters, the Roto-Beam Corp. 
of America Inc. now has three produc- 
tion units in Chicago. 


THE ACQUISITION of the 


The new mod- 
building located on N. 
Ave., will be an assembly 
plant for the company’s products. The 
other two units are a plastic molding 
slant on Kolmar Ave., and a stamping 
plant on Berteau Ave. 
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WITH THESE 


| cu Ws Pe 
REVERSIBLE ALL-PURPOSE FANS 


Here they are—two volume and profit leaders— Peerless quality 
fans with dozens of commercial and domestic applications—all- 
season, ready-to-plug-in appliances that need no servicing or 
installation. 


TWO SIZES—TWO MODELS 


Peerless WF-30 all-purpose, all- Peerless WF-24 is the same gen- 


metal fanand cabinet is 30°" square eral type as the WF-30 except 
and only 2” deep. Tremendous that cabinet is 24” square and the 
air Capacity of 4220 CFM high fan 4-blade. Air capacity is 3500 


speed exhausi and 2500 CFM low 
speed exhaust. Six blades. 


CFM high speed exhaust 
1800 CFM low speed. 


and 











WF-30 fans are powered with 1/6 h. p. 
motors; WF-24 with 1/8 h.p. 





FOR 


motors. 


yrants Motors are reversible . . . thermally pro 
a ents tected—can’t burn out. 
A m : ; , 
pe s Now’s the time to get set for real volume on 
Tavern , 


these fans. Write for details today. 


THE PEERLESS ELECTRIC COMPANY 


Member Propeller Fan Manufacturers Association 
ESTABLISHED 1893 ¢ WARREN, OHIO 


Offices 
Stores 
Homes 


PEERLESS HAS EXCELLENT TERRITORIES OPEN FOR DISTRIBUTORS AND AGENTS 


Peerless. Electric 


MOTORS ¢ FANS © BLOWERS 
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FULLMAN atrobe 


PRODUCTS 


M FLOOR BOXES *¥ r WIRING SPECIALTIES 





B. F. ILSLEY, formerly manager of 

the Apparatus Wire and Cable Div., 

was recently named manager of the 

oO p p f R FO R M Fp R Ss expanded Wire and Cable Div. when 
T the General Electric Co. consolidated 
the operations of the Wire and Cable 


“Latrobe” Floor Boxes and Wiring Specialties are Div. of the Apparatus and Construc- 
P tion Materia!s Depts 

top performers because they are expertly designed 

of the finest materials. 





“Latrobe” Products are proof that the shortest road 
to efficiency and economy lies through quality. Aghting Manufacturers 


I 
Form Loeal Association 








CHICAGO— Manufacturer f lighting 




















quipment located l Liie (} av area 
i i i 
Pp itt i t it 
kg ment Ma it | 
Phe i) itl tiie 
t Tl 
ty 
form labor contract nd | 
l la nity < s members anc } 
No. 252-R Two Gang Box ; 
. This Two Gang Adjustable Box has our own No. 208 Receptacle their emp VES il general, app 
No. 284 Nozzle with n one section Has minimum of parts ‘ Flush Brass Plug Pe 
itt ne Ce r Plz 2 ] as >| t othe 
No. 200 Cover Plate “ Cover Plate; 2” Flush Brass Plug with other ny 
Neat and compact fittirg, this Duplex Re ‘ problems omm , ‘ ndustryv 
eptacle Nozzle does fine job with either () ‘ F P 
or 44” brass pipe extension a > 
¢ we Wi ( ¢ | 
t, K i t 
t I} | _ en 
| Nl { | trea 
é I Mi [ Ma 
vy | 
Direct B. La 
K. Sel AMI] 
ect Products ( ous Mided. Gooe 
No. 110 “Latrobe” bi iseiiaivadtanee: { oe ee a 
Watertight Box ' ; , 
No. 150 Box — “— pene. <i ee ersal Fluorescent one ( 
No. 207 Nozzle Sold Only Through pact. simple desig? ‘hat assures speedy Riskind, Harvstor Mar turing | 
i ilfation and rooth service Cover 
Adjustable and watertight the No. | Wholesalers : = Receptac‘e \Vlembers include \ D, 4 | cee 
Box gives depencable service in concrete } . , 
wood -finished oncrete floors 4'4 Py italia A Aas Py ine Cine 
over Plate No. 242 and large Adjusting Miu Cx vl { l 
Ring WN +) | ht iF | ( 
t Q 1 WOT 
— 
= Harvstone Manufacturing | House 
q we) )-Lite ( rp leader | tr ( Light 
or ee ing Products, Ih Lumalite Product 
Co.: Mitchell Manufacturing ¢ ee 
“Bull Dog” “Bull Dog” Light ( 4 eee eed we 
BX Cable Staples Insulator Support ‘ 
Bull Dog high quality staples are preferred Bull Dog Supports come in 4 sizes from | to 2',; : 
in every section of the country. Order by carton Their sure grip makes them npletely reliable for fasten 
keg or barrel: 2,500, 6,000, 30,000 ng porcelain or glass insulators to exposed steel framework 


New Owner for Catawba 
| ~ 4 ha W lecal ects ® 


FULLMAN: MANUFACTURING CO. [aun 
LATROBE . . . PENNSYLVANIA recently. Mr. Bross has assumed charg 
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New York Wholesaler 
Li 


shits 4000 New Homes 

The Prompt Electric Supply Co 
Jamaica will furnish Lightolier, In 
luoresce Xture I 4000 new $79! 
homes 1 ( tin Levittown, Lon 
Island S 

Phi t is mack 
y the N s ectric ( i Mu 
la, Ne ef a ture 


Reynolds Electric Moves 
To River Grove. Ill. 


RIVER GURUY I 








Solar Light Names Beck 


ED)... 


a 









mae” MALLEABLE IRON 








OFFSET CONDUIT NIPPLES 


| 










TL 


r. 
Es 
ea 
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CUT INSTALLATION TIME 


PERMIT BOX ALIGNMENT 


Here are the fittings you have so often needed 





to simplify the job of box alignment. They are 
not only easier and faster to use but also make 


neater and better installations where box knock- 








les man 


NOW eastern sa 


Brite Lighting 


ager for Day- 


Inc., is George J. Tav- 


lor, according 


to i recent announce- 
ment by D. J. Biller. president. Mr 
lavlor. who joined the Day-Brite or- 


ganization in 1947 as supers 
engir at New York, will cover the 
New England states, New York, New 


sory sales 
eer 


9 Jersey, Pennsylvania, and Washington 
1). ¢ 
19 May. 1949—ELECTRICAI 
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outs do not line up. 
Offset 


cabinets, pull boxes, switch enclosures, etc., are 


Use GEDNEY Malleable 


Iron Nipples when distribution boxes, 





ganged together and you will be able to line them 


-up in perfect order. Then, too, when conduit GEDNEY MALLEABLE IRON 


OFFSET CONDU'T NIPPLES 
Are furnished in six 
%” 1", 
1%", 14%2", and 2”. All 


sizes have a %" offset 


stubs emerging from concrete are out of align- 
ment, a GEDNEY Offset Nipple will often 
straighten out the job. sizes — %", 

Send for samples and prices on these tough 
Malleable Iron GEDNEY Fittings — the only 
Fittings rustproofed and time protected by 
GED-O-LITE finish. 


and 1%” distance be- 
tween shoulders for 


uniform spacing. 


GEDNEY ELECTRIC CO. 


GENERAL OFFICES: RKO BLDG., RADIO CITY, NEW YORK 20, N. Y. 
FOUNDRY, 


FACTORY AND SHIPPING POINT ° TERRYVILLE, CONN. 
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Ample stocks of standard wire and cable products are now on 
hand in the Pawtucket warehouses of Collyer Insulated Wire 


Company. Additional stocks are available in the warehouses of 
Collyer Sales Agents strategically located throughout the country. 
We welcome the opportunity to serve you quickly—to supply your 
current needs of Rubber Insulated Building Wires, Type TW 
Thermoplastic Wires, Cablex Non-metallic Sheathed Cable, Serv- 
ice Entrance Cables, Suprene Type RR Underground Cables, 
Portable Cords, and many types of special cables for those special 
jobs. Let us know your requirements. 


COLLYER SALES AGENTS 


*Acianta 1, Georgia 
* Boston 10, Mass. 
Boston 10, Mass. 
*Chicago 6, Illinois 
*Cleveland, Ohio 
* Dallas 2, Texas 
Detroit 8, Michigan 
*Greensboro, N. C. 
*Los Angeles 13, Cal. 
Louisville 2, Ky. 
Milwaukee 11, Wis. 
* New Orleans 12, La. 
New York 7, N. Y. 
New York 4, N. Y. 
* Philadelphia 7, Pa. 
Pittsburgh 19, Pa. 
St. Louis 1, Mo. 
*San Francisco 3, Cal. 
*Seattle 4, Wash. 
*Syracuse, N. Y. 


Fulwiler & Chapman 
Arthur J. Hurley 

C. D. White Co. 

D. 8. Davis 

J. G. Kilkenney 


George E. Anderson Co, 


Cc. W. Bates 

Fulwiler & Chapman 
Allied Industries, Inc. 
Thomas W. Bullock 
Nathan Bass Co. 
Fulwiler & Chapman 
Corey Co. 

H. W. Emery Co. 

W. A. Leiser & Co. 
Charles R. Norrish Co. 
E. B. Henderson Co. 
Allied Industries, Inc. 
Allied Industries, Inc. 
W. E. Daw 


*W arehouse Stocks 


702 Whitehall St. 
289 Congress St. 

589 Atlantic Ave. 

20 N. Wacker Drive 
223 Rockefeller Bldg. 
1903 Griffin St. 

6059 Linwood Ave, 
1025 Madison Ave. 
412 Seaton St. 

300 Vaughn Bldg. 
4685 N. Woodburn St. 
213 S. Front St. 

81 Murray St. 

125 Broad St. 

1219 Race St. 

4 Smithfield Se. 

710 N. 12th Blvd. 
1135 Harrison St. 
532 Ist Ave., South 
1155 Oswego Blvd. 
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TURNABOUT—The 25th  anniver- 
sary of the Burndy Engineering Co., 
Inc., prompted that firm's sales repre- 
sentatives to reverse the usual award- 
giving procedure by presenting a 
bronze plaque to Burndy in acknowl- 
edgment of the co-operation that the 
company has extended to them. On 
hand at the presentation were: F. E. L. 
Whitesell, vice president of sales, and 
E. De Marsh, sales manager—both of 
Burndy; C. B. Broschart and G. W. 
Schaffner, of the Bradley Co.; E. Min- 
teer, of Minteer & Josler; and R. 
Cupples, of the R. H. Cupples Co. 





Conco Purchases Rights 
To Portable Radiator 


TOLEDO, OHTO—The Morton Gre 


Corp., of this city, has sold the Amer 
in manufacturing and sales rights to 
the “Co-Z-Air” portable lectri radia 
tor to the Conco Engineering Works 
Mendota, II] t Vas mt inced re 
cently 
George E. Gregory, vice president and 
general manager of the Morton Gregory 
(orp., who made the announcement, said 
that the rapidly expanding volume oft 
business and range of activities in_ the 
Nelson Stud Welding Division of his 
rm have made it impossible to carry out 
the original intention of producing the 


T 


radiator at the company’s Lorain plant 
Robert Conkey, executive vice presi 
dent of the Conco Engineering Works 
said that his organization plans to con 
duct an expanded sales promotion and 
advertising campaign on the portable 


electric radiator 


Oliver Appoints Rep. 


PITTSBURGH, PA.—Th Oliver 


Iron and Steel Corp. recently appointe 
Paul T. Persons as Carolinas’ district 
representative for its pole line materials 
divisio1 Mr. Persons will make 

headquarters in Charlotte, N. C. and wi 


South Carolina and eastern 
His activities will be supervised by the 
Oliver southern sales headquarters, 1 


cated at Birmingham, Ala 
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Samuel J. Kessler Joins 

N. Y. Distributing Firm 
NEW YORK—Samuel J. Kessler has 

joined the C & M_ Distributing Cory 


wholesale appliance distributing firm of ' 2 " = 

this city, as its general sales manager, it co - - FRAN Val 
was learned recently Mr. Kessler was ’ - — 

tormerly vice president of the Central - 


Economy 


(Jueens Electric Supply Corp.’s Bi 


ranch, and prior to that was ass lated 


vith the Royal Eastern Electrical Supply " be f - : FLEXILUG* 


U.S. Rubber Co. Opens ~~ , Line Expands! 





New Chicago W arehouse \? ‘ Bi underseviar iaitlioved 
Pissilins iaie: tik Se a 
aad stingy piven f Chi 
igo, a new are ¢ S 
Xubbe \ 1 4 
May 2 new sizes added 
Phe irehou t S 
Pulas Roa " 4?) Str ll he 


Larger ——— 


Pantene FLEXILUG aaa 












te 1 ge interct Materials selected for 
a ten ig : § } al each FLEXILUG part 
att it : ( 7 ( * ma er are determined by the 
10 freight cars | is exact service require- 
I t. 
A WIDER RANGE OF SIZES! nae Se Seen oe 
The new small FLEXILUG takes all wire sizes +14 All parts are inter- 
+ i in ti than locked into one inte- 
2 ani through +8 . . . is smaller, fits in tighter spots 
) 0 -hanan Appoints Bond the previous small sized Flexilug. The new, large grated unit . . . they 
is | ah ae De en? FLEXILUG takes all wire sizes from 250 mcm. to 500 cannot work loose or 
| dedi a See ye _ mcm. Both new sizes give you the famed FRANKEL drop out. 
r i] ( i . . 1 ‘ 
204 Lin Road. VW Phita engineering ; . at sete aa ng FLEXILUGS are preci- 
ia 18, Pa., as its district manager for Hive grep seg prt » a sion-built to make up 
stern Pennsylvania it] N pric hae png a iealiamiainsiatien tight and stay tight... 
| ace Wai stranded, flexible or solid wire. ost tout tabs dons 
® faster, easier. 





| COMPARE THESE 5 EXTRA ADVANTAGES! ° 


dat : K Frankel Flexilugs handy 
% 100% conductivity in all current carrying parts. pct 


-. you'll use them every day! 


*% 100% commercial thread on nut and set screw 
..@ non-stripping combination. 


*% 100% wire protection with rigid pressure dis- 
tributing shoe; screw never touches wire. 


% Seamless drawn tube housing gives 150%, strain 
safety factor. 





% (Cadmium plating eliminates heating caused by Pe 
formation of high-resistant copper oxide, and Pe ; . 
permits use with aluminum and steel cables. ee wae eer otek 





use Frankel Solderless Connectors 
A quality lug...at a practical price | 


eT MOTOR control layout aid for elec- ‘ . ° = 
‘ trical designers, engineers, and instal- Send for May 1, 1949 revised pe list 
lation and maintenance men is being 
, iat tak ta te Aesdien oe SOLD THROUGH LEADING WHOLESALERS inetd 
Hegeman Electric Co., of Hartford, 






coy 
Conn. The aid consists of a packet of ee | 
17 actual-size templates, printed on - FRANKEL CONNECTOR CO. 
bristol board in sharp outline suitable ike | 


for tracing, which give the exact di- x 27 VESTRY ST . NEW So Ae Pl Y. 


mensions of that company’s line of 
starters, relays, transformers, terminal 


sr panels aa PETITININTL MTL ETI Tar 
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puy cLighth 


To the wholesaler—space is rent and stock 1" ft 


That’s why Stonco Equipment 


is mone y- 


is so pri actical to sell. 


MODEL B 353 
STONCO 900 Watt Unit Because of its universal 
fittings you can make any 
= combination of light you de- 


sire. 


| i 9 ra £ % 


Gives up to 7 times More light 
than ordinary open 1000 watt 
reflectors. 


STONCG 


You stock less equipment because 
of Stonco’s erector set efficiency. 


SSS 
(i> 

SOLD EXCLUSIVELY THROUGH (7 
QUALIFIED WHOLESALERS aL 


STONE MANUFACTURING COMPANY 
489 Henry Street 












Elizabeth 4, N. J. 








UNIVERSAL 
PORCELAIN 
INSULATORS 


ue UNIVERSAL 


1549 EAST FIRST STREET 


112 


... preferred by Experienced 


Contractors to 


INSURE THE QUALITY 
OF THEIR JOBS! 


CLAY PRODUCTS CO. 


SANDUSKY, OHIO 
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c% 





ELLIS 


special 


<. YALE has been appointed 
assistant for Noma _ Electric 
according to a recent an- 
Joseph H. Ward, ex- 
ecutive vice president. Mr. Yale was 
formerly associated with the Lamp Di- 
vision of the General Electric Co. He 
is a member of the Society of Auto- 
motive Engineers, 


Corporation, 
nouncement by 


Illuminating Engi- 
Society and the National 
\eronautic 


neering 
Associatipn. 





West Va. Wholesaler 
Opens Branch Office 


BLUEFIELD, W. VA Phe Pluefield 


G.E. Appoints Three In 
Accessory Equipment Div. 


RIDGEPOR CONN IR ird A 
\\ \1 
] ] \\ 
{ { Ma 
rT 
Ie, 
Mr. ] 
1] i 
11 ss . 
| 
quipme ( 
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New Offices Opened 
By Wesco, St. Louis 





ST. LOUIS—The Westinghouse Ele ON SIGNAL SYSTEMS 
ic Sup] ul n this cit is la 
righ ‘ < | ier 4 
yaaa ee eens DESIGNED FOR 
vere D. M. S , 
>= Eaey Kepolacement 
AS WELL AS 
Ward Leonard Moves flew ruttallation 
ak Soinek take | ) | 
Str } 115 
Sout MacO ’ 
piace gr yr ae mp1 = _ WHAT DO YOU 
tive and sales offices and will | mpat ella <2 | 
nascent we | LOOK FOR IN A 
core *laskon | 
a HOSPITAL 








Fluorescent Tube Dangers (t } 
Termed “Exaggerated” SIGNAL SYSTEM? 

NEW ORK—The recent scare’ ® 
tories a t t langers f ind ow CAREFUL buyers of hospital sig 


re e ex erated the nal equipment look for the fol a 
nger, t ’ ! SINCSS uid SILENT PAGING lowing features: 1) Reliability of HMP! 
ne of it ent issues SYSTEMS operation 2) Simplicity 3) Quality a pel regen ot 
\ct tior ( és of construction 4) Low voltage op ita naa ate 
ev’re 1 neerous t andl. eration to guard against electric point, heavily barrt 
in most pment vhat IN-AND-OUT shock 5) Low maintenance cost rang Rosscnap natin 
idents there ve beet we come REGISTERS 6) Modern, up-to-date appearance minals 
snly fron ss disposal For more than a quarter of a 
One nufacturer pointe t that * century, Cannon Electric has been 


successfully furnishing just such signal equipment for 


re than 500-million of the lamps have VISUAL 


new hospital construction as well as replacement and 


¢----------------------- 





g. _ modernization programs. While each hospital has its 
herullaas —_ ANNUNCIATORS own individual problem in adapting arrangements of its 
signal equipment, all of them may be categorized in the 
: wees : 
Awar t beryllium is a following: Nurses’ Call, Doctor's Paging, Doctor’s In 
ha iven infor LIGHTS and-Out Register, Ambulance Entrance, and Door call 
t Phe indicators, Nurse and Maid Location Registers, and 
cit * : 
es Electro-Static Grounding Intercouplers. You can spec 
y ne 1 + . i INTERCOUPLERS ify Cannon Electric on all of these 
2 sprea 
een ®:.9 The bulletin illustrated at left is unique 
Ae a among bulletins in this field in that ex 
, , at sen a oe oe 3 ploded views of basic types of signal 
1] : ; &§ : x equipment with part n imbers and iden 
til , 
4 tification are given. You can see what 
i i ‘ 7 “e 
: you are getting in each assembly. Bul 
: ae » i 
y va letin will be sent in addition to the H-2 
7 ° Signal System Bulletin, if requested 
- Address Department E-362. 
) l¢ 
SINCE 1915 
\ ; ' wart a Se . : gee g % oe ty 
tor, beryllium fumes can be formed iiec sd BOR 
i ie Rc: Rin ene wed & : CANNON 
lam] € i ELECTRIC 
time S r dail 1 big | 
atter get ng trout he 
ithes the gas 
Gas pois \ er hy 


World Export: Frazar & Hansen, San Francisco. Canadian plant: Cannon Electric Co., Ltd., Toront~ 
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For 3%-inch Boxes 


A compact, 10 Ampere switch in one-piece bake- 
lite housing which serves as box cover No 
mechanism in box. Handle in protected position to 
avoid accidental knocks which can harm = switch 
mechanism. Large terminal screws, ample for No. 12 
wire. Pre-loaded contacts for long life, smooth opera- 
tion. Available in single pole and three-way, T-Rated 
and Non-T-Rated types, also for oil burner. 


Consult your P&S Catalog for complete information 


PASS & SEYMOUR, INC. SYRACUSE 9, N.Y.) 8% m8 working with phosphor 


PORCELAIN 
ENAMELED 


R Yard lights 


FOR 
RURAL LIGHTING 


* Sold only through 
Wholesalers 


SWITCH “ON” © reGutarLy 


® AUTOMATICALLY 


1 SWITCH OFF ’’e ELectricALty 


WITH A FAMOUS TORK TIME SWITCH 


PLAIN OR ASTRONOMICAL 
Tork Clock Time Switches are world re- ‘ ~~ fal 
nowned for their dependability and ac- | 
curacy. They require no regular atten- 





* Manufacturers of 
Lighting Equipment 


—i 


No. 
8972-8974-8976 















tion, and are available in many electrical N 





capacities for both indoor and outdoor 
use. 


There’s a TORK CLOCK for every need. 
e No, 8972 has 12" porcelain enameled reflector 


Economically priced from $9. 50 uy) & e No. 8974 has |4"' porcelain enameled reflector 


Send for free literature. e No. 8976 has |6"' porcelain enameled reflector 








COMPLETELY WIRED AND ASSEMBLED 
F A 


NEW. SPECIAL or REA Installations 
{  =reatures ASTRONOMIC “FOLLOW the SUN” 
30 HOUR SPRING RESERVE. 


CLOCK CO., Inc. 


1 GROVE ST., MOUNT VERNON, N. Y. ELECTRICAL COMPANY 
900-910 W. Van Buren St., Chicago 7, Ill. 
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Se 














Distributor Contributes 


Refrigerator to TV Show “VENTILIER” THE CEILING FIXTURE 
CHICAGO, ILL—-The Damon Run * YOU'VE BEEN LOOKING FOR! 


on Memorial Fund for cancer research PATENT PENDING 
was further enriched when The Harry 
Alter Co., wholesale appliance distribut U. L. APPROVED 
ng firm of this city, contributed a retrig 
rator to the recent 16-hour benetit tel 
ust, which starred Milton Berle over w% Active 
television station WNBT, New York, Specialty 
at i SO ake neo & can Corp. has 
ae sole rights to 
earned recently The distributor's re manufacture 
rerator was reportedly sold to the this product. 





est bidder for $3.00 


A COOLER, MORE EFFICIENT 
INSTALLATION. .... 


Vent holes on an inner collar permit 


Slater Names Two Reps. 





, han . <9 . " : aenanacs the air to circulate through these new 
said “ As type fixtures. Beautifully styled and 
ale laa ii sturdily constructed, these cool items 
“aire ernie 224.2% H are truly hot sellers. Available in all 


standard sizes and finishes with your 
choice of screw or bottom lock. WRITE 
TODAY FOR COMPLETE INFORMA- 
TION ABOUT THe VENTILIER LINE. 


Exclusive territories still open. 





ACTIVE SPECIALTY CORP. 


ROCKVILLE CENTRE, LONG ISLAND, N. Y 














\ 


CUAL civium fn - WEW! FEATHER WEIGHT 













when cords 2 
“goat WY SOLDERING IRON 
in the pinch! p> l if 

For sure contact and 7 ™ 

durability, it's best © p 

to feature mw 

PATENT . 
PENDING 


Ff j 


iy 
ye . sie AND / Now: An iron so light, so well balanced, its 
fr2 7 Cf 4 é weight is scarcely noticeable. When customers call 
d COr1ie x AMA for an iron for long delicate work where fatigue 


works against quality, HEXACON FEATHER 


APPROVED BY UNDERWRITERS LABORATORIES WEIGHT BANTAM is 

76 : the answer. The new BAN- 

Selected by leading manufacturers . . . TAM is completely com- 

HEXACON MODEL 30H. Weight fortable, more practical than 
' why n a ; 

hy not by YOU 5% oz. (less cord). 40, or 60 Watts. a pencil iron and requires 

A full line of Flexible Cords Both ""” and ¥%,”" tips furnished. no transformer. Write for 

Ask for literature on complete line prices and discounts, today. 


for the Repair and Service industry, 


obtainable through Jobbers and Distributors —" tip, plug * and hatchet 
CORNISH WIRE COMPANY, w. HEXACON ELECTRIC CO. 
15 Park Row New York 7, N.Y. 146 W. CLAY AVE., ROSELLE PARK, N. J. 
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The Nurse 


‘that never 







Day or night, there’s no let-up in the “special nurse” care of a 
Couch Signaling System. There’s constant security for every patient 

ereater freedom for regular nurses, added efhciency. 

The magnetic type call station pictured was formerly made by 
Chicago Signal Co. It is preferred equipment in many _ hospitals 
because of the slight pressure required to operate it. The standard 
locking button and pull cord stations are also regular items in the 
Couch Line of hospital equipment. 

The Nurse's Call is only part of the versatile Couch electric 
“nerve system” for hospitals. For full information on Doctors’ Paging 
... Doctors’ In and Out... Fire Alarm .. . Private Telephone 
Return Call Systems, send for Bulletin H-1. 


S. H. COUCH COMPANY, Inc. 


DEPT. 405-A, NORTH QUINCY 71, MASS. 


PRIVATE TELEPHONES for HOME and OFFICE . HOSPITAL SIGNALING SYSTEMS . 
APARTMENT HOUSE TELEPHONES and MAILBOXES FIRE ALARM SYSTEMS for INDUSTRIAL 
PLANTS and PUBLIC BUILDINGS 


777] niclion S. et” 


Fixture Hangers 
FOR INSTANT ALIGNMENT 


At last you can get a Fixture Hanger that turns to any angle after being 
screwed to an outlet box. Although base and receptacle remain stationary 
hanger arms may be turned to align with any preconceived lighting plan 
Exclusive Friction Ring firmly holds fixture in selected position. Hanger 
screws on to 3'4"' or 4 outlet boxes, no other fastening necessary. Fur- 
nished complete with receptacle, two S’ chains, hooks and cord clips. Also 
available with bushed hole only, or with 3 wire solid ground receptacle 
All Friction-Set Hangers are approved by the Underwriters’ Laboratories 
K100 shown above, List Price $1.10 + Write for Bulletins K25, K26 and K27 


‘CTRIC COMPANY 


3600 West Potomac Avenue, Chicago 51, Illinois 
11 Park Place, New YorK 7, New York 
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ASSOCIATION NEWS 


BALTIMORE Members of the Elec 
trical Manutacturers Representatives 
\ssociation were invited to attend a1 
open house meeting sponsored by the 
Electrical Contractors Association of 
Maryland. A representative of the Na- 
tional Adequate Wiring Bureau dis 
cussed the meaning ot adequate wiring 


and its implications and responsibilities 


CHICAGO —Members of the Electri 
al Maintenance Engineers of Chicago 
recently heard Dr Soren H Morte! 
sen, chief electrical engineer, Allis 
Chalmers Mtg. Co., speak on the re- 
cent developments in rotating motors 


and generators 


Phe Women's Division of the Ele 
tric Association celebrated its twenty 
second birthday at one ot the regular 
dinner meetings held in the North Tea 


Room of the Carson Pirie Scott & Co 


Organized as a small group in Feb 
ual 1927, the Women’s Division has 
crown to a present membership ot 
close to tit) 


1 1 
eeneral Sales manage! 


PITTSBURGH—R. IP. Northrup, as 
sistant to 
use-Hinds Co., recently addressed 
he Electrical Maintenance Engineet 
\ssociation, a division of the Electri 
League of Western Penn., on the sub 
| 


ect “Design ind 


\ppl ation of Ex 


Nlosion-Proof Electrical Equipment.” 


The Electric League recently hel 
its Industrv Banquet at the Williar 


Penn Hotel. Speakers of the evening 
included Wilham = ¢ Johnson, Allis 
Chalmers Mtg. Co.; C. Greer Yount 
new president of the Electric League 
nt Montagu \Westinghous 

. omotion manage 





Long on service . .. and repeat orders 


NALCO “: LAMPS 


The efficiency and dependability of Naico 
Infra-Red Lamps bring you steady demenc 
from satisfied users. Especially designed ‘0! 
industrial use, long-lasting carbon filamen 
and sealed, reinforced base. Available i 
either inside aluminumed or clear glass type 
Nationally Advertised 











NORTH AMERICAN 
Electric Lamp Co. 


1034 TYLER ST ST. LOUIS 6, MO 





May. 1949 
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CHATTANOOGA—At the “Electri ' 
cal Week—1949” show, recently cel FACT RERS 
brated in Chattanooga, there were elec 
a eee LY) REPRESENTATIVES 
Vil display contest 
James J. Nance, president of Ho 


por becoe ooocels T fOr THE NEW LINDELL LINE of 


iattanooga Electric 


va apeaker a he ees" | DRUM TYPE REVERSING SWITCHES 


‘ 1 ' 
\f1 Nance presented the electri if met 


, ’ 1 
1Z school student essa contest o1 


hting, G.E.’s House of Mas nd 








dising outlook for the rest 1949, 
mitted mercl ndising 
tion i i 
re sident Tt Hotpoint he 1 ired 
electrical merchandising kk it 
other points nationally 
DALLAS—The Dallas Electric Cl 
embers eard ibout inter 
conditions hrst hand tron Corl 
Neal ( ook world tra eler . 
; ; ri ; LINDELL REVERSING DRUM CONTROLLERS are used for 
iper editor, who told of her 1 tC re starting and reversing motors which operate LATHES 
ent ina the * ae A MILLING MACHINES. SHAPERS. DRILL PRESSES 
sia HOISTS, MIXING MACHINES, BAKING EQUIPMENT 
recent meeting the rie ‘ DAIRY EQUIPMENT, WOODWORKING MACHINERY, and 
‘ ; all types of machinery and equipment requiring RE 
Hugh Keepers, assistant ma VERSIBLE TYPE motors 
t} Dallas Fire Pre ventior sureau 


AVAILABLE FOR IMMEDIATE DISTRIBUTION ARE OUR 
peak on fire prevention in the home |. 2. and 5 HORSEPOWER, 220 and 550 VOLT DRUM TYPE 
Re ee REVERSING SWITCHES 

CHOICE TERRITORIES ARE STILL AVAILABLE WRITE 
NOW STATING YOUR QUALIFICATIONS AND REFER 
ENCES FOR THIS MONEY MAKING AGENCY 





e Box 8769, Electrical Wholesaling, 330 West 42nd St., New York 18, N. Y. 


MANUFACTURER SALES ALL INQUIRIES WILL BE HELD IN STRICT CONFIDENCE. 


REPRESENTATION 


Organization with salesmen of 25 years 

experience in the Electrical field desire = pe 

additional line in the Chicago area. PP . 4 

We have established by long association 1A) . / G Z, nA 


valuable social and business friendships 
that are of value in the present day buyer's 
market. 


ea 
: ; HI-LAG FUSES 
Desire quality line sold through Electrical ) 


Wholesalers on Commission arrangement. 

















ul Our efforts include missionary contacts in 


Steel Mills, Railroads, Industrial Plants APPROVED BY UNDERWRITERS 


Electrical Contractors and Utilities . 
Keep Motors Humming 


Box 8838, Electrical Wholesaling, 
520 N. Michigan Ave., Chicago 11, Ill. 

















SODERING 





rders 

pS BRAZING 

Nalet KNIFE-BLADE ASSEMBLY 

ed fo WELDING For Low Contact Resistance 

bie S ° Non-Heating Wide Surface Press MANY TYPES AND SIZES 
| and Quick Link Removal Write for 54-page 





L. B. ALLEN C0., INC. Illustrated Catalog 


6701 Bryn Mawr Ave. WRITE FOR CIRCULAR COPPER TUBE 


cheese us. | WARE FUSE CORPORATION prea 


CINCINNATI, OHIO 
4420 W. Lake St. Chicago 24, Ill. ; 
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ADVERTISEMENT 





NORTON R. GANGER, President, Norton R. 
Ganger Company, Miami, Florida, has joined 


the continually growing group of wholesalers 
who sell and stock Herman Nelson Propeller 
Fans for greater profits. Ganger, like so many 
others, knows the value of stocking quality 


Herman Nelson comfort and 








health products to meet the } 
demands of the four billion i 
dollar industria commercial | 
and institutional market lf § 
you are interested in the profit- | am 
able Herman Nelson Franchise, * 


Herman Nelson 
Propeller Fans 


THE HERMAN NELSON CORPORATION 
MOLINE, ILLINOIS 


write now 


Post-Litm» “STEAL THE STREET” 


ith 


The New 


ALL-WEATHER 
FLUORESCENTS 


Good in Zero Weather 


New method of outdoor light- 
ing radiates light in all 
directions. These dramatic 
streamlined lights completely 
dominate any surroundings. 
Visible a mile away. Attract 
business like nothing else can. 
Wherever introduced, other 
lighting modernization pro- 
grams follow 

Post-Lites come in a com- 
plete line for all types of 
outdoor lighting. Well engi- 
neered, properly built by ak Post-Lite 
38-year-old company. Priced 4).\) Holy os 
for popular sale. Mail coupon Lites m 
for Catalog, prices, discounts. 4! 
W. H. LONG CO.. 6! W. Hubbard St., Chicago 10 
Please mail Catalog and Prices 


Name 


Address 








eh (A » SERVICE ENTRANCE CABLr 


VICTOR SPECIALTIES 





MORE FACTS 
ON PRODUCTS 





Ballasts—A 20-page illustrated bulletin 
((;E 7T-922-B) gives intormation on the 
nstallation, operation and _ testing 


t 





Connectors—A 12-page supplement t 

i pe - IK * bulletin has been issued that 
lud information on the “K” 

<A” types aircraft firewall 

ctors, the K-31SC wall mountins 

eptable and the sah pressurize 

eceptacl Cannon Electric, 3209 

Humbolt St., Los Angeles 31, Cali 
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mention 


Electric Range Surface Unit 
+] sutehilect 1 } Lle ] ri} 
t ) ishec ooklet describe 


when writing ELECTRICAL WHOLESALING 


mention 








for fastening 
ELECTRIC WIRES 
CABLE - PIPE « CONDUIT 


pf » “BX” CABLE 

+ ROMEX CABLE 

fe + THIN WALL CONDUIT 
+ HEAVY WALL CONDUIT 


WRITE FOR CATALOGUE +5008 











ELECTRIC CLOCK 
HANGER OUTLET 











% 
% 
ry TYPE 
CR 53 
ulpoeda with 


ee ee 


Write for Catalog M49-1. 


PERFECT-LINE 
7 MFG. CORP. 


=~ Hicksville, L. 1. 
New York 








775 MAIN ST.,-NEW ROCHELLE, N- Y.. 


U. S. Patent No. 1.933.555 


SOLDERLESS 
WIRE CONNECTORS 
FAST! EFFICIENT! ECONOMICAL ! 
STRIP ENDS! 
—_— 


a —— 
SCREW IT! 


THAT'S ALL WITH SCRU-ITS! 


SOLAR ELECTRIC CORPORATION 


WARREN, PA. 
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LINKS LOCKED INTO CIRCUIT 


NON-HEATING 
CONTACTS 
Keep Motors Humming 


WRITE FOR CIRCULAR 


WARE FUSE CORPORATION | 


4420 W. Lake St. Chicago 24, Iil. 





May. 1949 
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Protective Covering 
KEEPS 


THE GOOD LOOK «+ 


in chrome plated BRASS and 
Steel Wall and Switch Plates 


® All chrome plated plates are 
protex covered for complete pro- 
tection until installation. 


All single gang and two-gang 
plates are packed in individual 
envelopes with necessary amount 
of plated screws in glassine bag. 


Our Quality Plates have no Equal 


We use only prime materials— 
We do not use scrap or drop-offs 
a 
Manufacturing Wall and Switch 
Plates is our main business—our 
plates are not by-products. 
e 
catalog showing complete 
and Switch Plate line 


Write for 
Wall 


FOR REPEAT BUSINESS USE 


HONER PLATES 


HONER MFG. CO. 
412 S. GREEN ST. CHICAGO 7, ILL. 











Lighting Equipment—The L. J. Segil 
Co., 2500 West North Ave., Chicago 
47, Illinois, has manufactured a fluor 
escent strip especially designed for 


showcases, dis and < light 


ing. 


onl 
NaVs, 


OTNIce 
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Planned Lighting—‘“Light for Seeing 
on the Farm,” a new educational and 
promotional booklet that shows farm 
ers how good light can help increase 
farm production, reduce chore time 
prevent accidents and perform many 
other important tasks around the farm 
has been prepared as part of the 
Planned Lighting Program which is 
sponsored by the Edison Electric I1 
stitute and the Better Light—Better 
Sight Bureau. The booklet is available 
from the Edison Electric Institute, 420 
Lexington Ave., N. Y. 17, N. Y., at $95 
per 1000 copies, $10 per 100 in 


quantities below 1000 
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Wiring Devices—In catalog No. 49 o1 
wiring de vices the text 1S close ly 
ciated with illustrations and the differ 
ent types of! devices 
venience outlets, 
grouped together 
®& Seymour, 


asso 


switches, con 
SOC kets, ete... are 
in ordering. 
Solvay Statio1 


tor east 


Inc.., 


Pass 


Svracuse 9, N. \ 





When writing 
mention 
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Compare Quality ... 


SEbh.... 
H-i-Scale 


BAKELITE SOLDERLESS 


Wire Connectors 


with Complete Confidence and 
Increase Your Profits. 


Five Sizes for combinations 
from two No. 18 to 
three No. 10 


Immediate 
delivery. 


Local warehouse 
stocks for fast 
delivery to 

| wholesalers. 





Compare Profits 





WRITE FOR PRICE LIST, CATALOG 
SHEET AND COMPLETE DETAILS. 


HA-i-Scale Products Corp. 
217 Centre St., New York 13, N.Y. 





ELECTRICAL WHOLESALING 
| Stock # 31,009 
j New 
SS 100-FT. REELS 
3 x .060 
with Puller. 
In original cases. PACKED 18 to a CASE. 
CASE LOTS ONLY. 

PER REEL... $2.25 each 
Available in Quantities. Special Price in 
lots of 3 cases or more. 
CORNELL SALES .2%.c-i3"'; 
Chicago I15, Ill. 

















HEINEMANN 





CUTOUT MATERIALS 
Plug Fuse and 

Cartridge Fuse Cutouts 
Plug and Cartridge 

Fuse Entrance Switches 


Battery Switches 
Meter Test Blocks 


HEINEMANN ELECTRIC CO. 


152 Plum Street 


Trenton New Jersey 
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Ample Room to Slip 
Over Battered Rod Heads 


Cup Point Screw 


gett Heavy, 


Extruded Bronze 


One-Piece 
Construction 


Will not Open 
or Stretch 








Sherman 


Bond-Rod 


Ground Clamps 


Make Pzrmanent 
Ground Connections 


For many years the "'Bond- 
Rod" Ground Clamp has 
been one of the most pop- 
ular items in the Sherman 
line of Electrical Fittings. 


Workmen like it, because 
it is easily and quickly in- 
stalled — and makes a 
permanently dependable 
connection. Buyers like it 
because it is economically 


priced. 


Get the facts about 
Sherman high quality Elec- 
trical Connectors. It 
PAYS! Write today for 
catalog showing the com- 
plete Sherman Electrical 
line. 


H. B. Sherman Mfg. Co. 
Battle Creek, Michigan 
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Wherever there’s a 
bathroom, there’s a one- 
room heating problem 
and a potential sale for 
a Thermador Electric 
Heater . America’s 
finest! | 


THERMADOR 


66a ms 
ELECTRIC HEATER 


“head-to-heels” 






Ae ame etre oe ee 
3088 


AAAA 
oe 


Provides 
radiant heat instantly, 
safely, economically. 


Easy installation, lifetime 
stainless steel safety grille. 


9” x 48”. Available in 120 


or 230 volts models. 
ile 598% on 99% 


4 


THE ONLY WERTER TOP! 
E switcn At 


THERMADOR cw 
"RB" Say SABES 
ELECTRIC HEATER 


Ideal for the bath or 
dressing room where 
space is a factor, the 
“RB” has stainless 
steel safety grille, 
double heating ele 
ment. 117%” x 19”. 
120 vole models 
from 1000 to 1500 


watts. - 
5] 4%0 5] 5% 
“~ LIST PRICE 
UNDERWRITERS’ APPROVED 
"Seven Leagues Ahead” 


THERMADOR 


ELECTRICAL MFG CO 








LOS ANGELES 22. CALIF 
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The Fedipeed Jefe 


perfection 


DANY. INC. 
MOUTH RUBBER i 


CANTON, 





wire to be used and Volt Loss. 
t protective devices for electric 
ind apparatus. . . . Code rules 
in simple form. . . . Motor 


r Fusetror » use 


ders required. 


These two booklets can help 


you get more business 


Plant operating men often have plenty of trouble keep- 
ing the plant in tip-top operating condition. 


They are generally on the lookout for any practical tips 
than can help them conserve material or help them get 
more service out of products they already have. 


One thing you can do to show your customers and pros- 
pects that you are in a position to help them is to pass 
along helpful service manuals and bulletins that manu- 
facturers get out. 


For example, BUSS brought out the two booklets above 
to help men in charge of electrical installations and main- 
tenance get the most out of their fuses. 


These booklets are practical, concise and well illus- 
trated. They have been welcomed by thousands of men 


in charge of plant operations. 
asking. 


They are free for the 


Among your acquaintances in industry there must be 
men who would also welcome having copies of them. 
You can do such men a favor and build goodwill for your- 
self by seeing to it that they got copies. 


Just make up a list of the men you believe would be 
interested in either Fuseology or the Protection Hand- 
book—or both—and show it to the BUSS Fuseman in your 
territory. He will be glad to furnish you with the number 
of booklets you need. 


Buyers prefer to do business with people they like. 
That’s why building goodwill is one of the surest ways to 
bring in new business and hold old customers. 


_ oo BUSSMANN 


MFG. CO., ST. LOUIS, MO. 


Division McGraw Electric Company 


Sell FUSETRON Fuses for installation 


throughout the entire electrical system 





